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You can’t judge the strength of a rope, a column, a tim- 
ber, a horse or a man by his or its size. And further- 
more brute proportions do. not always denote the sort of 
strength needed to carry a particular kind or size of load. 


If mere magnitude measured the worth of life insurance there 
would be more worthy companies for the consideration of the 
insurance buyer and the insurance agent than the Northern 

It is larger than many but small in 
comparison to some. But“none can. exceed it in fitness for 
the load. It is worthy. 


HE Northern Assurance Company stood up as few companies did under the test 
of an influenza epidemic. It stood up as few other companies have done during 
the early days of its existence. It stood. the test of war, despite an unusually 
low average age for policyholders, paying all war claims in full. It stood the 
test of suddenly increased production that bothered’ many companies. It stood 


the test of an erratic securities market. It has: stood evéry~ test to which insurance 
companies are heir. | a 


The Northern Assurance Company was “Strengthened unto the day” because it is man- 
aged by men who are primarily life insurance men. For that reason as well as for its fine 
strength the Northern Assurance Company appeals particularly to life insurance agents and 


pleases those life insurance men who are connected with it now as agents. 


The Northern Assurance, Company will be pleased: to hear from men who are or who pur- 
pose to be real life insurance men in the states of Michigan, Indiana, Ohio or Pennsylvania. 


It will consider communications from men e’sewhere who would be willing to establish 
themselves in some prosperous city in these states. 


NORTHERN ASSURANCE COMPANY 


DETROIT: .: CLARENCE L:. AYRES, President 


Assurances over $24,000,000.00 — Assets over $2,000,000.00—More Assurance in 
force in Michigan: by over.$5,000,000:00 than any. other domestic company. 
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“THE TWO INTER-STATES” 


Inter-State Automobile Insurance Company 
Paid up Capital, $200,000 


Inter-State Liability Insurance Company 
Paid up Capital, $200,000 


The fastest growing automobile specialty 
combination in the business. 


Term insurance featured in all lines. 


WRITING 


Fire, Lightning, Liability, 
Tornado, Wind and Property Damage 
Theft. and Collision. 


“Inter-State” means the best in protection 
and service to both policyholder and agent. 


HOME OFFICE 
ROCK RAPIDS, IOWA 


N. HAMPE, Pres., E. A. TONNE, Sec’y. and Manager 


TEXAS GENERAL AGENTS 


BURT & STEBBINS 
1106 Rusk Avenue 
HOUSTON, TEX. 
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Assets of (es we Cash Capital 
$30,000,000.00 =F" $4,000,000.00 





Inventory Time 


yy ar is your agency worth? Are you, like the merchants of your city, tak- 
ing stock at the commencement of the new year? 


You are interested in knowing the value of your agency as an asset or as an estate. 


These are some of the factors that should be considered in determining the value 
of a local agency: 


Amount of Business on the Books Classification of Business 


Classification of Clients Class of Companies Represented 


Under classification of business it is well to remember that there is no more stable 
line than fire insurance as a source of income to the local agent. 


Under the classification of companies represented it is well to remember that the 
“Oldest American Stock Insurance Company” is an asset from an advertising 
and soliciting standpoint. The North America, by reason of its long experience, 
its dominant size and its thoroughly expert organization, is in position to, and 
does, render a superior service. It possesses both the capacity and offers 
facilities which make it a real asset to any agency. 


A North America franchise is a cash value asset to a local agency. 


INSURANCE COMPANY OF 


NORTH AMERICA 


Philadelphia, Pa. 


Western Department: New England Department: Department of Central America: 
Chicago Hartford, Conn. New Orleans, La. 


Metropolitan Managers: Southern Department: Canada General Agents: 
59 John Street Atlanta, Ga. Montreal, Can. 
a Pacific Coast Department: — for gy Rico: 
Brokerage and Service Department. San Francisco, Cal. CAE CURR, F. He 
111 William Street Cuba General Agent: 
New York City Havana, Cuba 
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CLASSES OF INSURANCE 


Fire Builder’s Risk Registered Mail Riot and 
Rent Marine Inland ‘Transit Civil Commotion 
Sprinkler | Automobile Tornado Explosion 
Leasehold Parcel Post Hail Use and Occupancy 
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Losses paid since when cunaemneae — 147,689 
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SPRINKLER LEAKAGE ss 











WAS 
Mr. Agent :— 
Have you reminded your clients that winter Poi 
often spells frozen pipes, particularly with the 
possibility of a coal shortage, and that frozen 
sprinkler equipments mean possible water dam- -™ 
age as well as impairment of fire protection? nse 
] 
This is the season to solicit SPRINKLER 
LEAKAGE INSURANCE which we are writing he 
liberally. . 
ed 
Ask us for rates, forms, authorizations rte 
this 


and all information R 








North British & Mercantile : 


Insurance Company 


























CECIL F. SHALLCROSS, United States Manager it 

ASSISTANT MANAGERS: net 

' W.P. YOUNG W.S ALLEY 1 

C. R. PERKINS E. T. CAIRNS = 

Sealed With the Approval of C2. Cane , ; exi 
the American People ea deneimncencmcunbiand to 
76 William Street, NEW YORK a 

od 
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. ‘ r m the 
Fire, Tornado and Windstorm, Automobile, ro 

. e * . ° the 
Sprinkler Leakage, Riot and Civil Commotion, al 
and All Kindred Lines of INSURANCE. 
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STATE HAS FAILED IN 
REGULATION PLANS 





Points Made by the National 
Board to Show Where 
Mistakes are Made 


MORE TOLERANCE NEEDED 





Insurance Commissioners Convention 
Is Doing Much to Bring About 
Real Improvements 


The National Board calls attention 
to the extensiveness of state regulation 
of insurance and some of its effects. 
Naturally the National Board is in fa- 
vor of state supervision. 
however, to the growing practice of 
constant interference and _ exaction 
from the state insurance departments 
and the law makers. Commenting on 
this subject it says: 


Regulation by the states has resulted 
in discord; discord produces inefficiency. 
Regulation by the states, therefore, has 
resulted in inefficiency. From this an- 
other syllogism proceeds: Inefficiency 
increases the cost of underwriting; the 
cost of underwriting is borne by the 
public; inefficiency, therefore, increases 
the cost to the public. These two con- 
clusions compel the acceptance of an- 
other; regulation by the states, in this 
respect at least, has increased the cost to 
the public. Probably no one who has 
given the matter careful study will ques- 
tion the soundness of this conclusion. 


It objects, 


Net Result of Inquiry 


Searching, as one needs must do, for 
sufficient emergency to account for the 
astounding activity in fire insurance leg- 
islation, it is apparent that such neces- 
sity has not yet been discovered. The 
net result of the inquiry up to this point 
has been to show: 

1, That the state’s duty to protect the 
public from danger is not involved in 
this instance, since no such danger 
exists. 

2. That the state has not only failed 
to encourage progress but, in one im- 
portant respect, has promoted discord 
and inefficiency, resulting in increased 
cost to the public. 

It will be noted that this is not in 
contravention of the principle of state 
Supervision; it refers solely to the meth- 
eds of practice. Unsatisfactory results 
imply unsatisfactory methods, and law- 
makers who are so addicted to turning 
the searchlight upon the work of others 
cannot complain if they themselves are 
subjected to a similar examination when 
they have conspicuously failed in a mat- 
ter of grave public concern. Making 
all due allowance for exceptions, here 
and there, there are four outstanding 
facts which in general characterize the 
avalanche of fire insurance legislation 
constantly being proposed throughout 
the country. 


Ignorance Is Displayed 


1. It displays ignorance. We have al- 
ready had a glimpse of the extreme and 
highly technical complexity of fire un- 
derwriting. Practices governing large 
interests, and resulting from years of 
experience and the study of highly 
trained experts may be overthrown in a 
moment by the passage of some meas- 
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HOW ONE SPECIAL REDUCED LOSSES 
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NOTABLE illustration of what 


A an energetic and special agent may 

accomplish in the way of reducing 
fire losses through rigid inspections 
has been furnished recently in Milwau- 
kee. Especially good results, accord- 
ing to Otto A. Braun, Milwaukee local 
agent, have been obtained in one of the 
foreign districts there, where fires had 
formerly been very frequent, but in 
which there has been an almost entire 
absence of fires lately. Some time ago 
that district had a run of clothes closet 
fires, alternated with barn fires. An 
inspection of the entire district was 
made by the fire department, which 
also got a list of every horse in the 
district and the amount paid for it. 
But very little was accomplished in the 
way of reducing losses. 

About that time Charles W. Hutchin- 
son, special agent of the Michigan Fire 
& Marine, arrived in Milwaukee with 
200 inspections of policies in that dis- 
trict. He called on every one of the 


assureds and where conditions were 
not satisfactory he gave summary or- 
ders as to what had to be done in the 
way of cleaning up. If there appeared 
to be any overinsurance, he imme- 
diately ordered a reduction of the 
policy to what it ought to be. 

Then he took the barn policies and 
found many comparatively poor horses 
with a large amount of insurance on 
them. Inquiring as to why one insured 
had $500 insurance on a horse that was 
not worth over $200, he was told that 
the nag in the next stall, not worth over 
$100, was also covered by a $500 policy. 
In such cases, where horses of others 
highly insured were in the same barn, 
the special did not stop to ask for a 
reduction of the policy, but cancelled 
them outright. 

When he got through he had can- 
celled or materially reduced 100 pol- 
icies. Fire department inspections and 
the like got little results but reducing 
the protection immediately had the ef- 
fect desired. 








tical knowledge of the subject. In a 
single state such a measure may have a 
vital effect upon $500,000,000 in insur- 
ance, carried by a quarter of a million 
citizens at an annual cost of $5,000,000; 
not to speak of the welfare of several 
hundred companies and the livelihood 
of five thousand resident agents. Were 
it possible for fire insurance bills to be 
framed only by those who had given 
long, intelligent and fair-minded study 
to the subject, underwriting would be 
freed from a danger hardly second to the 
“unspeakable menace” of conflagrations. 


Self-Seeking Politician 


2. It is unfriendly. This point is 
closely associated with the other, but 
possesses some special features of its 
own. Many of the bills introduced are 
conceived in a spirit of indiscriminate 
hostility to large institutions as such. 
From time immemorial, politicians of a 
certain type have sought to pose as de- 
fenders of the people from the aggres- 
sions of capital. Their formula is elas- 
tic and may be widely applied. David 
attacking Goliath, St. George attacking 
the dragon—these are figures that read- 
ily appeal to the popular imagination, 
and the politician has learned that popu- 
larity and applause may be most quickly 
attained by attacking largeness, in what- 
ever form it may be found. “Big-game” 
hunting is, therefore, not altogether a 
matter of recreation; it brings its politi- 
cal rewards. Fire insurance companies 
seem to be the most accessible of the 
larger fauna. 


Revenge Is Seen 


Other unfriendly motives are to be 
found in revenge, aS where some legis- 
lator or constituent believes himself to 
have a grievance against some company 
and retaliates upon all companies; in 
“strike bills’—now infrequent, because 
they have been uniformly unsuccessful 
—where a threatening measure is intro- 
duced simply in order to be bought off; 
in bills, imposing excessive taxation as 
a measure of local revenue; in bills to 
compel undue privileges to policyholders, 
such as found in the valued policy laws 
and others; in bills to require special de- 
posits for alleged reasons of increased 
protection; in bills to discourage the 
operation of companies in order to make 
insurance a state function, and in more 
regulative, restrictive and constrictive 
measures than even can be hinted at in 
a brief narrative. 





ure framed by a layman with no prac- 


3. It is heterogeneous. The fact that 





different states assume control over the 
fire insurance business withou uniform- 
ity of plan or purpose, makes it impos- 
sible for the companies to standardize 
their methods as should be done in the 
interests of the public as a whole. 

4. It is incessant. Conditions never 
can be considered as established or set- 
tled while there is a constant imminence 
of new bills that, at any time, may create 
sweeping changes. 

In the light of these considerations it 
is not astonishing that the net result of 
the relations between fire insurance and 
the state has been conspicuous failure on 
the part of the latter. Instead of pro- 
tecting the people they have been endan- 
gered; instead of encouraging progress, 
it has acted as a drag: This is a sweep- 
ing statement, and it admits of certain 
important exceptions; but, in the main, 
it is incontestable. 


Insurance Commissioners 


So much for the reverse side of a sub- 
ject that naturally has an obverse one 
as well. One of the latter’s features re- 
lates to the National Convention of In- 
surance Commissioners. 

Most of the states, as already de- 
scribed, have insurance commissioners or 
superintendents, who are administrative 
officers for the execution of insurance 
laws. For some years these commis- 
sioners have made it a custom to gather 
in annual conventions for the discussion 
of insurance problems, and of late there 
has been at these meetings an increase 
in seriousness of tone, together with a 
greater tendency to see real solutions of 
insurance problems. Thus it has come 
about that a valuable opportunity for 
exchange of ideas between those repre- 
senting different sections of the country 
has been created, and also that those 
having the greater experience and 
knowledge of their subject inevitably 
exercise the greater influence in joint 
discussions. 

This body is an excellent example of 
a new factor that seems to be at work 
in our system of government, that of 
the harmonizing influence of nonlegisla- 
tive conventions. An innovation pro- 
posed by any commissioner is naturally 
viewed in the light of the experience of 
others, and if it should appear that sev- 
eral states have already found the idea 
unworkable, it will probably seem less 
desirable to its advocate. 

It is frequently noticed that some new 
commissioner, with the zeal of inexperi- 


(CONTINUED ON PAGE 4) 








IN TWO 
PARTS— 


Part One 
EXECUTIVE STAFF OF 
ROYAL REORGANIZED 





Manager George W. Law Makes 
Important Announcement in 
Western Department 


ELWIN LAW IS ADVANCED 


W. A. Smith and H. L. Dalton Are 
Appointed Second Assistant 
Managers in the Office 


Manager George W. Law of. the 


Royal’s western department announces 
the appointment by the directors of his 
son, Elwin W. Law, as assistant man- 
ager, to be associated with the present 
assistant manager, P. W. Cadman. W. 
A. Smith and H. L. Dalton are at the 
same time appointed second assistant 
managers. These appointments are ef- 
fective as of Jan. 1 

It is not necessary at this late date 
to expatiate upon the reputation and 
standing of George W. Law, the 
Royal’s manager in the west, for he 
is an underwriter of national repute. 
He retains his vigor and virility, as 
all of his confreres well know, but this 
enlargement of his executive staff evi- 
dences his recognition of the wisdom 
of strengthening his hands, thus en- 
abling him to throw off much of the 
detail that he and Assistant Manager 
Cadman have carried for so long. In 
thus enlarging his executive staff, Man- 
ager Law has formed a compact, hard- 
hitting organization that will give even 
larger momentum to the Royal in the 
west. 

Mr Cadman’s Career 

P. W. Cadman came to the Royal as 
a boy and for more than 36 years has 
faithfully served under Law Brothers, 
first in the old central department at 
Cincinnati and now in the western de- 
partment. His reputation as a quiet, 
thoughtful, experienced underwriter is 
well recognized in the west. 

Elwin W Law’s Record 


Elwin W. Law, who steps upward 
from the position of underwriting 
supervisor, is a vigorous young man 
who has had splendid educational and 
business training and is destined to 
make a name for himself. He is a uni- 
versity man, Cornell, a member of the 
Union League and University clubs of 
Chicago and of the Elmhurst Golf 
Club. In order to secure the proper 
groundwork he entered the Royal of- 
fice as a file clerk and applied himself 
assiduously to his task, working up in 
the underwriting branch to the position 
of underwriting supervisor. He not 
only has had the office experience 
which this gave him, but has enjoyed 
the advantage of frequent trips in the 
field where he has studied the agency 
problems of the business as they pre- 
sent themselves locally. His close as- 
sociation with his father has been a 
splendid schooling in itself. Born into 
the business, as it were, and into the 
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Royal family, ambitious, highminded, 
industrious, he will be heard from as 
the years go on. 

Mr. Law was among the first 10,000 
of the American expeditionary forces 
that went to France, serving first in 
the engineering corps and later in the 
anti-air craft artillery that was specially 
picked to guard Paris. He started as a 
private, declining to enter an officers’ 
training camp with his college asso- 
ciates, feeling he had no favors to ask 
and desiring to serve his country in 
any position which presented itself, 
singularly characteristic of him. He 
came out of the service with a splendid 
record. 

W. A. 


W. A. Smith has had an interesting 
underwriting experience. He is one of 
the real students in the business, a hard 
worker, a close observer, seeking at 
all times to enlarge his scope of knowl- 
edge and striving to make his judg-, 
ment more unerring. As a boy he 
started in the home office of the Lon- 
don & Lancashire at Liverpool and 
later was connected with the Glasgow 
& London in Montreal. Then he went 
with the Guardian of London and later 
joined the Scottish Union staff in this 
country, serving in the office and field. 
He became an examiner in the Royal’s 
western department in 1901. It will 
thus be seen that Mr. Smith has had 
wide and valuable experience that par- 
ticularly fits him for his place. 


Smith’s Experience 


Mr. Dalton’s 


H. L. Dalton has been in continuous 
service with the Royal since 1887, 
starting as a boy with Law Brothers in 
the old Cincinnati office and working 
up in the underwriting, reinsurance and 
loss departments. His whole work and 
education have been with the Royal. 
He was head examiner in the western 
department when he was transferred to 
the field. At different times he has 
traveled in most of the 14 states of the 
western department. His last field po- 
sition was state agent and adjuster for 
twelve years in Wisconsin. He was 
called to the department office in 1917 
as underwriting supervisor when Elwin 
Law volunteered for military service. 
Mr. Dalton for two terms was presi- 
dent of the Wisconsin Fire Prevention 
Association. For over 30 years Mr. 
Dalton has loyally, faithfully and con- 
scientiously served his company. He, 
too, has had a wide experience and 
splendid training. 

These three men are intensely im- 
bued with the Royal spirit. 


STATE HAS FAILED IN 
REGULATION PLANS 


(CONTINUED FROM PAGE 3) 
ence, announces a sweeping program of 
changes soon after his induction into 
office, but becomes more conservative 
after he has had an opportunity to com- 
pare his ideas with those of his more 
experienced peers in the convention. This 
body also constitutes the best medium 
for spreading the knowledge of real im- 


Long Service 





provements. Thus, although its indi- 
vidual members may change from year 


to year, such a body tends to accumulate 
tradition and to become a definite in- 
fluence. While, unfortunately, the in- 
surance commissionership is. sometimes 
regarded as a stepping-stone to higher 
office, the convention does contain many 
unquestioned experts who are earnestly 
striving to work out a conservative pol- 
icy. 
Truths Now Being Recognized 


Such discussions, therefore, cannot fail 
in time to act. as correctives upon each 
of the four above-mentioned menacing 
elements of insurance, legislation. They 
must réplace ignorance with knowledge, 
unreasoning hostility avith fairness, di- 
versity with uniformity, and change with 
continuity. The perfect consummation 
of this is, indeed, still far, im the future 
—the present moment is, perhaps,. that 
of the crest of the legislative ,turmoil, 
but there are not a few indications that 
leading .thinkers among the commission- 
ers are coming to recognize and advo- 
eate certain truths that the companies 
have learned from hard experience. Thus, 


ROYAL’S 


INTINNA UT 





Manager 
George W. Law 
of the Royal’s 
western depart- 
ment is strength- 
ening his 
executive staff by 
promoting some 
of the deserving 
men_ associated 
with him. They 
are men of splen- 
did experience. 


P. W. CADMAN 
Assistant Manager 


H, L. 
Second Assistant Manager 


DALTON 


WESTERN EXECUTIVE STAFF 





NULLA ma it iN 
GEORGE W LAW 
Manager TRS ioe eee 








The Royal is a 
firm believer in 
civil service and 
is remaining in 
its own ranks in 
advancing its 
men in Manager 
Law’s__ territory. 
They are men 
well trained for 
their work and 
have been con- 
nected with the 
company for a 
number of years. 





ELWIN W. LAW 
Assistant Manager 





W. A. 
Second Assistant Manager 


SMITH 








there is in process of formation the 
basis of a genuinely constructive policy 
which, in time,. may work through the 
legislative bodies and formulate itself 
in a series of broad, fair and unifoém 
laws throughout the United States. When 
this millennial point is approached, the 
National Bodrd arid the state will be 
found as harmonious, cooperating fac- 
tors in solving an important problem in 
American civilization. . 














Mid-Winter Conference Arranged 

Arrangements are being made for a 
conference early in February between 
the officers and some of the committee 
chairmen of the National Board and the 
executive committee of the Fire Mar- 
shals Association of America. Last year 
a similar mid-winter conference was held 
that proved the great benefit. The pro- 
gram is in charge of General Manager 


APPOINTS COMMITTEES 
GAMBER GIVES OUT HIS LIST 


Men Who Will Handle Varied Activi- 
ties of Fire Marshals’ Associa- 
tion Announced 


President John G, Camber of the Fire 
Marshals’ Association of North Amer- 
ica has announced committee appoint- 
ments for the year. Two new commit- 
tees are added, a committee on arson 
and a committee on legislation. 

The committee on arson will as- 
semble and digest the arson laws of all 
states, and will make recommendations 
looking to greater uniformity and ef- 
tectiveness. The committee on legis- 
lation will formulate suggestions for 
better fire prevention legislation. 

President Gamber urges each com- 
mittee to get busy at once on a con- 
structive program of work. The presi- 
dent and the secretary, George H 
Nettleson of St. Paul, Minn. are ex- 
officio members of each committee 

he committees follow: 


To Co-operate with National 
Bureau of Standards—T, Aired Dee 
Chairman; National Board, New York 
City: 2. Ww. Kubasta, Wisconsin; Walter 
B. Bell, Tennessee; H. H. Friedley, Indi- 
Younes, Naver Goent Kansas; James R. 
iicninien arolina; Homer Rutledge, 

Arson—F. W. Kubasta, Chair y 
consin; Homer Rutledge, Michigan: Joka 
Me 5 ge be dane Virginia; F 5 Mor- 
saridge, National Board, N : , ity; 
vs mi oo Ohio. a oe 

zegislation—C, J. Doyle, i 
Associate Counsel Metical eee 
Springfield, Ill.; T. F. Baker, Texas; ¥ 
“sl oaks reg W. N. Van 

é , South De es Ta 4 é 
py ikota; L. T. Hussey, Kan- 
_ State Building Codes—W. 
omer gags viene South nt, aa 
“riedley, ndiana, Wm. J. Leonard, 
Ohio; Wm. S. Boy shicago; : 
recta Boyd, Chicago; J. A. Tracy, 

To Co-operate with Federal - 
ment—W. E. Mallalieu, hatienss took 
New York City; Wm. M. Campbell, Loui- 
Siana; J. A. Tracy, Iowa; W. A. Groce 
Washington; Howard E. Butz, Pennsyl- 
vania. 

Publicity and Education—Geo. H. An- 
derson, Chairman, Illinois; Frank A, Mc- 
ivor, Kansas; Geo. F. Lewis, Toronto 
Canada; Ralph BE. Richman, Editor Fire 
Protection, Cincinnati; W. A. McSwain 
South Carolina, ; 

Exhibits—E, P. Heaton, Chairman, To- 
rontog Canada; Joseph Button, Virginia; 
f. IY Beach, Nebraska; G. Waldon Smith, 
Maine; W. A.. McSwain, South Carolina. 

Membership—Arthur E. Fisher, Chair- 
man, Regina, Saskatchewan, Canada; R. 
;S. Mentrum, Montana; W. J. Williams, 
Alabama; S. W. Inglish, Texas; Walter 
B. Bell, Tennessee. 

Standard Hose Couplings—J. Bart Fos- 
ter, Chairman, Oklahoma; M. S. Philip, 
Chicago Heights, Ill.; Thos. B. Pannell, 
Kentucky; H, H. Friedley, Indiana; H, L. 
Reade, North Dakota. 


NEW GENERAL AGENTS NAMED 


Cleveland National Fire Arranges For 
Pushing Its Business In Wis- 
consin, Minnesota and Iowa 


J. N. Hobbins and W. E. Main of 
Madison, Wis., have been appointed 
seneral agents of the Cleveland Na- 
tional Fire for Minnesota and Wiscon- 


sin. They will operate under the firm 
name of Main & Hobbins. All the 
Wisconsin agents have’ been _in- 


structed to report to the new firm. The 
Cleveland National will enter Minne- 
sota at once. Mr. Hobbins was a for- 
mer field man and is now a local agent 
in Madison. Mr. Main is general 
agent for the City of New York and 
the New Hampshire. This will give the 
company a fine representation in the 
two states. 

The Ellis & Holland Company of 
Des Moines has been appointed general 
agents for the Cleveland National in 
Iowa.. The company was admitted to 
Iowa but has not been doing a direct 
business. It has confined its opera- 
tions to reinsurance. The Ellis & Hol- 
land Company is general agent for the 
Detroit Fire-& Marine, the Minneapolis 
Fire & Marine and the Northwestern 





W. E. Mallalieu of the National Board. 


Fire & Marine. 
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RESTRICTS OPERATIONS 
OF NEW YORK LLOYDS 


Attorney General’s Ruling May 
Limit Further Creation of 
Such Institutions 


HELD TO ORIGINAL LINES 


Concerns Also Required to Have 
Operated Continuously—May Stop 


Charter Transfers 





NEW YORK, Dec. 30—In a lengthy 
opinion Attorney-General Newton of 
New York recently replied to a series of 
inquiries propounded by Superintend- 
ent Phillips regarding the status of 
Lloyds and reciprocal organizations, 
the effect of which will likely be to 
limit sharply the further creation of 
such institutions, and to curtail the 
operation of those already in existence. 
Of course, the views of the attorney 
general have not the binding force of a 
court decree, and it is. quite possible 
that the atitude of Mr. Newton may be 
challenged by some of the parties at 
interest and the matter presented to 
the proper tribunal for final review. 


Many Formed About 1900 


Taking advantage of the dearth of 
insurance capital then existing, scores 
of Lloyds were formed in New York 
State about 1900, a number of which 
were oOfficered by experienced under- 
writers and backed by men of wealth 
and intelligence, but the great majority 
were of the fly-by-night type whose 
operations had a baleful effect upon the 
business. W. H. Hotchkiss, then head 
of the New York insurance department, 
thought so little of Lloyds that he re- 
marked if it were possible to gather all 
the concerns in one room and combine 
them into a single head, he would 
gladly decapitate the head. In 1902 
the state legislature enacted a law re- 
quiring all Lloyds to file with the in- 
surance department sworn copies of 
their original articles of incorporation, 
together with all amendments thereto. 
The effect of this requirement was to 
eliminate a large number of the con- 
cerns, comparatively few of which 
were properly formed. 

Legislation Reduced Number 


Subsequent statutory enactments 
forcing individual underwriting organ- 
izations to file sworn statements of 
their financial condition and to reserve 
upon the same basis as the stock fire 
companies, tended to still further re- 
duce the number of the concerns and 
to greatly improve the standing of 
those that remained. The buying and 
selling of Lloyds’ charters, which was 
a lucrative business, was done away 
with, and such organizations as are 
now formed had to put up a substantial 
amount of cash and otherwise prove to 
the insurance department their right 
to exist. 

The writing of general business 
gradually ceased, the Lloyds, and more 
especially the reciprocal underwriters, 
largely confining themselves to insur- 
ing specialty properties, as for example, 


dry goods’ establishments, lumber 
plants, chemical manufacturies and the 
like. Reciprocal associations differ 


from Lloyds in that each of the mem- 
bers is entitled to the full profit de- 
rived from his contribution, as well as 
assuming responsibility for the losses, 
after the attorneys had been allowed a 
commission—usually 15 percent—for 
managerial expenses; whereas profit 


VREELAND IS ADVANCED 


MADE ASSISTANT MANAGER 





Scottish Union & National Sets at Rest 
Rumors by Promotion of Assist- 
ant Secretary. 





HARTFORD, CONN., Dec. 30.— 
Gossip concerning the future policy of 
the Scottish Union & National interests 
in this country which has been current 
for some time, was set at rest through 
the official announcement of the ap- 
pointment of Assistant Secretary J. H. 
Vreeland as assistant United States 
manager, the selection being decided 
upon during the recent visit to this 
country of General Manager J. A. Cook. 
Mr. Vreeland went with the Scottish 
Union as assistant secretary in 1915, 
prior to which, for 10 years he was in 
the New York state field, for the Liver- 
pool & London & Globe. He made a 
creditable record as a special agent 
which has since been enhanced through 
high grade work at the head office. 

Mr. Vreeland is an officer of the 
Factory Insurance Association and a 
member of the executive committee of 
that organization, chairman of the 
Eastern Union committee for New 
York state, a member of the executive 
committee of the New England Auto- 








dent of the Newark Fire, which com- 
pany in 1917 was purchased by the 
Royal. 
president of the Underwriters 
ciation of New York State and again 


E. J. HAYNES IS DEAD 


WAS PRESIDENT OF NEWARK 





Served for Many Years in the Eastern 
Field—Was Very Highly 
Esteemed 





NEW YORK, Dec. 30.—Edgar J. 
Haynes, president of the Newark Fire 
of New Jersey, died this morning of 
hardening of the arteries. He was one 
of the best liked underwriters of the 
east. 

Mr. 








insurance | 
career in the office of the old Phenix 


| 

Haynes | 
| 

of Brooklyn, working side by side with | 
| 

| 

| 

| 


began. his 


C. G. Smith, now president of the 
Great American, James Ryan of the 
Continental, and others now holding | 
high rank in the business. Later he 
went into the New York field for the | 
Springfield Fire & Marine, subse- ; 
quently becoming its general agent for | 
New Jersey. 

Ten years ago he was elected presi- 


Mr. 


Haynes at one time was 
Asso- 





mobile Conference and is associated | head of the Middle Department Asso- 
with other important company execu- ciation. He leaves a widow but no 
tive associations. children. 

——)} 














are | 
INSURING BANK VAULTS | 
| 











N writing insurance on bank build- 
ings or bank furniture and fixtures, 
many agents do not take the time 
when soliciting to ascertain if the 
vault is part of the building, tenant’s 
improvements or betterments, or a fix- 
ture and furniture item. 
The natural assumption, in respect 
to a tenant, is that the vault is furni- 
ture, or a removable fixture, and this 
may be so, it depending on the instal- 
lation of the vault and the tenant’s 
contract with the owner of the build- 
ing regarding it. 
* * 
In most cases the vault is part of the 
building, built into it in such a way 
that its removal would deface the 





building. This being so, it naturally is 


part of the building and should not be 
covered under the furniture and fixture 
item of the policy. 

On the other hand, it might be so 
constructed as to be removable at will 
with an agreement entered into be- 
tween tenant and building owner to 
that effect; then there is no question 
that the vault is part of the furniture | 
and fixtures. 





* * * 





Finally there is the case of tenant’s 
improvements or betterments, the vault 
in such case reverting to the owner of 
the building at the termination of the 
lease. In the presence of this condi- 
tion the policy should properly set 
forth its coverage on “tenant’s im- 
provements, including vault.” 








CHANGES IN THE FIELD 


| 








A. F. Sanford 


A. F. Sanford, recently transferred 
by the Liverpool & London & Globe 
from the Western Pennsylvania to the 
New Jersey field as successor to J. 
Arthur Pulsford, resigned, has long 
been one of the leading special agents 
of the Middle Department, and it is 
confidently anticipated the success he 
met with in Pennsylvania will bog dupli- 
cated in his new territory. San- 
ford has served as ne Pe a the 
Underwriters Association of the Mid- 
dle Department, and has also been 
head of the Smoke & Cinder Club of 
Pittsburgh, an organization made up 
of special agents. : 





Frank D. Young 
Frank D. Young, Ohio state agent 
of the Svea and Hudson, has resigned 
to go with the Aetna. His field has 
not yet been’ assigned him. 


A. V. Shaver 
A. V. Shaver, Cleveland, O., special 
agent of the Continental, has resigned 
to take charge of the East Broadway 
branch office of the O. M. Stafford- 
Goss-Bedell Company’ of Cleveland. 








(CONTINUED ON PAGE 31) 


Mr. Shaver is one of the active field 


men of the state. He has had a good 
training in rating and inspection work, 
having formerly been connected with 
rating offices. 


W. L. Babson and H. C. Johnson 


Walter L. Babson of Kansas City, 
Mo., a hail adjuster for the Western 
Adjustment, has been made hail special 
for the Aetna. He will travel in the 
southwest. 

Hane C. Johnson of Knox, Ind., 
goes to Minnesota for the Aetna to 





travel in hail territory. 





Arthur Meren 


Arthur Meren, who has been special 
agent of the Hartford in Oklahoma, 
has been appointed special agent of 
the company in eastern Missouri with 
headquarters at St. Louis. 


Transportation ‘Coverage Suspended 


NEW YORK, Dec. 31.—Because of the 
‘large number of thefts from merchandise 
in transit, insurance companies have vir- 
tually suspended, issuing transportation 
coverage throughout France. The evil is 
a growing one in this country, the new 
York Central railroad aione having paid 
nearly $500,000 for loss suffered in this 





connection during 1919. 


REPORT IS NOW MADE 


3ritish possessions the English com- 
| 
| 






ON FOREIGN COUNTRIES 


Howard P. Moore Made Extended 


Trips for American Foreign 
Insurance Association 


PROSPECTS ARE BRIGHT 


| Fine Outlook for Companies of United 


States in Various Lands 
Beyond the Seas 


Howard P. Moore, 
the Home, returned to 
York on Saturday last, 
of fourteen 


assistant secre- 
New 
after an absence 
months, in 


tary of 
the course of 
which he circled the globe traveling in 
all over 52,000 the trip being 
made in the interest of the American 
Foreign 


miles, 
Insurance Association. 
Representation for 
longing to the organization 
cured by Mr. Moore 
Islands, New Zealand, Australia, China, 
Japan, India, Egypt, and elsewhere. 
The American companies have had to 
comply with the requirements of each 
of the countries to which they have 
been admitted but these are not uni- 
form, Japan being the only land re- 
quiring a special deposit. True, com- 
fanies seeking to operate in the crown 
possessions of Great Britain, as dis- 


companies be 
was se- 
in the Philippine 


tinct from the commonwealths yield- 
ing allegiance to the empire have to 
make a deposit with the imperial gov- 


ernment at London. Generally speak- 


ing tariffs throughout the world, save 
only where the home influence is im- 
portant, are dictated by the London 
fire office. 


Moral Hazard Is Absent 


Rates are equitable, being graduated 
according ‘o the degree of hazard and 
changed as conditions warrant. There 
is little, if any, rate cutting and the 
moral hazard among the people of the 
Far East seems conspicuous by its ab- 
sence, underwriters being concerned 
only with the physical hazard, which 
is readily measurable. Throughout the 


panies, of course, 
larger part of the 
while in 
French and 


transact. by far the 
insurance business, 
and Java, the 
offices respec- 
tively are in the lead. At all points, 
however, are to be found American in- 
terests and to such a degree as to pro- 
mote 
ican 


Indo-China 
the Dutch 


a very fair income to the Amer- 
underwriting institutions. 


Activities 


| 

For the larger part representatives 
| of insurance companies in the east are 
| leading importers and exporters who 
maintain special departments for hand- 
ling insurance: accounts. These men 
are all of high standing and wide influ- 
ence and they are given powers of at- 
torney to represent their companies for 
large areas, appointing local représenta- 
tives wherever seems to them wise. 
Comparatively few buildings are of fire- 
safe construction, as it is understood in 
the United States, though properties of 
this type are now being introduced in 
Shanghai, Hong Kong, Manila, Cal- 
cutta, and other importaft ~ business 
centers. Altogether the opportunity 
for American companies to get a fair 
| share of the world’s business seems 
bright, and the American Foreign In- 
surance Association intends they will 
get it. 


Are Combined 








‘Joys and Glooms Dinner 
fare- 
next 
vice- 
at the 


‘The Joys and Glooms will give a 
well dinner Wednesday evening 
week to John Marshall, the new 
president of the Firemans Fund, 
Midday Club in Chicago. 
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UNIFORMITY OF MARINE 
INSURANCE IS SOUGHT 


Necessity of Freeing Business 


From Disabilities Imposed by 
States Urged 


JOINT LETTER SENT OUT 


Heads of Congressional Committee 
and Shipping Board Make Appeal 
to State Officials 
The 


American 


urgent necessity of freeing 


Marine insurance from se- 


rious disabilities imposed by many of 
the states, together with the extreme 
desirability of legislation on 
that subject, is brought out in a letter 


uniform 


which has been sent out by Congress- 
man Lehlbach, the 


committee of committee on 


chairman of 
the mer- 
chant marine of the national house of 


sub- 


representatives which has the matter 
in charge, and John Barton Payne, 
chairman of the United States ship- 


ping board, to the governors and insur- 


ance commissioners of the several 
states. ; 


International in Character 


Marine insurance, unlike other forms 
of insurance, is essentially national and 
international in character. Its neces- 
sity for the successful maintenance of 
a large merchant marine and a growing 
foreign trade is universally recognized. 
But independence of action in these 
two important fields requires that this 
nation have a strong marine insurance 
institution, free from foreign control 
and capable of serving independently 


and fully the national interest. It is, 
therefore, urged that American ship 
Owners and merchants must be pre- 


pared to meet the competition of other 
nations, and to this end should not be 
handicapped by the absence of marine 
insurance facilities at home, while 
foreign nations use their well-developed 
underwriting facilities to comb out 
profits and to control directly and in- 
directly many of the leading lines of 
international commerce. 

Investigation shows American ma- 
rine insurance to be sufficient chiefly 
in the number of companies engaged 
rather than in their importance and 
stability. Of the 63  direct-writing 
American companies participating in 
ocean marine insurance, eight are for- 
ign controlled and at least five 
very sympathetically associated. Of 
the uncontrolled companies, approxi- 
mately one-fifth derive 96 per cent of 
their total net premium income from 
insurance other than marine, one-half 
at least 90 per cent, two-thirds at least 
80 per cent, and three-fourths at least 
70 per cent. Excluding the ten leading 
companies, all the remaining uncon- 
trolled American companies received 
during 1918 only 10 percent of their 
net premium income from marine insur- 
ance, 


more 


Two-Thirds to Foreign Companies 


Of the total marine insurance origin- 
ating in the United States at least two- 
thirds is controlled by non-admitted 
foreign companies or by the branch of- 
fices of admitted foreign companies, 
and only one-third by American com- 
panies. At least 20 percent of all ma- 
rine insurance originating within the 
United States is exported directly 
abroad to be placed with non-admitted 
underwriters or with the home offices 
of admitted foreign companies. In the 
case of American hull insurance at least 
50 percent is thus exported, and much 











C. W. DAVIS ADVANCED 


IS CO-MANAGER WITH STUCK 


Special Agent of Ohio Farmers in 
West Goes to Central Fire 
Office in Chicago. 


Charles W. Davis, of Chicago, spe- 
cial agent in the west for the Ohio 
Farmers has been appointed co- 
maanger of the Central Fire Office of 
Chicago of which George \W. Stuck is 
manager of the Central Fire Office of 


general agent in the west for the 
American Equitable and  Knicker- 
bocker of New York and the Manu- 
facturers of Chicago. 

Mr. Davis started fire’ insurance 


work as special agent of the old St. 


Louis Fire. About six years ago he 
| was appointed special agent of the 


| Ohio Farmers in Illinois and Wiscon- 


sin. When it was decided to move the 
western department of the Ohio Farm- 
‘rs to the home office at Le Roy, O., 
Mr. Davis was made special agent of 
the company in all territory west of 
Chicago. He is a hard worker, and has 
made a good record in the field. He 
is a brother of Arthur J. Davis, local 
agent at Chicago, and Edgar M. Davis, 
managing underwriter of the Arizona 
Fire. 

George H. Hannan, who recently re- 
signed as manager of the Illinois Au 
dit Bureau to become assistant man- 
ager of the Central Fire Office, will 
return to bureau work at a_ location 
to be determined within the next week 


or two. The Central Fire Office will 
build up an aggressive’ producing 
agency plant in the west and Mr. 
Stuck and Mr. Davis will divide the 
work. For the time being Mr. Stuck 
will continue to personally  super- 
vise the outside territory and Mr. 


Davis will spend the majority of his 
time in the Chicago office. The two 
men are known as business getters, 
hard workers and very capable. They 
will make a real team. 


the same situation also exists in the 
case of builders’ risk insurance. 
Moreover, owing to the absence of 
a domestic market sufficiently large to 
assure a proper spread of risks through 
reinsurance, many American com- 
panies are compelled to place a very 
substantial part of their reinsurance 
with foreign underwriters, and to a 
very large extent with underwriters not 
admitted to transact business within 
the United States. But this reinsur- 
ance, it should be noted, goes abroad 
with very little being given to Amer- 
ican companies in exchange. With ref- 
erence to hull “nsurance, particularly, 
the overwhelming majority of Ameri- 
can companies report that they do not 
emphasize this branch of the business 
because of its unprofitableness, and be- 
cause the competition of companies lo- 
cated in foreign countries and the facil- 
ity with which owners and_ brokers 
export marine insurance to such coun- 
tries preclude any hope of success. 


Foreign Underwriters Launch Campaign 

There is every reason to believe, the 
ietter says, that a well-directed com- 
petitive campaign is now being waged 
by foreign underwriters with a view to 
again reducing American marine insur- 
ance to the insignificant position of 
pre-war years. 





The situation is summarized as fol 
lows: 
“From a national viewpoint the ex- 


isting situation is anything but desir- 
able. There is no justification for 
needlessly allowing tens of millions of 
dollars of premiums to flow to the for- 
eign underwriting market. American 
underwriters are fully alive to the situ- 
ation and desire to make a change. Yet 
the prospect of improvement seems 
slight unless the several states see fit 
to free American underwriters from 
needless burdens and restrictions.” 





LOOKING INTO PLANS 


EXAMINE AUTOMATIC SYSTEM 


New Chemical Fire Extinguishing Plan 
Proposed by New Orleans 
Man to Be Tested 


BOSTON, MASS., Dec. 30—Promi- 
nent Boston underwriters and engi- 
neers are exai, ‘ning plans for a new 
automatic chemical fire extinguishing 
system which is the invention of L. J. 
Gottschalk, of the Gottschalk agency 
of New Orleans, and which will very 
soon be offered to the Underwriters 
Laboratories for tests as to its prac- 
ticability. The system is designed for 
use in isolated manufacturing risks 
where outside fire protection and wa- 
ter supply is inadequate. The system 
consists of the use of a usual automatic 
sprinkler equipment, with the difference 
that a chemical preparation is used in 
the place of water. The system proper 
is filled with water or a non-freezing 
solution of calcium chloride with a 
tank which may be of any capacity up 
to 1,000 gallons, entirely sealed and ca- 
pable of withstanding an_ internal 
pressure of approximately 700 or 800 
pounds, filled with a saturated solution 
of bicarbonate of soda. Features 
which are emphasized are the _ her- 
metical sealing of the acid container; 
the arrangement of the dome and work- 
ing mechanism which operates almost 
instantly after the opening of the 
automatic sprinkler head, regardless of 
the capacity of the tank, up to 1,000 
gallons; and the flow feed arrange- 
ment which renders the sprinkler 
equipment available again for use two 
or three weeks after its operation as a 
result of a fire, provided the system has 
not exhausted itself in extinguishing 
the fire, the flow temporarily cut off 
and the fused heads replaced by new 
ones. The system is of low cost, mak- 
ing it readily adaptable to small en- 
closed risks. 








In view of these conditions, the fol- 
lowing recommendations are made: 


Removal of Restrictions 


I—Removal by the states of restric- 
tions on the kinds of insurance (other 
than life insurance) which may be trans- 
acted by American companies. Foreign 
competing companies have the privilege 
of writing many forms of insurance, and 
have found this privilege a great source 
cf strength. In recent yvears there has 
been a steady absorption by British com- 
panies of other liability, casualty, and 
workmen’s compensation companies 


through actual amalgamation or some 
form of community of interest. But 
whatever the method, the motive is the 


Same, viz.: an extension of business, a 
smaller overhead charge, a reduced out- 
lay along many lines, and an ability to 
secure the support and accommodate the 
full insurance demand of large concerns. 
American marine insurance companies 
barred from writing casualty and 
compensation forms of insurance, and 
protection and indemnity insurance. 
They are almost a unit in supporting this 
recommendation. 


are 


2—Changing the system of taxing 
gross premiums to taxation on net pro- 
fits This is the British system and is 


just, whereas the taxation of gross pre- 
miums is neither scientific nor equitable, 
and has nothing to support it except ease 
of collection. A hull insured for $100,- 
000 at 5 percent in the United States pays 
a tax on the premium of approximately 
£200, against about $25 in England. Gross 


premium taxation has created a real 
disability for American companies, 
whereas the substitution of a tax on 


net profits would do much toward placing 
them on an equal footing with their for- 
eign competitors. Moreover, a premium 
written may end in a loss, without, how- 
ever, any consideration being shown un- 
der a premium tax. 


2ross 
Revise Insurance Laws 


3—Revision of the insurance law of the 
several states, which is often conflicting 
and which apparently was drawn pri- 
marily with regard to the regulation of 


(CONTINUED ON PAGE 6) 














DIFFICULTY IS SEEN IN 
GETTING INSURANCE 


Those Having Large Amounts of 
Whiskey on Hand Are Be- 
coming Solicitors 


COVERAGE IS DECREASED 


Most of Companies Have Quit Writ- 
ing It and Lines Now Accepted 
Are Very Small 


CINCINNATI, O., Dec. 30—With 
the Great Desert only 17 days’ march 
in the distance, that portion of the 50,- 
600,000 gallons of whiskey in Kentucky 
that is uninsured finds increasing dif- 
ficulty to obtain cover, and the pro- 
portion of insured whiskey is being 
steadily cut down by cancellations. Al- 
most all companies have ceased writing 
whiskey; lines that are accepted are 
owing to inability to get re- 
insurance, and companies that are 
writing, with two known exceptions, 
are insisting on insertion of the $1.25 
valuation clause in the policies. 


small, 


Many Companies Cancelling 


Of 37 companies in the Ed E. Walker 
& Co. and J. G. Simrall & Co., agencies 
in Covington, Ky., all of which have 
been heavy writers of whiskey, and 
most of them with millions of dollars 
at risk, only four are writing whiskey 
coverage. These are the North Amer- 
ica, the Philadelphia Underwriters, the 
Caledonian and the Granite State—all 
in the Simrall agency. The two Phila- 
delphia companies will write only with 
the maximum valuation clause; the 
others are taking small lines without 
special restrictions. : : 

The other 21 companies in the Sim- 
rall agency either have cancelled off 
or have ceased writing new lines. The 
Phoenix of Hartford, which ceased 
writing some time ago, began cancel- 
ling off last week, and has about 
cleaned out its whiskey line. 

None of the 12 companies in the 
Walker agency has sent out notice of 
cancellation; but all ceased taking new 
lines some time ago. Mr. Walker said 
Monday that much whiskey business 
is offering, but he can do nothing with 
it. Mr. Simrall said his four com- 
panies are writing such small lines, 
owing to lack of re-insurance, that he 
cannot begin to supply the demand. 


Shipping Liquor to North Woods 


A new phase of the situation lies in 
the withdrawal of much whiskey from 
bond, which after being bottled is 
shipped to drug stores in the north 
woods of Michigan, Wisconsin and 
Minnesota. A tremendous demand has 
developed suddenly from this source, 
with the result that Newport ware- 
houses were about emptied before 
Christmas, and warehouses at Latonia 
were being emptied rapidly the last of 
last week. 

Possibility that the government will 
open the way for distillers to market 
the product, although regarded as re- 
mote, nevertheless is given consider- 
ation. Ed E. Walker, head the Walker 
agency, commented interestingly on 
this phase of the situation. He said: 


Square Deal for Owners 


In the end, owners of whiskey will be 
given a square deal. The American peo- 
ple are honest and their government can- 
not be less honest. The distillers went 
into this business in good faith and most 
of them are of the second or third gen- 
eration in the industry; so they are in 
no sense to blame for conditions. More- 
over, with constitutional prohibition in 


sight, they suddenly were confronted by 
(CONTINUED ON PAGE 6) 
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Helping in Legislation 


A MEMBER of a legislature, an insurance 
man by the way, and a very good one, 
calls attention to the weakness of the in- 
surance people when it comes to dealing 
with the practical side of championing or 
defeating bills coming before a law-mak- 
ing body. He declares that almost all the 
men in the legislature are ambitious. They 
desire to be returned to office or they 
aspire to something higher. Their chief 
aim seemingly is to satisfy the folks back 
home. They do not want to take a stand 
that will make They 
seek as far as they can to fathom public 
opinion and ascertain 


them unpopular. 


what the people 
want. 

These little what citi- 
zens of another state think about the sub- 
ject at hand. 


legislators care 


Letters from outsiders, so 
The 
does sit up and take 


to speak, leave very little impression. 


legislator, however, 


notice when he receives some expression 
from influential voters from his district. 

The insurance legislator referred to as- 
serts that time after time when he was 
endeavoring to secure the defeat of hostile 
measures or to get desirable bills passed, 
the insurance interests were decidedly 
lukewarm when it came to using their in- 
fluence to help the cause. They seemed 
to think that their friends in the legisla- 
ture could achieve the end without their 
active cooperation. Because of the indif- 
attitude of insurance voters, 
legislation often has a rough 
course and hostile measures find easy sled- 
ding. This solon contends that insurance 
men must get into practical politics, learn 
how to use their influence and become 
active in legislative affairs if they intend 
to get what they desire. It will be well 
to give this some attention. 


ferent 
friendly 


Hildreth Makes Suggestions 


INSURANCE men are studying the sell- 
ing side of their business and are inter- 
ested in suggestions as to how they can 
increase their business. Tur NATIONAL 
UNEDRWRITER in a recent issue gave some 
selling suggestions for December, show- 
ing local agents how it was possible to 
make seasonal or special arguments to 
stimulate a selling campaign. C. F. H1r- 
prETH of Freeport, Ill, former president 
of the Natronat AssocrATION oF INSUR- 
ANCE AGENTS and a live man in his vicin- 
ity makes the following suggestions after 
reading the article in this paper: 

There is another line of endeavor that 
I want to suggest and that is the need 
of increased insurance on dwelling 
houses and household furniture, Costs 
along this line have doubled within the 
last ten years, and yet the average own- 
ers are carrying no more insurance than 
they carried ten years ago. 

There is a tendency on the part of the 


agents to content themselves with se- 
curing a moderate increase on renewal 


of the policy, overlooking the fact that 
the owners are ripe for the increase 
right now. With but few exceptions 
they are alive to the greatly increased 
replacement cost, and require no argu- 
ment at all to convince them of the need 
for more insurance, 

It’s a little hard to induce some of 
them to permit the cancellation and re- 
writing of their insurance for larger 
amounts, but two-thirds to three- 
fourths of those I have been able to ap- 
proach within the past two or three 
weeks are ready for increases by en- 
dorsement on present policies, and these 
increases are rarely for as little as 25 
per cent and are frequently for 100 per 
cent or more. On the more valuable 
properties we write additional policies. 
In the smaller cases we make the in- 
crease by endorsement, thus reducing 
the clerical labor now and reducing the 
number of policies to be kept track of, 
rewritten, reported and collected for in 
the future. 

There is almost no limit to the volume 
of this business that is to be had, it 
being merely a matter of getting to the 
people. I have been alive to this situa- 
tion for something less than a month, 
but it has been a mighty good month. 


Getting After Automoble Trucks 


It is estimated that in 1919 there were 
328,000 automobile trucks in use in this 
country. At the end of 1918 the total was 
164,264. The use of trucks therefore so 
far as number is concerned has just about 
doubled in a year’s time. The govern- 
ment has been using trucks very freely. 
During the war the truck came into popu- 
lar use in transportation of army supplies. 
It is predicted that the postal service in 
the future will use only trucks. It is 
felt on all sides that 1920 will be a tre- 
mendous year so far as the manufacture 
and purchase of trucks are concerned. 
The farmers are using more trucks than 


ever. They find that it is cheaper to have 
trucks, that hauling can be done more 
quickly and at less expense than in using 
horses. 

Insurance men therefore should not 
overlook the truck as a premium producer. 
There is the fire, property damage, colli- 
sion, and liability insurance. The truck 
owners should be particularly solicited 
for liability insurance. A truck is heavy 
and does much damage. Trucks travel 
through alleys and through crowded 
streets where children are at play. The 
farmer uses his truck extensively, com- 


ing into town and getting around the 














PERSONAL SIDE OF THE BUSINESS 








Sedgwick S. Vastine of Herrick Auer- 
bach & Vastine of Chicago is applying 
for membership in the Contaminated & 
Conglomerated Association of Cook 
County Grandfathers, over which 
Thomas E. Gallagher of the Aetna 
holds sway. Mr. Vastine reports the 
arrival of a grandson S. Marshall Vas- 
tine. 

James T. Harrop, managing under- 
writer of the Great Republic Reinsur- 
ance Company of Des Moines, now in 
the process of organization, and form- 
erly managing underwriter of the Pio- 
neer Fire of Chicago, announces the ar- 
rival of a baby girl who came to his 
household two days before Christmas. 

At the close of the present year 
Laughlan Sinclair will retire as foreign 
fire manager of the North British & 
Mercantile to become a partner of Mid- 
dieton & Cator, leading reinsurance 
brokers in London.: Mr. Sinclair has 
been identified with the North British 
for a number of years and is well known 
to underwriters in this country, having 
frequently visited the United States on 
business for his company. 

C. P. Engelmann, who has been an 
independent adjuster in Chicago for a 
number of years, will on Jan. 1, locate 
at Marion, Ill, as an independent ad- 
juster covering southern Illinois, south- 
ern Indiana and northern Kentucky. 
Of late Mr. Engelmann, has been doing 
special loss and field work for the 
Westchester in the west. 

Secretary Charles A. Reekie of the 
Detroit Fire & Marine has been elected 
a director. Mr. Reekie has been con- 
nected with the Detroit for almost 37 
years. He traveled in the field, being 
Michigan state agent before being 
called to the head office as assistant 
secretary. He is one of the real wheel 
horses and held in the highest esteem. 


Samuel McKnight, president of the 
National-Ben Franklin Fire of Pitts- 
burgh, died last week of heart failure. 
Mr. McKnight was vice-president of 
the Allegheny Trust Company, presi- 
dent of the Keystone Laundry and di- 
rector of other financial and business 
organizations. 

H. H. Putnam of Boston, former 
secretary of the National Association 
of Insurance Agents, has been elected 
president of the Pennsylvania Insur- 
ance Federation with headquarters in 
the Bullitt building, Philadelphia. Mr. 
Putnam will take his new position the 
first of the year and will be the active 
head of the Pennsylvania organization. 
He has had a fine training for the po- 
sition, having been in newspaper work 
before taking his official position with 
the National association. Mr. Putnam 
recently returned from overseas, where 
he was in the Y. M. C. A. work in con- 
nection with the army. He is a very 
capable man, thoroughly conversant 
with insurance and is conscientious in 
everything. Albert N. Wold continues 
as salaried secretary of the Pennsyl- 
vania Federation. 

The election of Mr. Putman will give 
to the Insurance Federation of Pennsyi- 
vania a distinction enjoyed by no other 
federation in the country. Two salaried, 
full-time officials—Mr. Putman as presi- 
dent and Mr. Wold as secretary—will 
devote their entire time to building up 
both the strength and effectiveness ‘of 
the Pennsylvania organization. Plans 
call for an intensive membership cam- 
paign throughout the entire state. In 
point of membership, subscription and 








crowded freight stations, is liable to do 
damage. Property damage and liability 
insurance are two very necessary lines of 
indemnity, it seems to us, for the truck 
owner. 














H. H, PUTNAM 


Who Becomes President of the Pennsyl- 
vania Insurance Federation 


service the Keystone Federation has al- 
ways been in the fore-front. A great 
deal of the influence and effectiveness 
of the federation has been due to the 
untiring efforts of such men as James 
W. Henry and Wallace M. Reid, who, 
between them, have sacrificed a great 
deal of time—not to mention money— 
in serving as presidents since the incep- 
tion of the organization in 1914. Sec- 
retary Wold, who has entered upon his 
fourth year with the federation expects 
to devote the major portion of his time 
to organization work. 

The headquarters of the Insurance 
Federation will be located at Philadel- 
phia after the middle of January. With 
headquarters in Pittsburgh since the 
launching of the federation movement 
it has, at times, been impossible to de- 
vote as much time to development work 
in the eastern end of the state as de- 
sired. In order to equalize this develop- 


center of activities. The western end 
of the state will, by no means, be for- 
gotten. 

The next annual meeting of the fed- 
eration will be held at Philadelphia in 
the first week of May. Secretary Wold 
has been empowered to make the neces- 
sary arrangements and to give the meet- 
ing the widest publicity. A number of 
prominent insurance men will be on 
the program for addresses. 


Fred J. Sauter, of Chicago was pre- 
sented with a handsome grandfather’s 
clock by the members of the Western 
Automobile Underwriters Conference 
at the executive committee meeting of 
the organization held on Tuesday. The 
gift was in recognition of the splendid 
service that had been rendered to the 
conference by Mr. Sauter. 
was the first secretary of the confer- 
ence, serving in that capacity for five 
years without compensation. Mr. Sau- 
ter also presided over the conference 
for two years as president and is at 
the present time serving as chairman 
of the executive committee. A com- 
mittee consisting of George W. Law of 
the Royal, chairman; P. D. McGregor, 
Queen; and T. E. Gallagher, of the 
Aetna, selected the gift, Mr. Law mak- 
ing the presentation speech. 


The past few days have been filled 
with joy for Capt. C. W. Fracker of 
Des Moines, dean of the Iowa field 
men. He is still receiving congratula- 
tions following the “party” which the 
his 90th birthday and the reception 





field men gave him last Wednesday on 












ment it has been decided to move the 
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Getting 
the 
Business 
for 


Glens 
Falls 


Agents 











OT only does the Glens Falls Insurance Company 
endeavor to make the solicitation of business as easy 














as possible for its representatives by giving the best 
and broadest service possible, but it actually solicits busi- 
ness for them. 





It has been doing this through a metropolitan brokerage 
ofice in New York City for some time and is now wi 
lishing a similar office at Chicago. The Chicago Office 
will be in charge of William J. Nolan, recently Illinois 
state agent of the company, who has done more or less of 
this work in the past but will now devote his entire time 
to it. 


Mr. Nolan will solicit from brokers in Chicago and other 
western cities the business controlled by them at points 
away from the cities in which they maintain offices. Lines 
thus secured will. be placed in the Glens Falls through 
Glens Falls agents in the cities where the property. is lo- 
cated and brokerage commissions will be paid thereon to 
Glens Falls agents. 


In addition the Chicago office will render other special 
services to Glens Falls agents throughout the west. 


Thus is a Glens Falls agency, which has always been a 
valuable franchise, further enhanced. 


There are many insurance companies but only one 


Phy 


Insurance Company 


Glens Falls, N. Y. 
R. A. LITTLE, President 
E, W. WEST, Vice-President H. N. DICKINSON, Secretary R. C. CARTER, Treasurer 
F. L. COWLES, F. M. SMALLEY, J. A. MAVON, H. W. KNIGHT, Assistant Secretaries 


Fire, Marine, Automobile, Riot and Civil Commotion, Tornado, Sprinkler Leakage, 
Registered Mail, Use and Occupancy, Rents, Rental Value, Leaseholds, Profits 
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» AMERICA F ORE”, 











Che Continental Insurance Company 
Wishes All True Americans 
A Happy and Prosperous New Wear 





PACIFIC COAST DEPT. 
Cc. & Allan, Secretary 
Insurance Exchange Bldg. 


SAN FRANCISCO 


The CONTINENTAL INSURANCE COMPANY 


Cash Capital 


HENRY EVANS 
TEN MILLION DOLLARS 


President 


Home Office: 80 Maiden Lane, NEW YORK 


CANADIAN DEPARTMENT 
W. E. Baldwin, Manager 


Continental Commands Confidence 


WESTERN DEPT. 
J. R. Wilbur, Secretary 
332 South LaSalle Street 
CHICAGO 
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- THE AUTOMOBILE _| 
INSURANCE COMPANY 
OF HARTFORD, CONN. 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


MARINE 
WINDSTORM 
LIGHTNING 
EXPLOSION 
COMMISSIONS 
AUTOMOBILES 
LEASEHOLD 


WAR RISK 
MAIL PACKAGE 
TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND oa 
Pet 4 MA 

NLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 










































which was given him that afternoon 
by the young women in the offices of 
the Willcox-Howell-Hopkins & Mu- 
lock agency. The hostesses, who have 
often been recipients of kindnesses 
from Dean Fracker, were Mrs. J.'L. 
Farley, Miss Bernice McKee, Miss 
Agnes Hanlon, Miss Jessie MacDonald 
and Mrs. Ruth Upp. Coffee, cake and 
cigars were served and many old 
friends joined the field men in calling 
upon Dean Fracker. 


Everard Stokes, who will become 
United States manager of the Royal 
Exchange the first of the year, is a 
man of wide underwriting experience, 
being well trained at the home office. 
Mr. Stokes visited this country some 
months ago, got in touch with a num- 
ber of underwriters and made a study 
of conditions throughout the field. He 
showed a particular adaptability in 
getting at the salient facts. Gayle T. 
Forbush, who is made associate man- 
ager, was formerly New England gen- 
eral agent and recently was appointed 
assistant United States manager. He 
is regarded as a strong man, well 
versed in field conditions. Arthur Wal- 
ler, the assistant manager, who was 
appointed early this year to that posi- 
tion, has been attached to the head 
office in New York for a number of 
years and is a very competent man. 
The new executive staff of the Royal 
Exchange is a credit to the old institu- 
tion. 


Morris M. Hays, president of the 
Farmers’ Fire of York, Pa., died last 
week at his home, leaving a widow and 
six children. He served in the state 
legislature, 1892 to 1901. 


Local agents. are manifesting con- 
siderable interest in “The Reminder,” 
published by George J. Gnau, president 
of the Detroit Insurance Agency. 
Some months ago, Mr. Gnau recog- 
nized the fact that the Detroit Insur- 
ance Agency needed a house organ. He 
commenced getting out “The Re- 
minder” for the purpose of selling more 
insurance indirectly rather than di- 
rectly. He found that the magazine 
which was sent to a list of custemers 
paved the way for his men to talk to 
a prospect whose interest already had 
been worked up. When the November 
strike and riot edition of the magazine 
was published, Mr. Gnau sold a $5,000,- 
000 policy to a big customer in Detroit 
ten minutes after the magazine had 
been in the hands of the reader. The 
idea has been so successful that Mr. 
Gnau has organized the Reminder Pub- 
lishing Company with offices at 811 
Owen building, Detroit. The publish- 
ing company is now equipped to fur- 
nish agents with copies of “The Re- 
minder” to be sent to customers. The 
magazine will be furnished at a cost 
of $60 per thousand and the agent will 
be permitted to use the back covers for 
his own advertisement, giving the 
paper the necessary individual touch. 
Many large city agencies, and those 
in smaller cities doing a big business, 
have seen the importance of sending 
out some sort of a house organ, but 
for individual agencies to get out a 
regular monthly magazine has gener- 
ally been regarded as impractical, be- 
cause of the big expense involved. The 
plan of the Reminder Publishing Com- 
pany offers agents an opportunity to 
purchase a first rate house organ at a 
very reasonable figure. 


Ohio Farmers Action 


In recognition of the services of ifs 
employes, the Ohio Farmers of LeRoy, 
O., has given to each employe a bonus 
of 10 percent of the amount of salary 
received during the year 1919 and has 
presented to each one a life insurance 
policy in an amount not less than $1,000. 
The policies provide that for each year 
of service with the company $100 is 
added until the sum of $2,500 is reached. 
The company has had a most successful 
year and over 100 employes are partici- 
pating in its prosperity. 


MARINE LOSSES HEAVY 


—_ 


EXPERIENCE UNSATISFACTORY 





Outlook for Coming Year Not Espe- 
cially Bright—Some Loose Prac- 
tices Have Crept In 





NEW YORK, Dec. 31—If the fire 
insurance companies experienced a 
generally profitable year in 1919, the 
contrary holds with respect to the 
marine writing offices, nor can it be 
truthfully said that the outlook of the 
latter for the new year is particularly 
bright. With the signing of the armis- 
tice the large volume of business of- 
fered through the active war period fell 
off sharply, while the rates declined 
even more severely, the strife of the 
large number of companies that en- 
tered the field to maintain premium in- 
come forcing tariffs down below those 
ruling prior to 1914, and virtually eli- 
minating all chance for profit. 


Look Askance at Newcomers 


The old established offices, and par- 
ticularly the London institutions, 
looked askance at the influx of new- 
comers into the marine arena, and held 
them responsible for the loose prac- 
tices in underwriting and loss adjusting 
that crept into the business during the 
war days and which, to a degree, still 
obtain. Brokers, anxious to make the 
best possible deals for their customers 
and for themselves, were not backward 
in taking advantage of the eagerness of 
company representatives to secure in- 
come, and would cleverly play one 
office against another, with the result 
that underwriting safeguards, pre- 
viously enforced as a result of dearly 
bought experience, were ruthlessly 
thrust aside,.and risks assumed that in 
normal times would not be entertained. 
The more conservative underwriters 
refused to compete under these condi- 
tions and for the past few months have 
been practically marking time, content 
to lose business rather than write it at 
rates or under forms that promised at 
least a modest return, until an era of 
sanity returns, when they will again 
actively strive for a fair share of risks. 


Marine Losses in 1919 High 


Marine losses from ordinary sea 
perils have been high during 1919, and 
in addition companies have been called 
upon to. pay heavily for the destruction 
of several vessels by floating mines in 
the North Sea, a hazard by no means 
past, despite the careful combing of 
the old blockage areas by the great al- 
lied martime powers. 


DANIELL IS MANAGER 





Directors of the Royal Exchange Make 
Announcement of Successor 
to E. B. Hiles 


NEW YORK, Dec. 30.—Following 
the retirement of E. B. Hiles as fire 
manager of the Royal Exchange As- 
surance of London, the directors of the 
corporation have appointed Capt. Fer- 
rers Daniell his successor. Mr. Hiles 
has been with the Royal Exchange 
since 1890 and was acting United States 
manager for the corporation in 1904, 
when he appointed Uberto C. Crosby 
to the position. Captain Daniell was 
in this country during the past sum- 
mer and arranged for the retirement of 
R. Harvey as the corporation’s 
U nited States manager and for the suc- 
cession of Everard Stokes as manager, 
Gayle T. Forbush as associate man- 
ager and Arthur Waller as assistant 
manager. Mr. Stokes is due to arrive 
in New York from London within a 
few days. 


Edward M. Lee, the independent ad- 
juster at Cleveland, O., has joined the 
Cleveland staff of Western Adjustment. 
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“Unexcelled Service To Agents and To Policyholders Alike’’ 
























ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


Cash Capital, $6,000,000.00 





Organized 1853 





















r et us perform the duties of our social and busi- 
) . ness life with candor and trust toward our fel- 
KJ) \ow-men—with a desire to serve before we would 
be served—with a spirit by which we would give 

before we would take, and be willing to find a reward 
for labor in the satisfaction of achievement. 


For 67 Years 
Che Home Insurance Company 


has co-operated with its agents, and with them fabri- 
cated a protective institution insuring millions upon mil- 
lions of dollars in property. The marvelous growth of 
this institution has been due to the intense unity of the 
organization. 
Our wish for the coming pear is 
that among all nations 
—that among all peoples 
—that in every walk of life where mortals meet 


We will do unto others as we would have others do unto us. 
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Insurance Legislation 


Legislatures will convene early in Janu- 


ary in a number of s 
Legislation is expected 


tates, and Insurance 
in each one. Special 


sessions, and extra sessions are even now being 
held in some Western states. 


We “Tip You Off” 


We maintain at gr 


eat expense, a special 


legislative correspondent who is on duty at 


the state house every 
lative season. 
a bill is introduced affe 


day during the legis- 


These men wire us whenever 


cting Insurance. We, 


in turn, issue a daily bulletin with this infor- 
mation, following the progress of each insur- 
ance bill throughout every step in the legis- 


lature. 


FOR SPEEDY INFORMA 


TION subscribe to the 


Legislative Information Bureau 





of 


The Gileekly 


Uuderwriter 


80 Maiden Lane, New York 


Write for terms 





























WOLFLE, STEFFELIN & COMPANY 
WONDERFUL SERVICE 


823 THE ROCKERY -- ADAMS & LASALLE STS. 


- - CHICAGO 


RESIDENT MANAGERS 


THE FRANKLIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating oveg 34 years 


WE RECOMMEND THE FRANKLIN LIFE 














ational Liberty 


gusuranre Gompany 
of Ametira. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK INN 1859 
STATEMENT JANUARY 1, 1919 


Cash Capital 


Assets 609,646. 00 
erp inchading Capital . 


$9, 
7,214,228.11 


$1,000,000.00 
Net Surplus - $2,395,417.89 
Surplus t to Policy Holders - 3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 














Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M.Ins.Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


$250,000.00 
Assets - 959,818.90 
Surplus to Policy Holders - 631,728.12 





F. A. ROTHIER, Cy 
ADAM a US, 
. AETON: Fes Secy. 
Rr B. HEATON, State Agt. 








TIME! 


You protect people against the loss of 
it. But do you conserve your own? Do 
you avoid waste of time in — 
track of and following up 

pects? The SYSTEMATIC SALESMAN. 
SHIP OUTFIT for Accident and Health 
Insurance Men is a time conserver. Send 
for sampie cards and circular descrip- 
tive of system and card case. 


The National Underwriter 
1362 Insurance Exch. 
CHICAGO 


Lincoln Inn Court 
CINCINNATI 





PLANS OF THE ATLAS 


Manager Frank Lock of the Atlas, 
who ‘has taken charge of the western 
department of his company in addition 
to the territory that he has had for a 
number of years, has not decided what 
disposition will be made of the depart- 
ment offices at Chicago, owing to the 
inability to secure proper space here 
to handle the work. The western office 
also is crowded. It may be that the 
accounting end at Chicago will soon 
be moved here, leaving the underwrit- 
ing in the west at Chicago in charge of 
Assistant Manager E. W. Jewell. 


EFFECT OF BRITISH MERGERS 


By far the most important happen- 
ing in fire insurance circles during the 
year just ended was the merger of in- 
terest of the Royal and the Liverpool 
& London & Globe of England, two 
of the strongest and most efficiently 
managed underwriting institutions of 
the world. This sensational deal was 
shortly followed by a like fusion be- 
tween the Phoenix of London and the 
Norwich Union of Norwich, both old 
established, financially powerful and 
well regarded offices. It has been a 


source of lively satisfaction to the 
fraternity, both at home and in the 
United States, to appreciate that, de- 
spite the common ownership in the 


combinations mentioned, all of the 
companies involved will maintain their 
distinct and independent existence, each 
formulating its own underwriting and 
general business policy, and continuing 
under its old-time management. All 
four of the companies have extensive 
plants in this country and are alive to 
the opportunity for their expansion. 
That the mergers referred to will be 
followed by still others among the 
British offices is the confident thought, 
for it is regarded as wholly improbable 
that such powerful organizations as the 


VIEWED FROM NEW YORK 


————_—_— By G. A. WATSON ———— 





Commercial Union, North British and 
the London & Lancashire will be con- 
tent long to continue in their present 
course, and news of the intended pur- 
chase of subsidiaries by each, or a 
fusion of interest with organizations of 
large size would create no surprise on 
this side of the Atlantic. 


HEADS FIRE PREVENTION WORK 


Charles S. Kremer has been called 
from the western Pennsylvania field by 
the Hartford Fire to the home office of 
the company, to assume the manage- 
ment of its newly created fire preven- 
tion department work he is peculiarly 
fitted to perform. Maintaining that a 
fire insurance company owes a duty to 
the general public to prevent fire no 
less than to pay losses after fires occur, 
the Hartford Fire has arranged for 
such a service, which will be freely 
placed at the call of property owners, 
regardless of whether they are patrons 


of the office or not. 
~ * * 


WHISKEY STATUS IN DOUBT 


Underwriters are in a quandary as to 
the status of fire insurance policies cov- 
ering on whiskey risks on and after 
Jan. 16, when national prohibition will 
be effective. It is argued that whiskey 
will then be contraband and in the 
event of loss the owner cannot recover. 


NORTH BRITISH SERVICE 


The North British & Mercantile and 
its associated companies have estab- 
lished a world wide brokerage and 
service department in their home 
office, which will enable them to bind 
insurance anywhere in the United 
States, its island possessions and for- 
eign countries. The North British is 
very well equipped to furnish this serv- 
ice to brokers and agents, not only be- 
cause of its extensive agency plant in 
this country, but its agents are located 
in all parts of foreign countries. 














The new department will be under 











the supervision of George P. Davis, 
manager, who will continue his duties 
as general agent of the improved risks 
department. Charles Weller, Jr., for- 
merly associated with the company’s 
office in Philadelphia, has been trans- 
ferred to the home office and will be- 
come assistant manager of the broker- 
age and service department. 

In order to accommodate western 
agents and brokers arrangements have 
been made whereby binders may be 
secured from the offices of George H. 
Batchelder, manager, western depart- 
ment of the Pennsylvania Fire, Insur- 
ance Exchange, also W. S. Hutchins, 
manager, Cook County department, In- 
surance Exchange, Chicago. 


COMPENSATION FOR EMPLOYES 


A company official was commenting 
the other day on the subject of com- 
pensation for employes and the prob- 
em that presented itself to all com- 
panies. He said that the endeavor to 
do the equitable thing so far as com- 
pensation is concerned is taxing the 
minds of all employers of office help. 
Many companies have paid bonuses 
and much publicity has been given to 
their generosity. This official said that 
his company has tried out the bonus 
system in the past and did not find it 
satisfactory. He said that especially 
in case of the lower priced and newer 
employes a bonus was accepted but 
it did not serve to hold the employes 
or make them more loyal to the insti- 
tution. 
as something that was coming to them 
on their work in the past for which 
they had not been properly remuner- 
ated and felt under no further obli- 
gations to the employer. 

The management of this. company, 
said the official, studied very carefully 
the employment situation and decided 
tc eliminate the bonus system. In- 
stead it is making regular increases in 
the pay of employes so that merit can 
be recognized more fully and there is 
some inducement in the heart of an 
employe to make better record. This 
company in deciding on salary raises 
takes into consideration regularity, 
which includes not only time off but 
tardiness in reaching the office; sec- 
ondly, efficiency in work and conduct 
luring office hours, which includes any 
tendency to kill time; and general in- 
terest in the work. The official said 
that also a count had been taken of 
employes that had held up the institu- 
tion during the war period by securing 
offers from other offices merely to get 
a boost in pay. The general record 
of the employes is thus carefully gone 
over and where there is merit is prop- 
erly rewarded. 

This official said that therefore the 
fact that his company does not pay a 
bonus should not be to its discredit 
inasmuch as it more than makes up 
the amount of a bonus in increased 
salaries. 

Many offices that are paying bonuses 
find that it is much more desirable to 
arrange to pay these on the monthly 
or semi-monthly installment plan in- 
stead of lump sum. The bonus is 
looked upon as simply a temporary 
measure. It is paid to meet certain un- 
usual conditions that are now prevail- 
ing. Company managers find that in 
cases where bonuses are paid in a lump 
sum the amount is expended in some 
foolish or unwise manner. When it 
comes on the monthly plan it is used 
to a better purpose. 

One company official said this week, 
“Tt seems to me that the department 
heads in offices or those who come in 
contact with the employes should 


day and aim to adjust wages to them. 
In the first place in our office we en- 
deavor to ascertain exactly what it 
costs a person to live. I requested that 
our department heads secure from 





They simply took the bonus— 


recognize the real conditions of the ~ 
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With the beginning of the New Year the 


ictory Insurance Company 
Of Philadelphia 


makes its bow to the fire insurance agents of America. This new company is now ready 
to write fire insurance over the entire country. It has already a large business awaiting it, 


and has what is more, the reputation and prestige of the old 


Fire Association of Philadelphia 


back of it as a guarantee of the character of its management, and the soundness of its 


underwriting methods. 


The old Fire Association of Philadelphia has given its Policyholders dependable 
indemnity from loss by fire for more than one hundred years, and owing to its faithful 
service has become one of the leading fire insurance companies of this country. In order 
to care for its largely increased business it has organized this new insurance company, under 


the auspices of the Fire Association, with $500,000.00 Capital and $500,000.00 Surplus. 


The entire stock of the new company has been largely over-subrcribed and the entire 
capital invested in the Victory 434s United States bonds. 


The entire promotion expense of this company amounted to only about seven one- 
hundredths of one per cent, while in many other organizations of a similar kind it has cost 


the stockholders from twenty to twenty-five per cent promotion expenses. 


Home Office 
FIRE ASSOCIATION BUILDING 








4th and Walnut Streets 





























Philadelphia 


E. C. IRVIN, Vice President 
J. W. COCHRAN, Vice Pres. M. G. GARRIGUES, Secy. 
J.B. MORTON, 2nd Vice Pres. R. N. KELLY, JR., Asst. Secy. 
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PENINSULAR FIRE 
INSURANCE COMPANY 
OF AMER 1 as 





GRAND RAPIDS, MICHIGAN 








JAMES CRAVENS, K. S. DARGAN, J. C. ROBERTS—ESTATE OF RUFUS CAGE 


CRAVENS, DARGAN & ROBERTS 


SUCCESSORS TO 


CRAVENS & CAGE 


INSURANCE MANAGERS 
HOUSTON, TEXAS 


PIONEER FARM AND HAIL WRITERS OF TEXAS 











EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Secretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . $10,506,412 
Total Losses Paid jigs ad ge we 91,623,036 
“4 < 

hee Cash Capital - Three Million Dollars 
p Reinsurance Reserves . se 6 + ee epee Rene 

Reserve for Outstanding Losses and all 
other Liabilities ........ 1,598,770 
POE UrEIGO. 4. «6-0 3s we 6 ts 6s Oe 
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$19,706,197, 














e in Chicago, Cook County and the Greater Metropolitan District. 

ns ections {This inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before ag | occur, {The under- 

signed selis this talent to companies, agents, brokers and the busi- 

ness public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal 
Committees -< $F Gove who . py } ane laws designed for the public weal. 

20 years in t . —Dixit et Fecit— Pp 
Office with Knight, Smith & Co. C. W. PIERCE 
Room 1568 Ins. Exchange, CHICAGO, ILL. Independent Inspector and Fire Prevention Counselor 





Phone Wabash 3033 











s WYNNE & KINSELLA .. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 


1554 Penobscot Bldg. : : : : 


CAPITAL $1,000,000 





Detroit, Mich. 




















NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


‘ion G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 














- HENRY J. WOESSNER WM. L. DICKELMAN 


WOESSNER & DICKELMAN 
GENERAL AGENTS 


omens Batiange Specializing in Floaters, Surplus and Excess Lines erg Te 
carom CHICAGO, ILL. Wabash 8128 

















their employes covering a period of 90 
days a stipulated account or estimate 
of what the necessities of life were 
costing. We allowed in this a certain 
amount for amusement, but saw that 
it did not run up too high. This gave 
us, therefore, a basis for a living sal- 
ary. We found that where girls were 
living at home the cost of living was 
not so high unless they had to con- 
tribute largely to the family expenses. 


Where they were boarding the expense ! 





was higher. In getting at the actual 
cost of living we had a rock bottom 
basis on which to establish salaries 
Then using this actual living cost as 
a basis we added to that for efficiency 
in work. That, of course, is entirely 
up to the employe himself. He can do 
little with the bare living cost, but he 
can do much when it comes to his 
work in the office. In this way we are 
able to recognize merit and capacity 
and initiative in office work.” 











AS SEEN FROM CHICAGO 











GREAT LAKES INCREASE 

The Great Lakes has increased its 
capital and surplus, it now having $400,- 
000 capital and approximately $360,000 
net surplus. 
has made an examination of the com- 
pany and certified to the increase. The 
Great Lakes is holding over $100,000 
in subscription notes which will be 
paid before the close of the year and 
added to surplus. The company in its 
Dec. 31 statement will show assets of 
about a million dollars. It is operating 
in Illinois, New York, Massachusetts, 
Pennsylvania and California, and will 
enter Indiana, Michigan, Ohio, Wiscon- 
sin, Connecticut and New Jersey in the 
near future. Its premium income this 
year amounts to $250,000. It has had 
a very favorable loss ratio. A. C. 
Mack, the managing underwriter, was 
a former field man and has had ex- 
tended insurance experience. 

aK * * 
ROYAL IN COOK COUNTY 

The Royal has rearranged its Cook 
county special agency force following 
the resignation of George H. Coleman, 
who goes with the Continental and 
American Eagle in Cook county. The 
Royal will hereafter have two specials 
in Cook county. A. A. Braband, for- 
merly in the Cook county department 
of the Pennsylvania and later with the 
similar department of the Newark Fire 
and Carl Bilter who has been in the 
Chicago office of the Royal, have been 
made Cook county special agents, they 
handling both the Royal and Newark. 

* 7 * 


PERRY MADE CHIEF EXAMINER 


W. S. Perry has been appointed chief 
examiner in the western department of 
the Liverpool & London & Globe. Mr. 
Perry went with the Liverpool some 
years ago from the Rochester depart- 
ment of the Great American. Prior to 
that connection he was in the field in 
northern Illinois for the Continental 
and acted as examiner in the Conti- 
nental’s recording department and as- 
sistant farm superintendent. Mr. Perry 
will relieve E. E. Wells who is taking 
over some of Assistant Manager W. P. 
Robertson’s duties. Mr. Perry will be 
in direct charge wot the underwiting. 

* 


SIGMUND IS IN CHARGE 


Harry Fox, branch manager of Mil- 
waukee Mechanics’, Cook County de- 
partment, at Chicago, whose resignation 
was recently announced, will take up 
his new duties with Moore, Case, Ly- 
man & Hubbard Jan. 1. Pending the 
announcement of Mr. Fox’s successor, 
Anthony Sigmund, assistant manager, 
will be in charge of the Milwaukee 
Mechanics’. 

* * * 


GOES WITH MARSH & McLENNAN 


McCann Davis, Cook county special 
agent of the Continental, has joined 
Marsh & McLennan in Chicago, going 
with the new business department. Mr. 
Davis has had a splendid insurance 
training, starting in a Louisville local 
agency, then being chief rater for the 
Tennessee Inspection Bureau. He then 
went with the special risk department 
of the National Union at its home office 
and later became assistant manager of 
the Michigan Inspection Bureau. He 
then went to Missouri, where he was 
connected with the state inspection de- 
partment in the insurance commission- 


The Illinois department | 





er’s office. He went with the Conti- 
nental about a year ago. 
*x* * x 


JACK WITH MARSH & MeLENNAN 


W. Dick Jack, loss superintendent in 
the western department of the Royal, 
has gone with Marsh & McLennan in 
Chicago to take charge of office or- 
ganization. Mr. Jack was formerly 
office manager of the Royal. He is an 
efficient and capable young man, hav- 
ing come to this country in 1903 from 
Glasgow where he was connected with 
the Manchester Fire. He went with 
the loss department of the Citizens of 
St. Louis and six years later came to 
Chicago as a clerk in the loss depart- 
ment of the Royal. 

ok 


CAMDEN TO WRITE HAIL 


The Camden Fire is now arranging 
to write hail business in the coming 
season. It is one of the old estab- 
lished companies and will make a gen- 


eral agency arrangement to handle 
this department. 
* * * 
BROKERAGE OFFICE INSTALLED 


The Hartford Fire is another company 
that has installed a brokerage department 
in Chicago so that business can be bound 
anywhere in this country and Canada. The 
department is in charge of W. J. Henne- 
man, who is given the title of special 
agent. 


* * *K 

Perey H. Walsh, Cook County special 
agent for Marsh & McLennan in Chi- 
cago, has resigned and is entering the 
local business in South Bend, Ind., with 
W. O. Davies. The firm name is W. O. 
Davies & Co. 

* - * 

Harry J. Flynn, who has been asso- 
ciated with Haskell, Miller, Grossman & 
Co. at Chicago, as office manager, has 
become an independent broker in the of- 
fice. 

* * 


* 
The Vietory Fire of Philadelphia has 


appointed the Purnell-Dudley Company 
its agents at Chicago. 
* * * 

General Manager Walter H. Sage of 


the Great American at Chicago is leaving 
Saturday of this week for Los Angeles, 
Cal., where he will spend the winter. 


Walter Gielow, a broker in the office 
of Corlies & Cloidt, local agents in Chi- 
cago, has been admitted to the firm, the 
name being changed to Cloidt, Gielow & 
Co. Mr. Gielow has been in the business 


in Chicago for 20 years. 
* * * 

Miss Kathryn Hart, for a number of 
vears cashier in the western depart- 
ment of the London & Lancashire at 
Chicago, died last after a brief 


week 
illness. , 


John Marshall, Jr., the new vice-presi- 
dent of the Fireman’s Fund and Home 
Fire & Marine, will leave Chicago Jan. 
10 for San Francisco to take up his new 
duties. 


Commissioners Pick Los Angeles 


SALT LAKE CITY, UTAH, Dec. 30— 
A communication from C. W. Fairchild, 
commissioner of insurance for the state 
of Colorado, to Rulon S. Wells, Utah 
insurance commissioner, says that the 
next convention of the National Associa- 
tion of Insurance Commissioners will 
not come to Salt Lake City. Los An- 
geles has been chosen as the meeting 
place. 

It had been anticipated that Salt Lake 
City would be chosen as the next meet- 
ing place, but considerable contest de- 
veloped at a meeting of the executive 
committee at New York and Los Angeles 
finally won out. 
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Insurance Exchange Bldg. 
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PACIFIC BRANCH OFFICE 
219-221 Sansome Street 
SAN FRANCISCO 





Marine 





Fire Sprinkler Leakage 
Use and Occupancy Transit Floaters 
Automobile Registered Mail 
Tornado 
Rent Tourists’ Baggage 


Parcel Post 


Salesmen’s Samples 


Riot and Civil 
Commotion | 








Losses Paid over $175,000,000 











Even the Best Workmen 
Can Accomplish Little 
Without the Right Tools 








HERIFFS, police departments, courts, 

insurance companies, associations of 
manufacturers and dealers have co-operated 
to eliminate automobile thefts. They have 
failed. They have not even reduced this 
particular class of crime. 


It has not been the fault of any one of the 
different factors working toward this de- 
sired end. The failure has been due to a 
lack of proper machinery or tools. 


The automobile abstract of title and guar- 
antee policy has been the missing means of 












eliminating thefts. It is now being supplied. 
If the forces that have been co-operating in 
the prosecution of thieves will now co-oper- 
ate in the prevention of thefts by doing their 
share toward compelling the use of the ab- 
stract of title the greater proportion of 
motor car thefts can be eliminated. 


The Chicago Automobile Abstract and 
Title Company is receiving the co-operation 
of many dealers, many garage men, the po- 
lice departments and some insurance com- 
panies. How about yours? 


THE CHICAGO AUTOMOBILE ABSTRACT & TITLE CO. 


58 West Washington Street, Chicago, Illinois 
Telephone Central 8144, 8145, 8146 


Our system will save the insurance companies mere money than all the locking devices made. 
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1500 NEW SECTIONS 


The New Joyce on Insurance 


N THE new world period of reconstruction, the lawyer who is Covering 
prepared to handle matters of insurance will have an im- 

















PRICE 


$37.50 
DELIVERED 















Authoritatively and 


23!) which are bound to arise, not only concerning insurance Exhaustively 


questions of everyday importance, but also those resulting from war 


risks and tremendous shipbuilding development with its attendant Marine Insurance 


marine insurance. 


The New Second Edition of Joyce on Insurance, 7000 pages in 


Lloyds 


5 gree : Fir 
5 volumes, will, it is believed, fit the needs of the New Era, cover- vig 
ing as it does, authoritatively and exhaustively, the long list of topics Life and Health 
in the box at the right. Industrial or 
Recognizing the Unity of the Illegal Insurances and Excepted Risks and Prudential 
Insurance Law Losses,” ‘‘Conditions Affecting Loss and Ac- " 
tions,”’ “Notice and Proofs of Loss,”’ etc. ‘‘Aver- Accident 


This was the first Treatise to recognize the 
unity of Insurance Law. The courts fully rec- 
ognize this for they do not confine their opin- 
ion to one single line of insurance but consider 
all pertinent cases. 

Taking Fire Insurance as an instance, all the 
important conclusions logically following the 
principles of indemnity are well exemplified in 
their relation to insurance by an examination 
of marine insurance—vice versa. 

The analysis and classification of insurance 
law as an entirety show in this work an appli- 
cation of principles fortified by instances direct- 
ly in point. 

This new work evidences a careful and ex- 
haustive examination, not only of decisions, but 
of other pertinent and relevant authorities. 


Chapter after Chapter worthy of 
Especial Mention 


Without lessening the importance of any 
single chapter throughout the Treatise, special 
attention may be called to a few of the chap- 
ters:— 

The great value of the chapter on Insurable 
Interest, including that of assignees of life poli- 
cies, cannot be overlooked. 

There is a most valuable discussion of all 
matters relating to premiums, assessments, and 
dues. + : 

Representations and Warranties, including 
particular representations and warranties in all 
kinds of insurance, are presented in a most 
thorough manner. 


There are also exhaustive discussions under 
“Conditions Voiding the Policy,’ “‘Void and 


Git the New 


age—Adjustment—Damages.” 


The chapters on insurance agents, of insurer 
and insured, and brokers are invaluable, and this Casualty 
is true as to beneficiaries and so on down the Li k 
line. 1ve Stoc 

Many of the 5300 sections are in themselves f 
almost a complete treatise, as instanced by the Hail 
fact that some sections have from 7 to 41 sub- . 
divisions. Special ailments and diseases cover Wind 
over sixty different diseases alphabetically ar- 
sane Tornado 

Reliable Citations and Helpful ai 
References eines 

Statements in the text are fully supported by Automobile 
the citations. The point has not been to see how 
many citations could be made by any possibil- Motorcycle 
ity to a statement, but what citations ot act- 
ually be depended upon as supporting the text. 

There are numerous references in the notes Burglary or Theft 
to L.R.A. series, not for the purpose of adding 
legal propositions, but with the intention of pre- Guarantee 
senting the questions considered in the treatise . eat 46 Se 
from a different viewpoint. Employers Liability 


Special Arrangement and Classification 


; Assessment and 
Make Law Easy to Find 


The subject of insurance is so arranged and Co-operative 
dosiet Tuite e eek ce Mutual Benefit 
ey ane take War Risks of All 
eee cle at ee ee ae Kinde 
ee Commduand ok Wax 


Alien Enemies 


JOYCE ON INSURANCE | “222% 


Complete Set Ready for Delivery surance. 
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NOMINATIONS NOW ARE MADE 


Slate Is Out for Members of Govern- 
ing Committee of Cincinnati 
Fire Underwriters 


Nominations for members of the gov- 
erning committee of the Cincinnati Fire 
Underwriters Association to fill three 
vacancies by expiration have been made 
by the nominating committee as fol- 
lows: Carl Kleve, C. C. Rothier, W. C. 
Dolle, G. G. Bennett of the Witham. 
agency, Charles A. Meyers, and Harry 
M. Alexander. Three members are to 
be elected at a meeting to be held Jan. 
8 to succeed Loui A. Lent, William 
Klappert and Roger Kemper. The com- 
mittee will meet for organization Jan. 9 
and will soon thereafter take up the 
selection of a successor to John F. 
Ankenbauer, secretary and manager, 
who quits the secretaryship this week 
to become a member of the Schell 
Agency. 





Schell Agency Gives Dinner 


CINCINNATI, O., Dec. 30—A. W. 
Schell & Co. celebrated the closing of 
the most successful year in the history 
of the agency with a dinner for its em- 
ployes and solicitors. A. W. Schell was 
toastmaster. 

The firm in this function inaugurated 
what is intended to be the annual “get 
together’ meeting of the agency, and 
utilized it as the best opportunity for 
the inauguration of its system of profit- 
sharing with its employes, established 
this year. 

Mr. Schell and heads of all departments 


° 
: 








made little talks, dealing largely with 
the co-operation which has made suc- 
cess possible. John F. Ankenbauer, re- 
tiring secretary of the Cincinnati Fire 
Underwriters Association, was introduced 
as a new member of the firm, and made 
a happy little address. Telegrams of 
congratulation over the year’s success 
were received from the companies rep- 
resented, and were read at the dinner. 
R. H. West, Jr., was the only member 
of the firm unable to be present. He 
wired regrets and congratulations from 
Chicago. 





Big Line Being Placed 


A large line of fire insurance amount- 
ing to $13,000,000 is placed on the prop- 
erties of the Charleston Industrial Cor- 
poration at Nitro, W. Va. This town 
was laid out originally by the federal 
government for the manufacturing of 
smokeless gunpowder, the plant costing 
something like $1,125,000,000. It was 
recently sold to the Charleston Indus- 
trial Corporation for $8,500,000. It con- 
sists of the manufacturing buildings, 
stores and residences. Companies are 
being asked to authorize the maximum 
limits on this proposition, 





Society Is Reviving 


The Cincinnati Insurance _ Society, 
which is ‘not dead, but sleepeth,” seems 
due to awake from its moribund condi- 
tion of the last three months. President 
Robert Schmitt, who has held over since 
September owing to the invalidation of 
the last election, has appointed chair- 
men of nominating committees to pre- 
sent candidates for office before a meet- 
ing to be held Jan. 21. Martin Vold, Jr., 
of the Perkins & Geoghegan agency is 
chairman of one committee and Miss Ida 
F. Dahling, chief clerk of the audit bu- 
reau, is chairman of the other. Each 





INDIANA MARSHAL’S RECORD 


H. H. Friedley Has Reduced Very 
Greatly the Number of Fires of 
Incendiary Origin 


INDIANAPOLIS, IND., Dec. 30— 
State Fire Marshal H. H. Friedley has 
a letter from the National Board of 
Fire Underwriters, complimenting his 
department upon the good showing of 
Indiana as to incendiary fires com- 
pared with past years. The letter 
points out that in 1916 there were in 
Indiana fire losses due to incendiarism 
totaling $307,580; in 1917 the total was 
$156,352, and in 1918, $44,040. During 
these three years there was an in- 
crease in the total losses due to “un- 
known causes” but, in the opinion of 
the National Board, this does not de- 
tract from the excellent showing as to 
fires of know’ incendiary origin. Mr. 
Friedley’s investigators have developed 
real detective skill in unraveling clues 
and running down fire-bugs. 

As soon as funds are available Mr. 
Friedley plans to employ as good a 
practical fireman as he can get, to 
have him travel over the state, making 
the acquaintance of the fire depart- 
ments of the various cities and giving 








will select two committeemen and nom- 
inees are expected to be ready for an- 
nouncement next week. 





O. C. Ringle, Cleveland insurance man, 
died last week at St. Joseph hospital, 
following an operation. 


them practical advice on the improve- 
| ment of their work. Such an expert 
| would also aid in the selection of 
| teeded fire apparatus. 

| Another addition to his staff, said 
| Mr. Friedley, would be a practical 
| electrician who would be kept busy 
looking up bad equipment throughout 
the state while a third man he would 
like to have would be a competent 
architect. He receives many plans of 
buildings which he feels should be 
submitted to an authority for inteili- 
gent criticism. With these three addi- 
tions he feels that the work of the de- 
partment could be made much more 
effective. 


BOARD’S REPORT ON DETROIT 


Conditions Generally Satisfactory 
Although Potential Hazard Is 
High in Spots 


Conditions at Detroit are reported as 
being generally satisfactory, although 
the potential hazard is still high in 
spots, following the recent inspection 
of that city by engineers of the Na- 
tional Board. In regard to the con- 
flagration hazard the report says: 

The congested value district is di- 
vided into several sections by wide 
streets and open spaces, forming fire bar- 
riers which should be effective except 
under adverse conditions. Fireproof con- 
struction and sprinkler protection has 
somewhat reduced the potential haz- 
ard, which is still high in spots. Serious 
spreading fires are probable in some sec- 
tions due to the frequency of conflagra- 








EASTERN OHIO. 
Geo. W. Brinsmaid, 


Cleveland, Ohio. 


WESTERN OHIO. 


Cincinnati, Ohio. 
INDIANA, 


3922 Ivy Street, 


Chicago, Ill. 


Chicago, Ill. 








Special Agent, 
1015 Rockefeller Bldg., 


W. T. Porter, State Agent, 
909 Fourth National Bank Bldg., 


D. P. Barrett, State Agent, 
1015 Fletcher Savings & Trust Bldg., 
Indianapolis, Ind. (P. 0. Box 74). 


Indiana Harbor, Indiana. 


ILLINOIS (Excluding Cook Oounty). 
C. R, McCabe, Jr., State Agent, 
1564 Insurance Exchange, 


Wm. M. Aris, Special Agent, 
1564 Insurance Exchange, 





NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


WESTERN FIELD STAFF 





COOK COUNTY, ILLINOIS. 
E, B. Vickery, Manager, 
1564 Insurance Exchange, 
Chicago, Il. 


MICHIGAN, 


1607 


WISCONSIN. 


L. B. Fowler, Special Agent, 


IOWA, 


MINNESOTA, 


Cc, R, Fidlar, State Agent, 
8. University Ave., 
Ann Arbor, Michigan, 


Hillis C. Rhyan, State Agent, 
Free Press Building, 
Milwaukee. Wis. 


W. F. Collins, Special Agent, 
511 8S. & L. Bidg., 
Des Moines, Iowa. 


W. F. Sweazea, State Agent, 
947 Plymouth Bldg., 
Minneapolis, Minn, 


NORTH AND 


Mitchell 
COLORADO, 


Geo. S. Whitford, State Agent, 
622 Colorado Bidg., 


Denver, 


MISSOURI. 
J. B. Bush, 


801 Sharp Bidg., 


Kansas 
KANSAS, 

A. 8. DaSilv 

801 Sharp 


Kansas City, Mo. 


OKLAHOMA, 


ARKANSAS, 





Clyde O, Putnam, Special Agent, 
800-5 Ave., 
, South Dakota. 


W. H. McClain, State Agent, 
State National Bank Bidg., 
Oklahoma City, Okla. 


T. Ray Phillips, Special Agent, 
P. O. Box 463, 
Hot Springs, Arkansas, 


SOUTH DAKOTA, 


East, 


NEW MEXICO, WYOMING, 


Colo. 
State Agent, 
City, Mo. 


a, State Agent, 
Bldg., 
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PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 
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AN ILLINOIS 
COMPANY 
































The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $460,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 





_ _ 




























KEYSTONE UNDERWRITERS 


DEPARTMENT OP 
The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 


Combined Capital - $ 900,000 Combined Net Surplus - - - $ 733,329 
Combined Assets - - 3,179,134 Combined Surplus to Policyholders 1,633,329 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
Reliable Agents Wanted in FISH & SCHULKAMP 


ennayivete, Ohio, Illinois General Agents for Wisconsin 
isconsin.) Madison ¢ Wisconsin 




















THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholdeis and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 





















H. M. BARFIELD 


President 


H. S. BASSETT CHARLES ar hie \RRADEN 


Secretary Max nagir nderwriter 


Buckeye Ritiaial lire 


Insurance Co. 


Surplus to Policyholders . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 

























THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 
















i Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE Co., Michigan State Agents 


219-220-221 Hammond Bldg., Detroit 





Prompt Service Telephone, Cherry 5154 








Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented ¢ 





| tion breeders in weak surroundings, and 
; some narrow streets, but these fires ' 
| Should be confined to the seciion of 
| « rigin, owing to good fire fighting facili- 
ties and fire-breaks; such conditions are 
| cstiaas! marked in sections south of Con- 
gress street, 

Severe individual te group fires are 
probable in minor mercantile districis; 
fires in manufacturing districts should 
be confined to the individual plants ex- 
cept in a few instances where conges- 
tion is present; hazard materially in- 
creased by deficient water supply. Fly- 
ing brand hazard is increased to a pro- 
nounced degree by shingled roofs in 
conges.ed residential sections, and high 
winds. 

«The fire fighting facilities are sum- 
marized as follows: 

Water Supply 


Municipal works; organization good; 
records complete. Supply ample. Pump- 
ing stations mainly fireproof; unexposed; 
with new pumps being erected, reserve 
pumping capacity will be adequate. Dis- 
tribution improperly divided imto serv- 
ices. Consumption moderately high. 
F'ressures very low. Main arteries of 
g#00d size and well arranged; secondary 
feeders fairly numerous. Large pro- 
portion of small mains, and many lines 
of excessive length. Gate valves gen- 
erally well spaced and in good condi- 
tion. Hydrants of generally satisfac- 
tory size; in excellent condition; spacing 
fair to good. 


Fire Department 


Full paid; under good supervision and 
commanded by competent officers. Dis- 
cipline excellent; training mainly good, 
except for new members. Company 
strength only slightly deficient. Appara- 
tus well distributed and in good condi- 
tion. Total engine capacity adequate; 
supplemented by two fire boats and pipe 
lines; individual engines of good capa- 
city. Good supply of minor equipment. 
Hose mainly in good condition; regularly 
tested and well cared for; supply ample; 
some 3-inch hose used. Response to box 
alarms well arranged; deficient to tele- 
phone alarms. Fire methods good, but 
no salvage work done. Building in- 
spections discontinued, but to be re- 
newed. Records good and well kept. 
Fire service as a whole good. Recent 
improvements have materially strength- 
ened the department. 


Record for Five Years 


The gross fire loss for the past five 
years, as given by the fire department 
records, amounted to $11,260,369; the an- 
nual losses varied from $1,396,800 in 
1915 to $3,801,256 in 1917. The annual 
number of fires varied from 2,596 in 
1915 to 3,346 in 1918. The average loss 
per fire was $770, a moderate figure; the 
werage yearly number of fires per 1.09° 
population based on an average of 750,- 
000, was 3.89, a high figure; and the 
annual loss per capita was $3, a moder- 
ately high figure. 


Agents Using Own Forms 


Certain prominent Indiana local agen- 
cies are insisting on using their own 
forms instead of the uniform forms and 
are causing some embarrassment to 
their companies and field men. In some 
instances agents have told the compa- 
nies which undertook to insist on their 
using the uniform forms that they could 
have their supplies if they meant it. As 
some companies in these offices permit 
the using of the old forms the agents 
are managing to get away with their 
position in the matter. As the state law 
now requires anti-discriminatory forms, 
it has become a matter of legal moment 
and for this reason may be ironed out 
before long. 





Good Showing for Year 


INDIANAPOLIS, IND., Dec. 30—A num- 
ber of Indiana field men who were asked 
as to the experience of fire companies 
in this state for the past year were 
uniformly of the opinion that the com- 
panies will make a good showing as to 
volume of business and with a reason- 
able loss ratio. It was their opinion, 
also, that the outlook for next year is 
good because of the evidences of grow- 
ing industrial activity in many of the 
towns of the state. A great many new 
factories are being built and others are 
being enlarged. The main drawbacks to 
unprecedented development are_ the 
shortage of materials and the disturbed 
labor conditions. 





Electrical Code to Be Revised 
MILWAUKEB, WIS., Dec. 30—J. R. 














Morrisey, chief engineer of the Wis- 


| consin Inspection Bureau, has been ap- 
pointed a member of the advisory com- 
mittee to the railroad and industria! 
commissions, for the purpose of assist- 
ing in revising the electrical code. 
The committee is a _ representative 
one, including many well known elec- 
trical experts of national reputation. It 
is anticipated that the work of revision 
will require about a year’s time, and 
the suggested code will then be sub- 


| mitted to public hearing for criticism, 


after which it will probably be adopted 
by the commissions. 





Dana Agency Expands 


A. G. Dana, who conducts one of the 
leading agencies in Fond du Lac, Wis., 
has incorporated his agency for $65,000, 
all paid in, and after Jan. 1 it will be 
conducted under the title of the Dana 
Agency, Ine. Incorporators are Alex 
G. Dana, George P. Dana and Lea F. 
Dana, the latter being a former Wis- 
consin special agent of the Continental. 

This agency has had a _ wonderful 
growth and has a high standing among 
insurance men for the splendid service it 
has rendered its companies. Mr. Dana 
founded his business in Fond du Lac in 
1896, and in 1900 bought out the Muenter 
& Gray Agency. An idea of the rapid 
growth of the business of the agency 
may be obtained from the fact that in 
1909 its premium income was $13,000, 
while in 1919 the total was $50,000. 


To Report on City Property 


INDIANAPOLIS, IND., Dec. 30—The 
Indianapolis board of park commission- 
ers has asked R. E. Tracy, director of the 
Chamber of Commerce bureau of muni- 
cipal research, to make a report with 
recommendations covering the whole 
question of insurance on city property. 
The board has been considering the ad- 
visability of discontinuing insurance on 
park buildings and starting a sinking 
fund for fire losses. Mr. Tracy had sub- 
mitted a report discussing the methods 
used by various cities in providing in- 
surance for public buildings. The board 
decided that the subject touched other 
departments as well as the park depart- 
ment. 





Conservation Association Meets 


A meeting of the Illinois Conservation 
Association was held in Chicago this week 
and routine business transacted. Fred R. 
Holtfodt, state ogent of the North British, 
was elected vice-president of the asso- 
ciation, succeeding Harry Casper, former 
state agent of the Great American, who 
has gone into the local business at Peoria, 
Tll., and hence is unable to longer serve 
the Conservation Association. 


Farewel! Function Postponed 


The Wisconsin Blue Goose had sched- 
uled a farewell function for Monday of 
this week in honor of George B. Gray, 
special agent of the Palatine and Hand- 
in-Hand Underwriters, and William J. 
Hatcher, special agent of the Hartford, 
who has become head of the special risk 
«department in the western office, but was 
cbliged to postpone the dinner until a 
later date as Mr. Hatcher could not 
be present. The dinner will be held 
early in January. 


Easton to Madison Agency 


MADISON, WIS., Dec. 30.—Announce- 
ment is made by the Paul S. Warner in- 
surance agency that Egbert B. Easton, 
special agent in Wisconsin for the New 
York Underwriters, will joint the Madi- 
son firm New Year’s. Mr. Easton expects 
to make his permanent home here. He 
will have entire charge of the insurance 
department in the Warner office. He 
comes here from Milwaukee. 


Indiana Collections Good 


Indiana field men generally report re- 
markably good collections. Seldom in 
the past have local agency accounts been 
brought more closely up to date than they 
are this year. Apparently agents have 
been able to collect their own accounts 
with greater ease owing to the good busi- 
ness conditions which prevail generally 
Some field men report that their collec- 
tions are cleaned up to Nov. 1 without a 
dollar outstanding on business written 
prior to that date. Local agency condi- 
tions financially are in splendid shape as 
the New Year opens. 


Indiana Notes 


John T. Breclaw has sold his agency 
at East Chicago, Ind., to Stanley Wlenk- 
linski. 

William C. Mason and Geo, W. Foulkes 
have moved their agencies into the La- 
Plant building at Vincennes, Ind. This 
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A LIABILITY COMPANY’S' OP- 
PORTUNITY to put down an agency 
in Schenectady. Must write General Lines, 
be financially strong and willing to pay good 


commissions. 


Address P. O. Box 732, Sche- 
nectady, N. Y. 








ANTED— Man with general 


Insurance experience to manage office 
in Cleveland. Answer, stating age, experi- 
ence, salary expected and references. Address 


15-G, care The National Underwriter. 








Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Saile 


One minute from the 
Insurance District 


The Patronage of In- 
surance Men is 
Solicited 


Laurence R. Adams, Sec’y and Mir 
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lirely by 


dianapolis, 
stock from 


Company agency has changed title to the 
P.. kK. 
died 
retired. 


Ind., 
Hubbard 
ner, Charles M. 
established in 1907, 


have 
and 
ihe largest 
agency 


been 
sold his agency to Edward Osborne. Mr. 
ones had been in the insurance business 
for 25 years and Mr. 
The Glens Falls, 
agency, 


s.cate 

tively, 
mulated 
payments complete 
far collected in this manner from various 


ing before 
& Lumber 


4 week 


building is -now occupied 

insurance agencies. 

Insurance Underwriters, Inc., In- 
has inereased its capital 

$38,000 to $50,000. 


At Muncie, Ind., the Morrison-Johnson 


almost en- 


The 


Morrison Company. J. C. 
recently and I. E, 


Johnson 
Kennedy has 
Charles M. Hubbard, at Hartford City, 
has sold his half interest in the 
& Miller agency to his part- 
Miller. The agency was 
At Lawrenceville, Ind., Miller & Elder 
sold their agency to Earl P. Goodin 
Leo J. Seitz. Miller & Elder had 
agency in town. The new 
will operate as Goodin & Seitz. 
R. C. Jores, at Valparaiso, Ind., has 
appointed county clerk and has 


Osborne since 1892. 
which was in the Jones 
transferred to Bert C. Ellis, 

The Milwaukee Mechanics and ihe 
‘onecordia Fire have paid the Indiana 
treasury $7,521 and $2,351 respec- 
py eae Mind. reciprocal taxes accu- 
since 1885 and 1887. These 
a total of $35,408 so 


Several cases are still pend- 
the board of accounts and the 


‘ompanies. 


‘ourts. 
Fire at the plant of the Capitol Veneer 
Company, Harding and Me- 
‘arty streets, Indianapolis, caused a loss 
»f $30,000. The property had been sold 
before the fire to the Hoosier 





Veneer 
Started in the 


lando 
the detectives of the 
have 
of an 
thieves known to have stolen 25 
apolis cars in the 
ton 
members of the 


Kight others have been ar ested, three 
of them charged with burglary and 
grand larceny, three with receiving 
stolen goods and two wi.h conspiracy vo 
commit a felony. 
Wisconsin Notes 
Pau! G. Dorow, a member of the firm 


Milwaukee 
Hospital, 


agency at 
is name 
Officers are M. H. 
urer; D. D, 


$10,000. 


Farmers’ Mutual Fire has been called 
for Jan. 21 at Big Rapids, Mich. The 
charier of the company expires under 


at Naperville, Iil., by 


agency, 





Company for $80,000. 

sawdust house. 
arrest at 
Horton, 


The flames 


With the Los Angeles of Or- 
formerly of Indianapolis, 
latter city say they 
completed the round-up 
organized band of I , 


practically 





months. 
soon after 
had been 


last few 
west 
gang 


left for the other 


arrested. 





& Schroeder, local 
died Dee. 18 at the 
after a brief illness. 
The Adams & Fox C ompany, insurance 
Madison, Wis., has changed 
to the Hove y-Foxwe ll Company. 
Hovey, president-treas- 
Foxwell, secretary, and J. B. 
director. The capitalization is 


agents at 
Deaconess 


Adams, 


A meeting of stockholders of the 


the 30-year limit and steps probably 
will be taken to renew it. 
Scott, Egerman & Royce are succeeded 


Scott, Egerman & 
Edward J. Lande joins the 
coming from Wheaton, IIL, 
had a store. 


Lande. 


where he 














WANTED—Young man 25 to 35 experi- 
enced in Fire Insurance Underwriting as 
Inspector and Salesman for restricted 
territory comprising several States. Ac- 
quaintance with Dean Schedule of value. 
Excellent opportunity. State age, educa- 
tion, references, salary. Address 5-W, 
care The National Underwriter. 








WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 


Organized in 1867 


Cash Capital $200,000 
Assets $624,780 
Net Surplus $151,269 


WM. F. STIFEL, Pres. 


F. RIESTER, 
Secy. 


O. E. STRAUCH, 
Asst. Secy. 


WM. V. FISCHER, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and 
Pennsylvania 


HERRICK & AUERBACH, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, III. 














ORIENT 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 








A. G. McILWAINE, Jr. 
HARTFORD, CONN 


President 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
| 39 S. La Salle St., Chicago, Ill. 
e 


| SAM B. STOY, - 2 © « Manager 
SAN FRANCISCO 











IN THE MISSOURI VALLEY 











ACREAGE POLICY QUESTIONED 


Kansas Department Inquires Into Au- 
thority for Hartford’s New 
Form of Coverage 


TOPEKA, KAN., Dec. 30—Right of 
the Hartford to write acreage and in- 
vestment insurance in Kansas has been 
questioned by the state department of 
insurance. This is a new form of in- 
surance in this state, covering loss of 
labor, seed and rent for ground where 
the crop may be destroyed or damaged 
by floods, insects, drouth, disease, frost 
or winter kill. It does not cover hail, 
fire or tornado losses. 

The Kansas legislature 
specifically provided for writing this 
type of insurance. A mutual company 
that attempted it several years ago was 
forbidden to continue in business. The 
charter of the Hartford, filed with the 
Kansas department, does not show it 
is authorized to transact this line of 
Lusiness in its home state. 

No claim is made that this type of 
insurance is not legitimate, but the 
company has been asked to show by 
what authority it transacts this line in 
Kansas. Superintendent Travis wants 
to know how he can issue a license to 
cover it, and what supervision the de- 
partment would have over insurance 
not covered by existing statutes if he 
allows it to be written at all. 


never has 


On Trail of “Inspection Bureau” 


DES MOINES, IA., Dec. 30—Iowa 
field men are camping on the trail of a 
Des Moines periodical which seems to 
have installed what it terms an “insur- 
ance inspection bureau.” The man in 
charge of this bureau is sending out let- 
ters urging property owners who have 
complaints to make relative to their in- 
surance rates, to notify him and he will 
see that their insurance is placed with 
other companies at lower rates. These 
latter companies, field men say, are not 
authorized to do business in Lowa and 
they have placed a copy of his letter 
and other data in the hands of Insur- 
ance Commissioner Savage. There is 
liable to be something doing in the im- 
mediate future. 


Commissions to Kansas Agents 


TOPEKA, KAN., Dec. 30.—Kansas _ in- 
surance agents will get all the premium 

















commissions on Kansas business, whether 


sas state insurance department. E. E. 
Brookens, claim adjuster for the Kansas 
department, has just returned from a con- 


der a plan being worked out by the Kan- 


ference in Chicago on this question. The 
conference was called because of the re- 
cent writing of $250,000 in insurance by 
a Missouri agent. Practically all the 
property covered was in Kansas, but the 
headquarters of the company was in Kan- 
sas City, Mo, and it had the business 
written by an agent in that state. The 
Kansas department holds this practice is 
unfair to the Kansas agents and is work- 
ing on a plan to protect these. 


E. R. Coffin’s New Work 


Commencing Jan. 1, Edwin Ray Coffin 


will associate himself with Royal L. 
Stewart & Co, Omaha, Neb., in general 
insurance and in the local field. Mr. 


Coffin is a graduate of the Omaha high 
school, was in the local insurance busi- 
ness at Manson, Ia., and for the past 


year has represented the Central 
tional as special agent in Nebraska. 
position he resigns to 
work in the local field. 


Na- 
This 
again take up 


Would Reorganize Crop Mutual 


KANSAS CITY, MO., Dee. 30.— 
S. MeLanahan, receiver for the Missouri 
Farmers’ Mutual Crop Insurance Com- 
pany, has been able to collect $16,000 of 
unpaid 1919 assessments, out of a total of 
about $300,000 unpaid. Practically all of 
the $16,000 collected by the receiver is 
from policyholders who had claims pend- 
ing. One suggestion for reorganization is 
that the company’s assets be distributed 
to claimants on the basis of the amounts 
they have paid to the company, rather 
than on the basis of claims filed. Many 
policyholders are willing to pay up their 


George 

















assessments, if such a plan is adopted, 
and the company is continued under 
“home management.” The company got 
$19,000,000 of insurance in its first year, 
to Sept. 1, 1919, and that fall, the first 
fall, the claims totaled almost $1,000,000. 


Protection for State Institutions 


TOPEKA, KAN., Dec. 30 — 
nrotection re: 


Standard fire 
‘uirements for 23 state in- 
stitutions of Kansas probably will be put 
in force next year. Lew T. Hussey, state 
fire marshal, has asked Governor 
for authority to make complete 

tions of all the state institutions, with a 
few to ordering such equipment and 
measures as are necessary to give ade. 
quate protection. The state does not carry 
iny insurance on its property, nor does 
it profess to live up to the laws it passes 


insnec- 


for its citizens and corporations. The re- 
sult is that many of the institutions have 
the least fire protection of any large 


buildings in the state. The buildings all 








written by Kansas or Missouri agents, 


un- 





(CONTINUED ON PAGE 22 


were erected as fire proof structures—for 


Allen ! 








Apply to your Agent for Insurance covers on | 


EXPORTS and IMPORTS 


Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN | 
TRANSIT | 


| 
PARCEL POST—Domestic and | 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America | 


Marine De; vartinent 


GEORGE L. McCURDY 


MANAGER 
1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS | 
Wabash 1543—1027 


Telephones: 











FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 











The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 





Total Assets, 

Jan. 1, 19149. . . $3.404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 


Surplus to Policy- 
holders ...... 1,253,367 64 
—Writing— 
Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 




















INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK, RUSHTON & COMPANY 


137 So. La Salle a Central 8900 
1ICAGO 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 
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Happy | Grr 4 Tiny 


Property Owners of the Ted § 

$3,250,001 
We can co-operate with youl ar 
the danger of this three ang 
proterition. 
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10,000.00 
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The Fireman’s Fund Insur- 
ance Company was estab- 
lished and = started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 








Incorporated 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


Milwaukee, Wisconsin 





NOW IS THE TIME TO SOLICIT SPRINKLER LEAKAGE INSURANCE 








The COLUMBIAN NATIONAL. 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - “ 
SURPLUS TO POLICYHOLDERS - - é 


$1,765,472.60 
1,096, 744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited | 

















ANTHONY MATRE 
President 


HENRY REIS, M. D 


Vice-President 


JOSEPH BERNING 


ice-Presideat 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICARD 
Secy-Treas. 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS GVER ONE MILLION 





| 
CHICAGO, 











I NCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND 
STRIKES—MARINE AND TORNADO INSURANCE 


Assets January es SR aE Bey eer re ca ..$ 4,693,580.53 
Surplus in the United States..................00.ceceecece 1,733,616.33 
Total losses paid in Uniied States from 13874 to 1913, inclusive, $45, 098, 883. 86 
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(CONTINUED FROM PAGE 19) 
their time. But some of them are forty 
years old and are far from being fire- 
proof structures. 





Nebraska Notes 


A fire bug is believed to have been 
responsible for a blaze which partly de- 





stroyed the large barn of Leo Meun- 
ster at Beatrice, Neb., on Christmas 
Eve. The fire was discovered by neigh- 
bors, who saw a man run from the 
building and escape. 


Fire of undetermined origin destroyed 
the Matt Jarvis building at Beatrice, 
Neb., on Christmas day and damaged the 
stock of the Turner grocery and furni- 
ture store adjoining to the extent of 
$15, 000. The loss was fully covered by 
insurance. The Brett general merchan- 
dise store was also badly damaged, the 
loss being partly covered. 








| 





| STATES OF THE NORTHWEST 








HAIL WARRANTS ARE HELD UP | 





cause of the Fremo Cereal Company loss, 


| while St. Paul losses are smaller. 


North Dakota Auditor’s Office Not | 
Given Sufficient Help—May Be 
Five Months’ Delay 


BISMARCK, N. D., Dec. 30—The 
state auditor’s office, curtailed in help 
by the reduction of its appropriation by 
the state legislature as a spite measure 
to punish the auditor, C. R. Kositzky, | 
for his refusal to bow to the knee to 
the leaders of the Nonpartisan league, 
may not be able to issue hail insurance | 
warranted for five months, according | 
to the auditor. 

“We have about 13,000 hail insur- 
ance warrants to get out,” said Mr. 
Kositzky. ‘These warrants are going 
principally to farmers who had little 
cr no crops last fall, and who need the | 
money. With five people working 
steadily for 20 days we have turned out 
but 3,700 of these warrants, and if my 
staff is cut to two assistants, it will take 
five months to complete the writing of 
these warrants.” 

The warrants are being issued in pay- 
ment of losess sustained by farmers 
who insured their crops in the state 
hail fund. 


Minnesota November Fire Loss 


MINNEAPOLIS, MINN., Dec.  31.— 
Losses by fire in Minnesota for the 
month of November were smaller by 
$171,847 as compared with the same 
month in 1918, according to the report of 
George H. Nettleton, state fire marshal. 

There were 18 fewer fires in November, 
1919, than there were in November, 1918. 
The losses totalled $334,209 from 181 fires, 
while in 1918 for the month there were 
losses of $508,056 to 207 fires. The Minne- 
apolis report shows increased losses, be- 


| Minnesota are being 


}as have occurred 
| years, 





Losses in cities 
67, $192,970; St. 
11, $6,110; 

Property 
dangered by 


follow: Minneapolis, 
Paul, 29, $8,750; Duluth, 
elsewhere, 74, $126,379. 

valued at $9,349,187 was en- 
fire, insurance on the prop- 


jerty being $7,200,493. For the corresponding 


month last year, the 
valued $1,825,244, 
150,921. 


property endangered 
with insurance of $1,- 


Airplane Patrols Urged 


DULUTH, MINN., Dec. 30.—Airplane 
patrols of the forest regions of Northern 
advocated by busi- 
ness men and settlers as a means of 
protection against such serious forest fires 
within the last few 
and which have entailed such tre- 
mendous losses. 

D. P. Tierney, assistant state forester, 
has made a tour of inspection of the dis- 
trict, and finds much support for the pa- 
trol work. 


Heavy Losses at Kildeer 


DICKINSON, N. D., Dec. 
of Kildeer, north of here, probably holds 
‘the record for successive serious fires. 
Within a month and a half, three big fires 
have occurred in the city, with heavy 
losses. In the third fire the loss was 
about $15,000, and it resulted in the de- 
struction of the Geo. Bartram cafe, post- 
office, Fred Funk barber shop, George 
Ramsey store and Kildeer drug store. 


30.—The town 


Northwest Notes 


The Drovers’ State Bank of South St. 


Paul, Minn., has opened an insurance 
department with Karl H. Trout in 
charge. 

W. L. Wilder of Grand Forks, N. D., 


who was general agent for the St. Paul 
Fire & Marine for more than 40 years, 
died there recently. He was still active 
in the business at the time of his death. 
The business is now being carried on by 
his son, P. H. Wilder, who has been 
associated with him for 20 years, 




















EXTEND COINSURANCE CLAUSE 


Will Be Applied to All Grain Products 
in Texas Except Hay—Lower 
Dwelling Rate 


AUSTIN, TEX., Dec. 30—The State 
Fire Insurance Commission has made 
an order effective Jan. 1, 1920, applying 
the 100 percent coinsurance clause on 
grain products of all kind, excepting 
hay, and also effecting slight reduction 
on the dwelling and dwelling contents 
rate by providing that one-third the 
key rate, instead of one-half, shall be 
used in computing such ratings. This 
will affect every dwelling and small 
apartment house in Texas where there 
is a key rate applicable. It will not 
apply to the rural risks. 

A committee of bankers and grain 
men appeared before the state fire in- 
surance commission when it considered 
the 100 percent coinsurance clause and 
advocated its adoption so that full 
values and full protection would be as- 


sured on grain and grain products 
coverage. The Texas law forbids the 


100 percent coinsurance clause, except 
on cotton, wool, grain and mohair. The 
Attorney-General held that the defini- 
tion “grain” would extend to grain by- 
products. The insurance men favored 
the 100 percent clause except on risks 


STATES OF THE SOUTHWEST | 





in towns having a key rate of more 


than 41 cents. They objected there be- 
cause of supposed inadequate fire pro- 
tection. 

The Texas general basis schedules 
will, at a later date, be amended to con- 
form to these changes. 


PROSPECTS BRIGHT IN TEXAS 


Fire Insurance Interests Anticipate 
Favorable Experience in 1920 
Based on This Year’s Results 


DALLAS, TEX., Dec. 30.—Not- 
withstanding the unusual rain fall dur- 
ing the harvest months of August, 
September and October, which des- 
troyed much of the cotton and other 
late fall crops, conditions in Texas 
are still encouraging. The state is a 
large producer of raw products, prices 
of which continue high. The develop- 
ment of the state’s resources is taking 
place on a large scale and new con- 
struction is. everywhere in evidence. 
Fire insurance men are looking for- 
ward to a good year and the prospect 
for 1920 discloses no demands arising 


from the premium payer for radical 
changes in the conditions that have 
obtained this vear. 

However, there is much unrest 
among field men and local agents 
representing the more conservative 


companies over the condition by which 
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three different rate schedules and two 
cotton gin schedules prevail. The ac- 
tion of free lance companies in collect- 
ing lower rates than those promulgated 
by the State Fire Insurance Com- 
mission strengthens the _ statement 
that has quite frequently been made 
that. many of the troubles incident to 
the fire insurance business originate 
within company ranks and should not 
be chargeable to outside influences. A 
majority of Texas company _repre- 
sentatives and local agents feel that 
such a condition leads to the en- 
couragement of legislators and _ state 
supervising officials to further depre- 
dations. 


AWNINGS AS FIRE SPREADERS 








Various Forms of Adjoining “Sun 
Shades” on Mercantile Risks Often 
Cause Communicating Fires 





DALLAS, TEXAS, Dec. 30—In prac- 
tically all of the small Texas towns 
and in many of the larger ones the 
sidewalks in the mercantile districts are 
entirely covered by permanent awnings. 
Some are made of wood and others of 


tin or a composition, and in most cases ; 


are supported at the outer edge of the 
sidewalk by thin iron poles. Some are 
hung by chains from the building. Even 
if of different construction, one awning 
joins another for the length of the en- 
tire block, 

These additions to the buildings are 
built for the purpose of protecting 
pedestrians from the heat of the sun. 
They are a common sight in Texas and 
serve a useful purpose: They are felt 
to be, however, spreaders of fire and 
buildings having awnings of this char- 
acter are taxed 5 cents in the rate. It 
has been found that fire breaking out in 
front of a risk equipped in this manner 
is often communicated to an adjoining 
building and sometimes carried along 
the front of several buildings. It is 
quite evident that these awnings are to 
be a permanent feature of mercantile 
risks in Texas, but as yet no effort has 
been’ made toward standardization. 
Almost every type of awning conceiv- 
able is used and this lack of uniformity 
also contributes toward making these 

“sun shades” undesirable from a fire i in- 
surance standpoint. 





List on Abilene Loss 
The insurance on the Abilene Cotton 
Oil Company’s plant at Abilene, Tex., 
which burned some days ago, is: 
Anchor, Eng.$ 3,000 Norwich Un.$ 4,500 


Amer. — 1,500 Ins. Co. N. A. 10, 000 
eee 3500 Sun 2.20000. 

Cry N. ¥... 7,500 Alliance ats 
Coal Op. Mut. de” 7,500 
Ey Fases ces ,000 Chelsea ..... 1,500 
Dist. Mut.... 1,500 Calvert Mut. 1,500 
Fed. Recip... 6,000 Dayton Mut.. 1,500 
Fed. Union... 1,500 Firem.& Mech. ,500 
Globe & Rut. 10,000 Federal Mut. 1,000 
Industrial, O. 1,500 Farmers Mut. 2,000 


Lloyds, Lon. 19,250 Amer. Mut... 2,000 
Merch. Un... 5,000 Inds. Lloyds. 3,000 
Metropolitan... 1,500 Nat. Lum Mut. 1,500 
National . 2,500 Nat.M.& M.Ex. 2,500 
Natl. F. & M. 3,500 N. W. Mutual 1,500 
Pref. Risk... 2,500 New Zealand. 2,000 
Recip. Bur... 5,000 Nat. Ins. Un. 2,000 
Stuyvesant .. 7,500 Ohio Millers. 30,000 
Security Mut., Phoenix Eup. 7,500 

| 2,500 Pref. Recip.. 2,500 
Yorkshire ... 2,000 Rhode Island 10,000 
Caledonian .. 10,000 





Hearing on Marland Risk 


OKLAHOMA CITY, OKLA., Dec. 30.— 
Hearing for the Phoenix of Hartford, on 
a charge of writing a fire insurance policy 
on the Marland oil refinery at Ponca City 
at a rate lower than that approved by the 
State Insurance Board, has been set by 
the board for Jan. 20. 

It is charged that the company made a 
tate of 1 percent on the blanket form, 
whereas the company says the rate and 
policy were subject to later adjustment 
by the rating bureau. 





Insurance Men for Comptroller 


AUSTIN, TEX., Dec. 30.—Senator Lon 
A. Smith of Henderson, Rusk county, has 
formally announced his candidacy for 
comptroller of Texas, subject to the dem- 
ocratic primaries of July, 1920. Senator 
Smith is an insurance man and was ¢hair- 
man of the senate insurance committee 











FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 

















Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. QUINCY, ILL. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 











INSURANCE ON FARM PROPERTY 


Why not have sufficient pride in a home Company to want to see it succeed ? 


Agents wanted in Illinois 

















UNITED STATES BRANCH 
92 WILLIAM StReET, NEw YORK 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








ALL LINES OF INSURANCE 
HANDL 








The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 

















INDEPENDENT ADJUSTERS 











([LLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bldg., Quincy. GEORGE C. GILL, Mgr. 


IOWA 


SOUTHERN INDIANA KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 


Mos? 
: Centrally Located 
$ One Block 
arom 
Lasalle Station, 
Post Office 
ond 
Board Trade 
a 











Clark St. nor Jackson Biv. 


OF UC ereKe le) 








ILL., WIS., IND. 


Cc. H. TAYLOR 
1885 Insurance Exchange, Chicago 


Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
‘LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Cherry St., Galesburg, Il. 








a. F. Arnold F.R. Hazlett . A. Bartlett 
Fire and Automobile Losses 
ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., ( hampaiyn, Tl. 
Western Union or Long Dist. Phone ((ffice 147 
Res. 458) facilitates rromn: 


‘LLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
we loss adjuster for the companies. Building Losses 
a sneciaityv. 


ILLINOIS—Nerthera and Centra 
Ben. C. Cooper. 1 Insurance Adjustments 
Contral Life Buildin WA, ILL. Phones 913R and 791 
Rijasten ot FIRE AND WIND WINDSTORM LOSSES for Companies 


$85 years in insurance work 
IND. ILL. 
H. N. ODELL 
110 Unper Second Second St., Evansville, Ind. 


Adjusters of Fire, Tornado, Automobile and iniand 


on. | ncepe 


WISCONSIN and NO. MICHIGAN 
Fire Loss Adjustments 
ey 30 Years’ La 
- STEPHENSO 
624-26 M. F M. Bank Bldg., 7 Wis. 


/20 


veruice 











KY. 











SPECIALISTS GATHER THE IN- 
FORMATION THAT APPEARS IN 
The NATIONAL UNDERWRITER.” 








Kansas Oklahoma Eastern Colorads 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 





LEADING HOTELS 


Che Following Will Be Found the H 
for Ingurance Men and Tue Natiowar 
Unpzawaitzr Will Be on File in the 
Sue « > at Each Hotel 
is 





MINNESUO1A AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience 
506 Palace Bldg., Minneapolis, Minn. 

MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, Mu 
Over 30 Years Experience 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
KANSAS 


HUTCHINSON _ - - 
NEBRASKA WESTERN IOWA 


Copan. ADVICE & ADJUSTMENT BUREAU 

. Hatteroth, Attorney and Manager. 
ve. reports. Investigation and sdjustment o 
all classes of claims. Cases 
essary. 1418 











ndled in court if nee- 
First National Bank Building. OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CQ. 
Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. ). C. 266) 
WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wisconsin and Northern 

Over 25 years’ experience. 
DAVID LAWSON 


Room 1, Cook Block Oshkosh, Wisconsin 
Lecal and Long Distance Telephone 786 








MINNESOTA 





— ORMONDE 


Insurance Men’s Hotel 


VIRGINIA, MINN. 





NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, $3.50 
70 rooms with water, $1.00 to $1.50 

80 rooms with bath, $1.50 te $3.00 

Finest cafe in the Northwest. Cuisine 

ful, quiet—only hotel in the city not om a car line. 


FARGO, N. D A. H. Leimbacher, Mgr. 





Rest- 





week is the cost of The 
National are ha by 





6c 5 


annual subscription. 
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“A Staunch and Reliable American Company” 
EST. 1880 D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
; F. A. SCHULTE 
Treasurer 
;, HE. EVERETT 
Secretary 
EF. P. WEBB 
. Secretary 


38 Yous of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 

Acsete, 8 $1, eg 05 Surplus to Policyholders, $829,562.45 Losses paid over am, 

\ M. T. BENALLACK, General Agent, Home Office Department, DETROIT, M 
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More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 


the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies, 
Fire Association 
Main Offices: Central Building, Seattle 


F. J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D.L. RHODES, Sec’y. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage, 











The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 
INCORPORATED 1897 


P.J. SHAW 


GEO. H. BAKER 
President 


Secretary 








Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 


FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary 





Indianapolis 








THE AUTO OWNER WANTS sits ratomobite insurance we write 
THE AGENT WANTS THE SAME KIND 


MID -WES at's another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 33 J. B. HENDERSON, Secretary 








—The Original eae Fire Insurance Company— 
ncorporate 90 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 
PHILIP LEHR, Pres. ROBT. GRO Es Treas. C. L. McINTIRE, Secy. 
Special Agent: C. C. FELTS, Ft. Wayne, Ind. 











vie Twin City Fire Ins. Co. 
mer — MINNEAPOLIS 
ye wast Capital $500,000 














CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
ALL STYLES AND: SIZES: 


THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 





during its last regular and special ses- 
sions. He was author of several insur- 
ance bills, among them the juvenile in- 
surance measure framed for the Woodmen, 
which failed to pass. 

Mark Wiggington, the newly appointed 
comptroller, was a member of the house 
committee on insurance during the ses- 
sions of the 36th legislature and will be 
a candidate for election in the July pri- 
maries. Thus two insurance men are 
pitted against each other. 


Big Gas Fire in Oklahoma 


OKLAHOMA CITY, CKLA., Dec. 30— 
What is believed to be the biggest gas 
fire in the history of the mid-continent 
cil field occurred last week at Cotton 
Valley, Okla., seven miles from the Kan- 
sas state line, resulting in a loss totaling 
approximately $100,000 and causing four 
towns to be without gas for half a day. 
It came at a particularly inopportune 
time on account of the extreme short- 


age of fuel. 
Austin Plans Improvement 
AUSTIN, TEX., Dec. 30—The city of 


Austin contemplates the adoption of an 
approved building code, the selection of 
a building inspector and the installation 
of an up-to-date fire alarm system. Ac- 
commodations for these improvements 
have been made by Fire Chief C. L. 
Woodward, who points out that they will 
result in a reduction of 10 cents in Aus- 


tin’s key rate. The present key rate is 
24 cents. 

Suggestion has also been made that 
the fire department be entirely motor- 
ized. Several of the stations are still 
equipped with horse drawn apparatus. 
The present fire loss in Austin is ap- 


proximately 40 cents per capita. 


Oklahoma Notes 
L. E. Osborne of the Actuarial Bureau 
was a visitor at the offices of the Okla- 
homa Inspection Bureau last week. 





O. P. Dilley has been appointed to suc- 


ceed C. F. Ford as agent for the New 
York Underwriters at Yale. 


Joe Kenigseder has succeeded C. J. 
Sharum as agent for the Camden and 
Allemania at Henryetta. 

L. R. Ellis has been appointed by the 
Delaware to succeed Frank C. Stevens 
as its agent at Okmulgee. 

Homer P. Hubbard, doing business as 
the Hingst Loan Company, is new agent 
for the Delaware at Sapulpa. 

C. H. Orr has been appointed to suc- 
ceed F. G. Russell as agent for the Hart- 
ford at Bluejacket. Lee D. Galloway of 
Verden has also been appointed an agent 
for the Hartford. 

John Connolly, 
Cc. W. Soderstrom, 
department, will 
12 to make an 


state fire marshal, and 
of the state insurance 
go to Woodward Jan. 
investigation as to fire 


protection offered. Connolly will speak 
at the Chamber of Commerce on “Fire 
Prevention.” 

John Carroll, city fire warden of Okla- 
homa City, last week ordered removed 
four gasoline filling pumps which are 
said not to comply with the safety re- 


quirements of the city ordinances. All 


pumps which do not have the approval 
of the National Board will be removed 
at once, Carroll said. 


Texas Notes 


The attorney general has approved a 
$200,000 bond issue of the city of El 
Paso for waterworks improvements. 

Deputy Insurance Commissioner 
Charles V. Johnson has returned from a 
week spent at his old home in Tyler, 
Texas, where he enjoyed the holidays. 

Commissioner of Insurance George 
Waverly Briggs will leave Texas early 
in January for an extended business trip 
to the East, visiting New York, Wash- 
ington and other places, on matters af- 
fecting the State of Texas. He will re- 
turn to Texas by Jan. 20. 

The city commission of Houston has 
awarded bids for three new pieces of 
fire department apparatus to the Amer- 
ican La France Company. Two of the 
pieces purchased are pumpers of a 750- 
gallon per minute capacity, and in addi- 
tion to these a service truck was pur- 
chased. 
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STILL HOLD MUCH WHISKEY 


Kentucky Stocks Are Heavy Despite 
Export Shipments and With- 
drawal of Insurance 


LOUISVILLE, KY., Dec. 30.—Re- 
cent action of the United States su- 
preme court in declaring war time 
prohibition constitutional, and of In- 
ternal Revenue Collector Roper, in 
which the latter stated that all whiskey 
not moved for export by Jan. 16 would 
be a dead asset which could not be 
moved, has resulted in heavy shipments 
from Louisville to Cuba during the 
past 10 days, but due to red tape in 
handling export stamps, railroad ship- 
ments, securing steamers, etc., indi- 
cations are that only a small part of 
the stock as a whole will be moved, 
and it is estimated that there are more 
than 25,000,000 gallons of whiskey in 
the state. 

It has been announced that the Con- 
necticut Fire of Hartford has ordered 
all outstanding liability on whiskey, 
even in bonded warehouses and whole- 
sale stocks, cancelled immediately. Or- 
ders have been received here by local 
agents, and notices of cancellation are 
now being given. Difficulty of deter- 
mining market value of whiskey under 
existing prohibition laws was assigned 
as the cause. For that matter a Ken- 
tucky judge recently held that whiskey 
had no value, and in a bankruptcy case 
told the bankrupt that he need not list 
his stocks of liquors as assets, and this 
man was a saloon man at that. 

Other insurance companies are ex- 
pected to take similar action, although, 
in view of the fact that congress may 
give the distillers another year to dis- 
pose of their holdings, and in view of 
Chio having kicked over the_ traces, 
many of them will hold whiskey insur- 
ance for a time to see the outcome of 
the situation in Washington. During the 
year whiskey insurance has been very 
hard to get, as companies have been re- 
fusing renewals in some cases and others 
will not accept any new business. 














J. M. Todd & Co., local agents for the 





Connecticut, reported that since October 
the company has accepted whiskey only 
on the basis of manufacturing cost plus 
earrying charges, and has not considered 
its reported or relative market values at 
all, not considering that an article had 
greater than an export valuation at most, 
when its sale is prohibited in this coun- 
try. 


PLANS FOR FARM COMPANIES 





Number of Institutions Will Now Open 
the South and Write Rural 
Business 





ATLANTA, GA., Dec. 30.—In addi- 
tion to the Home it is understood that 
the following named fire insurance com- 
panies have decided to write farm busi- 
ness in the south: Hartford, Royal, 
Firemans Fund, North America, Liver- 
pool & London & Globe, Aetna and the 
Great American. At the most recent 
meeting of the executive committee of 
the South Eastern Underwriters Asso- 
ciation it was agreed to follow exactly 
the procedure for handling farm risks 
now in vogue in the west. The Home 
will transact all such business through 
its central farm office at Chicago, utiliz- 
ing the well-established farm depart- 
ment at that city for the purpose. The 
Hartford, Royal, Firemans Fund and 
North America, each maintains a south- 
ern department at Atlanta and the farm 
risks will doubtless be written through 
these offices, similarly the Liverpool & 
London & Globe will likely look after 
the new departure from its department 
offices at New Orleans. It is confidently 
anticipated under the new conditions a 
greatly increased volume of farm busi- 
ness will be had from the south, pres- 
ent writings upon this class of prop- 
erty being restricted to small amounts 
upon houses and barns which nothing 
on contents or stock. 


Changes in Kentucky Rules 


LOUISVILLE, KY., Dec. 30—Manager 
George H. Parker of the Kentucky Actu- 
arial Bureau has sent out bulletins cov- 
ering new departures of the bureau, and 
calling attention to several matters. 
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THE LARGEST EXCLUSIVELY AUTOMOBILE 
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Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


December 31, 1918, we had over 19,000PolicyHolders,Nine | || 4% 
Million. Theft and Eleven Million Fire Insurance in force. 


Live Agents Wanted in Ohio and Indiana 
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— MANSFIELD,OHIO. 


The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 














W.C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. 


C. A. BERRY, Viee-Pres. 








ROY NUGEN, Treas. 


y 
Aw 
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HEALTH and ACCIDENT INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 


bicclearggn~ =! peepee sf. AUTOMOBILE INSURANCE 
FIRE HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado ed 5 g/ 
INSURANCE AT Fest Cass none ae 


ACTUAL COST 


SIOUX FALLS, S. D. 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 


Residence Property a Specialty 


J. R. JONES, S 





tary and M 





AtActual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Smal! Town Auto Owners 


e Liberty Mutual Insurance Company 


DAYTON, OHIO 











THE BUCKEYE UNION INSURANCE CO. 


Lima, Ohio 


Elmer D. Webb, Pres. 





Tra E. Wagner, Sec. 








Ohio’s Youngest Company Specializing on Automobiles 








The fact that we are youthful means we have openings 
for good agenis in Ohio. 


Address Home Office. 


WRITE 
TODAY 





LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 
805-6 Pioneer Bldg., St. Paul, Minn, 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President 


The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








L. A. DENNIS, 3 "1 
NNIS, Sec. and Gen’l Agent TOTAL ASSETS - 


‘A.C. CUMMINS, President | BUSINESS 








‘Richland Mutual Insurance Company 


MANSFIELD, OHIO 
Incorporated 1850 





$2,486,445.48 
CONFINED TO OHIO R. SMITH, Secretary 
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E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


THE 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = 38,918.528.00 
Total Assets 472,284.09 





An Agency Company 


General Fire Department Automobile Fire and Theft Department 
A COMPANY 45 YEARS OLD 


THE ME°CHANTS’ & MANUFACTURERS’ MUTU‘L INSURANCE CO, 
OF MANSFIELD, OHIO 


NET CASH SURPLUS OVER $100,000 
DIVIDENDS TO POLICYHOLDERS AUTOMOBILE INSURANCE AT COST 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. Write for particulars 


S. N. FORD. President G. W. DeYARMON, Secretary 








Farmers Alliance 


Insurance Company 
of Kansas 
McPHERSON, KANS. Organized 1887 


Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


1.F TALBOTT,Pres. C.F. MINGENBACK, Secy 











LOST POLICY 
CERTIFICATES 


Save work of as and rewriting 
lost policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. { Designed by Carey 
& Zimmerman, local agents at Cincinnati, 
Ohio. Thousands have been used. 

12 50 §6©100 200 S00 1000 2000 5000 
$0.75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
Sold to 
THE NATIONAL UNDERWRITER 
ROUGH NOTES 


Chicago  Indianapotis © New York 


Cincinnati 





KNOX MUTUAL INSURANCE CO. | 





Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 


Business Confined to Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 





Dayton Mutual Fire 


DAYTON 
Insurance Co., “cio 








) B. C. COLEMAN, Secy. 











Nearly Fifty Years of success under same managemen} 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Total Cash Assets $300,319.63 SALEM, OHIO 


Losses Paid Since Organization, $1,252,848.24 
J.R. VERNON, President 


Net Cash Surplus $221,123.76 


J. AMBLER, Secretary 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office 

















May the New Year bring you much Happiness and Prosperity! 


OUR REPRESENTATION FOR FIRE OR AUTOMOBILE BUSINESS WILL CONTRIBUTE TO BOTH! 


OHIO UNDERWRITERS MUTUAL 
FIRE INSURANCE COMPANY 
CHARLES M. PURMORT, Secretary 


LUMBERMENS MUTUAL 
CASUALTY COMPANY 
JAMES S. KEMPER, Manager 


CENTRAL MANUFACTURERS MUTUAL INSURANCE COMPANY 


C. A. L. PURMORT, Secretary 











CENTRAL MANUFACTURERS BUILDING, VAN WERT, O. 


Aenean: 





FOR REPRESENTATION ADDRESS: 





LUMBER EXCHANGE BUILDING, CHICAGO 
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ARIZONA | 
FIRE INSURANCE COMPANY | 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 




















































sLLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 


2019 INSURANCE EXCHANGE 
CHICAGO 




















A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 

Kansas, Colorado, WY 
Wyoming and 


Nebraska FIRE, 


TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb. 














WRITE HAILINSURANCE 
| Establish your connections now for 1920 with 


A. J. Shaw General Agency 


| 
t HAIL INSURANCE BUILDING, McPHERSON, KANS. 





| Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
| New Mexico and Wyoming. 





Many of our agents made from $.009 to $2000 in commissions in 45 days in 1918 











H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 

FIRE :; TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 

KANSAS OKLAHOMA TEXAS 


























EEOC = 


66 Broadway, New York 


LP. Peed OO,; Tae. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


inte Bens L O U IS Hi : PA R K E R AUTOMOBILE 


MANAGING DIRECTOR FIRE INS. CO. 
CUUUGUREEREEUR ROEDERER SCGEEELORCLEE EEE EEEEECUE CUT EEEE CEE EEE 


HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 


HOME OFFICE 
UNITED STATES 
MUTUAL 


TULLE 
POLL LULL 


rt] 


bd 

















THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


110 FORT STREET, WEST, DETROIT, MICHIGAN 








The 50 percent coinsurance clause on all 
tornado insurance on farm property has 
been cut out, and changes made on farm 
fire rules. Under the new ruling the 
same rates will be allowed on asphalt, 
asbestos and composition shingle roofs 
«us metal, whereas they formerly took 
the same rate as shingles. Charges on 
farm lighting plants have been reduced 
from 20 to 5 cents, on such plants as the 
Delco and similar types. Dwelling sched- 
ules have been amended so that small 
dwellings not exceeding eight rooms will 
draw the same rate for double as sin- 
gle occupancy, whereas the double oc- 
cupancy rate has been 16 cents higher 
than the single. 





Goes With Milwaukee Mechanics 


The Milwaukee Mechanics announces 
the appointment of D. I. Terrell as state 
agent for Louisiana and Alabama, with 
headquarters in the Hibernia Bank build- 
ing, New Orleans. It was necessary to 
establish this new field to relieve State 
Agents C. W. Childress and Wm. B. Wil- 
kinson. This is in line with the company’s 
nolicy of more extensive cultivation of the 
territory in which it operates. Mr. Terrell 
is well known to the insurance fraternity, 
having been identified with prominent 
general agency offices in New Orleans. 


Virginia Notes 

The Virginia Fire & Marine ‘declared 
a semi-annual dividend of 10 percent 
payable Jan. 1 

The Aetna Fire Underwriters, which 
recently entered Virginia, has planted in 
Richmond with the Thomas L. Alfriend 
& Son agency. 

Plans for a new water supply system 
at Orange, Va., call for the installation 





of a pumping station on the Rapidan 
river with a capacity of 500 gallons a 
minute, 

Death came unexpectedly to Cornelius 
Colton Chapin at his home in Richmond 
Christmas night. Mr. Chapin was senior 
member of the real estate and insurance 
agency of Chapin & Hume. 

tobert E. Bruce, adjuster at Charlotte, 
N. C., for the Southern Adjustment Bu- 
reau, spent the Christmas holidays in 
Richmond renewing old acquaintances. 
He was formerly located in Richmond in 
a similar capacity. 

Commissioner Button of Virginia was 
bereaved last week by the death of his 
brother, Major Charles F. Button, who 
succumbed at his home in Appomattox 
county to a stroke of paralysis, compli- 
cated by pneumonia. 


Kentucky Notes 
At Bowling Green, Ky., Tubb & James 
have sold their agency to L. D. Long 
and L. B. James. 


Tobacco has been the livest item in 
the state for the past few weeks, and 
is humming. With fine burley selling at 
$1 per pound, tobacco insurance on finer 
grades is running into several times 
what it did a few years ago. 

Several changes have been made by 
the Kentucky Actuarial Bureau. J. C. 
Schmitt, assistant at the Owensboro 
branch office, takes charge of the new 
office at Paducah, Ky. S. K. Gray goes 
from Louisville to Owensboro. George 
L. Frank goes from Louisville to Lexing- 
ton. 


Several years ago Goodell, Ia., voted 
for a water system, but the proposi- 
tion was defeated by one vote. The 
other day, fire in the business section 
destroyed practically the whole of the 
business section. Had the city had a 
water system it is thought the entire 
block could have been saved. 
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E. S. TERHUNE WILL RETIRE | 


| 


Has Served as Secretary of Fire Patrol 
Committee of the New York 
Board 


NEW YORK, Dec. 30.—Edward S. 
Terhune, who has served 19 years as 
secretary of the fire patrol committee 
of the New York Board, will retire the 
first of the year. He is well known to 
the company officials and insurance 
men. Mr. Terhune started in a local 
agency here in 1864 and later joined 
the old Lafayette of New York, finally 
becoming assistant secretary. Later he 
became secretary of the Kings County 
Fire. It was bought by the Atlas and 
Mr. Terhune stayed with the organiza- 
tion until 1900. 


Wants Mass of Information 


NEW YORK, Dec. 30.—Fire companies 
have been asked by New York State Sen- 
ator Lockwood to supply a mass of in- 
formation regarding their investments and 
underwriting practices, much of which 
their are unable to give while other of 
the data sought may be had from records 
of the insurance department. At this busy 
season of the year the extended inquiry 
is not relished. 


Consolidated Enters 


NEW YORK, Dec. 30.—Application for 
entry to New York has been made by the 
Consolidated Assurance of London, which 
plans transacting fire and inland marine 
reinsurance in the United States. Cecil F. 
Shalleross, United States manager of the 
North British & Mercantile combination, 
has been appointed United States attorney 
for the Consolidated. For a time the new- 
comer, which will make a deposit of $500,- 
000 here will confine itself to a limited 
number of treaties. 





Insurance Society of New York 


NEW YORK, Dec. 30.—A_ seasonable 
dinner was given by the officers and the 
executive committee of the Insurance So- 
ciety of New York last week in honor of 


those who have lectured before the or- 
ganization during the past year. Some 
sixty guests, including lecturers, mem- 


bers of the society and representatives of 
the insurance press, were present. The 
speakers, in addition to President A. E. 
Clough, who also acted as toastmaster, 
were Frederick Richardson, president of 
the Insurance Institute of America and 

















cident, and E. R. Hardy, secretary of the 
local society. 

The officers of the Insurance Society 
of New York are: President, Allan E, 
Clough; vice-presidents, Lyman Candee, 
Edson S. Lott, Clarence A. Ludlum and 
Charles R, Pitcher; secretary-treasurer, 
Edward R. Hardy; executive committee, 
Robert P. Barbour (chairman), Heber B. 
Churchill, Paul H. Graef, John H. Pack- 
ard, E. Stanley Jarvis, Wilfred C. Potter, 
Julius P. Van Riper, Leon S. Senior and 
Joseph H. Woodward. 


“Green Tree” Treasurer Dead 


PHILADELPHIA, PA., Dec. 30.—Clif- 
ford Lewis, for 38 years treasurer of the 
Mutual Assurance Company for Insurihg 
Houses Against Loss by Fire, died last 
week at his residence in Philadelphia. He 
succeeded his father, David Lewis, as 
treasurer of the insurance company and 
the office will pass to the third generation 
of the family by his son, David Lewis, 
being elected to fill the position. 

The company has been in prosperous 
existence since 1786, being popularly 
known as the “Green Tree” Insurance 
Company. It confines its writings to 
dwellings in the city of Philadelphia and 
is next to the oldest underwriting corpo- 
ration in America. 


F. J. Kruger’s New Post 


NEW YORK, Dec. 30—In succession to 
B. C. Seudder who retires Jan. 1, F. J. 
Kruger will have charge of the Middle 
Department business of the Crum & 
Forster companies, with headquarters at 
this city. Mr. Krueger’s insurance career 
began in Chicago as clerk in the offices of 
the Royal Exchange. Later he went with 
the Aachen & Munich and for 15 years 
was western Pennsylvania special agent 
for that company, resigning in 1917 to 
travel the same territory for the North 
River, the United States Fire, and the 
Richmond Fire. All three of which are 
under the management of the Crum & 
Forster. A keen underwriter and of an 
agreeable personality Mr. Krueger’s pres- 
ent advancement has been fairly earned. 


Eastern Notes 


The members of the Lowell, Mass., 
fire department have voted to withdraw 
their affiliation with the American Fed- 
eration of Labor. The firemen. still 
maintain their local relief organization. 

Recent agency appointments for Phil- 
adelphia and vicinity are: William S. 
Bryson for the American Merchant Ma- 
rine of New York, and John W. Buck- 
man for the Capital of New Hampshire. 

At Carbondale, Pa., on De@ 26, a fire 
caused by an electric flat iron in a laun- 





United States manager of the General Ac- 


Cry, resulted in the destruction of five 
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burning to 
pants. 


A contract has been awarded amount- 
ing to $300,000 for additional motor 
apparatus for the Philadelphia (fire 
department, comprising fifteen engines, 
six combination chemical and _ hose 


death of one of the occu- 


buildings with a $100,000 ree and the ; wagons and two hook and ladder trucks. 


| 






Cc. Cremer, who leaves the Pennsylvania 
field for the Hartford Fire to assume an 
important post at the company’s head of- 
fice, will on Monday night be the guest of 
the Smoke & Cinder Club of Pittsburgh, 
at a dinner in his honor. 
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COAST MANAGER ENDS LIFE 


B. J. Smith of Connecticut and West- 
chester Died From Gunshot 
Wound, Self Inflicted 


SAN FRANCISCO, CAL., Dec. 31.— 
B. J. Smith of San Francisco, Pacific 
Coast manager for the Connecticut and 
the Westchester Fire, died Friday 
morning from a gunshot wound, self in- 
flicted. Mr. Smith had been a sufferer 
from insomnia for a long period, which 
is believed to account for his rash act. 
He was considered one of the leaders in 
Pacific Coast fire underwriting circles, 
where he had been engaged ‘for over 
40 years, and was a prime favorite with 
his brother managers. 

Mr. Smith was a native of New Marl- 
borough, Mass., and a graduate of South 
Berkshire Institute. He entered insur- 
ance work at San Francisco in 1879. 
He was appointed assistant .nanager 
of the Pacific Coast department of the 
Connecticut and two years later was 
given charge of the department. In 
1914 he was appointed Pacific Coast 
manager for Westchester also. 


Plan State Association in Utah 


SALT LAKE CITY, UTAH, Dec. 30— 
Members of the Fire Underwriters As- 
sociation of Salt Lake City met with 


fire underwriters from 
the siate last week for 


other parts of 
the purpose of 





effecting a state organization. The state 
wide association will be completed at an 
early date, it is announced, and all parts 
of the state of Utah will be represented. 


— 


Ramsey with Commercial Union 


Hubert C. Ramsey has been appointed 
special agent of the Commercial Union, 
with Montana as his field. Since his re- 
turn from service, Mr. Ramsey has been 
engaged in field work for the Banking 
Corporation. He will establish offices in 
Helena, 


New Companies in Oregon 


SALEM, ORE., Dec. 30.—Three new 
companies have been licensed to operate 
in Oregon during December. They are 
the Importers & Exporters of New York, 
Oregon Automobile Insurance Under- 
writers, Portland, Ore. (preliminary cer- 
tificate of authority issued), and Victory 
of Philadelphia. A licenSe for the Marine 
& Motor of Galveston, Tex., is now pend- 
ing. 

Two companies, the London & Scottish 
Assurance, and the North Carolina Home, 
have signified their intention of applying 
for Oregon licenses, 


Pacific Coast Notes 


The Girard Fire & Marine 
licensed in British Columbia. 

United States Manager Harold Letton 
of the Netherlands, is on the Pacific Coast. 

The London & Scottish Assurance, for- 
merly the London & Lancashire Life & 
General, has applied for 2 imission to 
California. 


has been 
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Marshalltown, Ia, Dee. 23—The loss to 
the insurance involved in the $20,000 
blaze in the plant of the Marshalltown 
Printing Company, is estimated as total. 
The plant, stock and machinery are fully 


covered by insurance. Insurance (part 
list): 
Springfield ..$1,000 National $1,000 
Equitable « 2000 HIOMO. 2.0250. 2,000 
Security ... 2,000 Hanover 1,000 
Milw. Mech... 2,000 Natl. Ben. 2,000 
{mperial me 000 Phoenix ..... ,000 
FOU css a See 1,000 
Dubuque 1,500 
* - + 

Knoxville, Tenn, Dee. 21—Fire broke 

out in the furnace room of the St. John’s 


Church, Ine., northeast corner of Cum- 
berland avenue and Walnut street, just 
as the services were being dismissed. 
Before the fire department arrived the 
fire had gained headway causing a 60 


per cent loss to $60,000 insurance cov- 
ered on the building and pipe organ. 
Insurance: 

Westchester .$2,250 L. & L. & G...$2,500 
Mech, & Trad. 2,500 Springfield 5,000 
National ..... 2,000 Royal ....... 2,500 
Phoenix ..... 10,500 Gt. Amer. 2,500 
Frmn’s Fd. 2,250 W. Nat’ ie 4,000 
Hartford 000 Penn eae 5,000 

” * * 


St. Louis, Mo., Dee. 
by fire is sustained by the Missouri 
Feather Manufacturing Company, 1900- 
12 Pine street. Most of the damage was 
on the stock of feathers caused by water. 

* * * 


23—A $10,000 loss 


Detroit, Mich., Dee, 26—A fire, caused 
presumably from a bonfire close to the 
warehouses Nos. 11 and 22, owned by 
the Cadillac Motor Company, 75-83 Bur- 
roughs avenue, resulted in a 75 per cent 
loss to $345,000 insurance. 


Cleveland, 0., ‘ion, 17—Fire, which 
Originated in an adjoining building, 
communicated to the building occupied 
by Arthur M. Grave, et al., operating 
under the name of the National Umbrella 
Company, 1366-78 W. 6th street, causing 
damage estimated at $10,000. The stock, 
consisting principally of umbrellas, par- 
asols and raincoats, manufactured and 
in process of manufacture, was fully 
covered by insurance. 


Minneapolis, Mien. Dee, 23—Defective 
wiring was blamed for a fire which con- 
Siderably damaged the stock of lumber, 


merchandise, tools, machinery, etc., 
owned by L. S. Brockway, 605-7 North 
Fourth street. The greater portion of 


the damage, estimated at about 75 per 











| contents of the Old 


cent, was caused to the stock of mer- 
chandise by water. There was also a 
25 percent damage to the machinery. 

- * * 

Ray, N. D., Dee. 27—There is a 20 
pereent loss by fire to $13,000 insurance 
involved in the destruction of the big 
school building. The valuation of the 
building at the time of the fire was 
$21,000. 

* 7. +. 
Dee. 22—There 
loss by fire to the 


Elgin, UL, 
cent 


is a 50 per- 
building and 
People’s Home, 204 


South State street. Insurance: 


Building— 
Buffalo ...... $2,000 N. B. & M....$3,000 
Brit. Amer 1,000 Phila. Und... 1,500 
‘om’! Union... 1,500 Phoenix ..... 5,000 
Hartford . 2,500 U. S. Fire 2,500 
Milw. Mech... 1,000 i 

Contents— 
Agri icultural —_ 500 Ret. Merch. ..$1,000 
Com’! Unior.. 1,500 Svea ey 1,000 
Gt. = eet, s 1,000 

Barn— 
Phil. ah Eee Te Tee LOC Te $ 500 

« * 2 


De Smet, S. D., Dee, 22—The grain ele- 


vator owned by the Farmers Co-Opera- 
tive Association was burned to the 
ground with a total loss to all insur- 
ance involved. Insurance: 
Springfield . $5, 000 tae . $5,000 
Amer. Eagle. 5,000 N. B. M... 5,000 
Home .15,000 St. Paul eri 10,000 
* * * 

Barnabus, Va., Dee. 24—A $30,000 loss 

is sustained by Talip & Homad, the re- 


sult of a fire which almost 


completely 
destroyed the building, 


stock of general 


merchandise and fixtures The fire is 

believed to have originated from a de- 
fective flue. Insurance: 

Springfield a ae $3,100 

ke as ae 1,500 Franklyn . 1,500 

Columbia 3,000 Automobile 3,000 
. 7. 

South Boston, Va., Dee. 22—-The build- 


ing owned and occupied by the Barbour- 
Wilborn Hardware Company was de- 
stroyed by fire. Insurance: 
N. W. Nat’l. $11,500 Nationale . . $11,500 
The remainder of the $21,500 insurance 
was carried in mutual companies, mostly 
on the stock, part of which was saved. 
The only stock companies involved were: 


AGQKBR. <vicces $1,000 American . $2,000 
Dixie .. coe mee 

Furniture and fixtures— 
De RE ee er ae $1,500 


Insurance carried, $36,000. 
* * * 


Grand Rapids, Mich, Dee. 
undetermined origin almost 


26—A fire of 
totally 


de- 














Iowa National Fire Ins. Co. 


-~——— Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 


JOHN L, BLEAKLY, President 
~—- L. MINER, Vice-President 
S. VANCE, Second Vice-President 








C. M. SPENCER, Seerctary 
FRANK P, FLYNN, Treasurer 























k 











F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $403,670 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 








1794—125th ANNIVEKSARY—1919 


: Neate 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN , Vice-Pres. 
H, W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P, RODGERS, Asst. Sec’y 





2 


CASH CAPITAL 
TOTAL ASSETS sattiies SURPLUS TO peepey HOLDERS 
$4,737,532.76 $1,310,917.86 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND a. ev 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTE 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


January Ist, 1919 


Total Assets, $1,438,400 Capital, $400,000 
Net Surplus, $146,837 
OFFICERS 
C. T. JAFFRAY President 


ERNE We CEPI 6 oe ccc cecccsccucecaedadcacees Vice-President and Manager 
E. C. WERNER 


Weer eda ensude xed camewe nde kul aee Rha ive oagetmees Vice-President 
I ne os bags Lo ania. ohecsiindtind ue a cacadeas Vice-President 
WILLIAM COLLINS. ...................... Treasurer and Assistant Secretary 
WE RMI 65.6) Zo ain, ao :k do 6 bo Ks. oc aha big’ wierd arele die hal Assistant Secretary 








AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 

















CLEMONS, KNIGHT, MENARD CO., INC. 


aren: GENERAL INSURANCE aanive 
Spingide & Fire & Marine Ins, 725-726-727 Farwell Bldg., Royal Insurance Co., Ltd., 
Massachusetts DETROIT, MICH. ngland 
Tokio Marine and Fire Ins. Co. R. M. CRITCHELL Travelers Insurance Co. of 
of Japan Managing Underwriter Hartford 
Maryland Casualty Co. of General Agents: Fidelity -Phenix Fire Insurance 
Baltimore North American Accident Co. of If. Co. ef New York 


















































































































































































with another person’s car. 























In fact, one adjuster in Cincinnati, 
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don’t 
home 
made 
MAY WRITE FORD MOTOR LINE | MANY THEFTS IN BALTIMORE ing ’ 
garag 
Conference Officials Aroused Over | Steps Being Taken to Reduce the gr 
. . : Pr al rok In Loss Ratio— i ier 
E consider that equitable settlement of all claims bat he Pie aes i Sac — ” and 
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a secs Sab esentutl Rs aad iti There has been quite a stir among BALTIMORE, MD., Dec. 20.—A 10n, 
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in the insurance field before joining us. Motor officials the proposition of writ- | mobile thefts in this city. Since the S 
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ing if they would take a portion of | being found. Organized thieves make ing | 
the line and how much. a practice of stealing a car upon the ing 
street, rushing it to Washington, Phil- a 
~~ zs at a ae # uto 
Canpacenise CHR St as adelphia or some other center where vidir 
The National Automobile Under- contedesates are —— The car is impr 
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Ame rican Me rchants 2 ’ and during the past week sent out | foreign lines, disguising wholly all auto 
F; I $250,000.00 warnings to its members that the writ- | identification marks. The Baltimore It 
ire insurance Company ing of the line under the plans pro-! police are alert and eager to do all matt 
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DE I ROI I NA ] IO NAL FIRE aggressive companies continued to put | Ply stations to exhibit their car li- Whe 
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Insurance Company if the brokers can close with the Ford recorded by the supply dealers. A sim- pose 
Motor Company, the line can easily be | ilar measure is being considered in fenc 
41-43 John R. Street placed. The fact that some conference | Ohio and if enacted in either state, it ing 
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PHILIP BREITMEYER, Pres. GEORGE K. MARCH, Sec. & Gen. Mgr. ference and the general spirit of co-| siderable extent. not 
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L. S. MacEnaney John W. McGinety proposed. record of the car’s ownership filed _— 
ASSETS, $250,000.00 with the state authorities. mee 
United States Automobile to Start Soon Perk 
q - MANY LOCKED AUTOS STOLEN 0. T 
Chartered to write all classes of high grade excess The United States Automobile Insur- 
lines, including Ocean and Inland ance Company, now organizing in Des ee . ‘ 
“tceweapapcsaetraes Marine insurance. Moines, will apply for a license the first | Cincinnati Adjuster Asserts That No 
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[Moranarourss, INDraNdy ing business with $100,000 capital paid Lock on ccatee > th 
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with the American Bonding & Casualty, CINCINNATI, O., Dec. 20. —Inquiry 
ieee = oni Tease. ray hig wre " is secretary and underwriter of the United | among agents writing automobile theft 
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of Watertsw.0.¥: EXPLOSION INSURANCE Ray M. Southworth, Lafayette, Ind., These are indications in turn that ot 
STUART MORGAN, State Agent, Michigan, East Lansing state senator, is preparing a bill for| the thieves find it much easier to dis- Aetr 
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representing one of the largest auto- 
mobile insurance agencies in Southern 


Ohio, asserts that there is no lock 
that is absolutely _ reliable. One 
larger firm of lock makers, whose 


product is much used on cars of all 
kinds, keeps standing a reward of $25 
for every case of theft of a car on 
which its lock was used, in which the 
lock was of a certain late model and 
both keys are returned with the claim. 
The adjuster alluded to has collected 
the $25 three times this year. Yet that 
must be a pretty good lock. 

There is also a general agreement 
on another interesting point. It is 
that most of the cars—being small and 
cheap—are just the kind that farmers 
in moderate circumstances want, and 
that most of them are not driven out 
of the state, but from 100 to 150 miles 
into the country, and are there sold to 


farmers. “If these cars could be 
traced,” said one adjuster, “I believe 
most of them would be found in 


farmers’ hands. The farmers, as a rule, 
don’t go more than 20 to 30 miles from 
home; the few repairs they need are 
made either by themselves, after buy- 
ing the parts, or in the little village 
garages, and consequently the ma- 
chines don’t appear where they could 
be identified. The thieves know this, 
and also know that this offers the 
safest channel for disposing of the 
cars. This is the reason, in my opin- 
ion, that so few of these cars are re- 
covered.” 


ENCOURAGED OVER DYER BILL 





Detroit Insurance Men Think It Will 
Serve to Decrease Auto Thefts 
Materially 





DETROIT, MICH., Dec. 30.—Auto- 
mobile insurance men in Detroit are 
very much encouraged over the pass- 
ing by congress of the Dyer bill mak- 
ing interstate transportation of stolen 
automobiles a federal offense and pro- 
viding a fine of $5,000 and five years’ 
imprisonment. Detroit has been one of 
the hot spots of the country so far as 
automobile thefts are concerned. 

It has been a comparatively easy 
matter for thieves to steal cars in De- 
troit in the morning, drive them to 
Toledo, O., a two-hour run, and get 
as far as Cleveland before the theft 
was even reported to the Detroit 
police. The close proximity of the 
Ohio state line has made automobile 
stealing in Detroit attractive to crooks. 
For it was only necessary for them 
to make their way across the line. 
When the new measure goes into ef- 
fect, thieves will find it harder to dis- 
pose of the stolen automobiles, and 
fences who have been buying and sell- 
ing these cars in numerous northern 
Ohio cities will be chary about their 
dealings. Also stolen cars confined to 
the state boundaries of Michigan will 
not be so difficult to locate. 





Motor Underwriters Incorporate 


The Motor Underwriters, Inc., has been 
incorporated at South Bend, Ind., with 
$30,000 capital stock, to write automobile 
insurance. The directors are Chester A. 
Perkins, Clifford S. Kennedy and George 
O. Thurn. 





Guy With Fidelity-Phenix 


James E. Guy, who has been inspector 
in the automobile department of the Royal 
in Chicago, resigns to go with Fidelity- 
Phenix in the west to take charge of its 
automobile department. 


Miscellaneous Notes 


Field men of the National Board were 
in conference at the headquarters in New 
York Tuesday and Wednesday. 


The Springfield and Scottish Union & 
National have taken out a group pol- 
icy covering all their employes in the 
Aetna Life. 

Addressing the Chamber of Commerce 
at Atlantic City, Artee Brown, state rate 
worker, defended the insurance legislation 
of New Jersey, under which property 
Owners are more equitably dealt with 
than was possible under previous condi- 





FRED. 8. JAMES 


FRED. S. JAMES & CO. 


GEO. W. BLOSSOM WM. A. BLODGETT 


Chicago New York 


United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


San Francisco 


. 


CARROLL L. De WITT P. A. COSGROVE 


















INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, oF LonDon 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 








Founded 1710 
209th Year 





Established 1824 
THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 
THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 


treatment of their Policyholders. No company has a prouder record than ours. 
THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


54 Pine Street, NEW YORK 76 West Monroe Street, CHICAGO SAN FRANCISCO 
P. T. KELSEY, U. S. Manager JOHN F. STAFFORD, Mgr. C. A. HENRY, General Agent 

















Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


1615 California St. 107 S. Fifth St. 901 Ford Bidg. 
DENVER MINNEAPOLIS DETROIT 


23 Leadenhall St. 
LONDON 


114 Sansome St. 
SAN FRANCISCO 


263 St. James St. 
MONTREAL 


80 Maiden Lane 
NEW YORK 


302 West Superior St. 
DULUTH 



































REINSURANCE ONLY 





GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. ——— remained and General Manager 
































KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 








IMPERIAL ASSURANCE COMPANY =e.-~ 


Pacific ? 
Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Franeiseo 
insurance. Imperial writes Use and pancy, Sprinkler ornado, Profits, Rental and éther special 


classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 





tions. 
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RE-INSURANCE FIRE 


DES MOINES 


COMPANY 


P. J. CLANCY, President F. E. HATHORN, Secretary 


Open for business January |, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Organized by Fire Insurance Men Many Years in the Business 






































F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


eo Ne re KIT ey 
RONEN 6 325 ok Pe a rs eee 
Reserve for Reinsurance................... 2,845,381 
i ee ar eee Cbs ec eceees cs séces ce aR 
Net Surplus .............. 5 cieees¥ihe sis c's cc 0. 
eee LEC OT Ee 26,280 








American National Fire Insurance 
Company “onto” 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 

















JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy. 
FIRE AND 


Minneapolis ssi'xe Insurance Company 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 


















‘NORTH BRANCH FIRE company" 


Incorporated 1911 Capital $500,000 


SUNBURY, PA. 


Net Surplus $160,493.14 Assets $1,392,556.14 


CITY coma” OF PENNA., PITTSBURGH 


Incorporated 1870 Assets $660,328.77 


PITTSBURGH FIRE S88 PITTSBURGH, PA 


a 
Net Surplus $116,057 35 Assets $644,677.62 

































CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 
SECRETARY -TREASURER 
& MANAGING UNDER- 
WRITER 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812 34 





| ASSETS 
f $1,662,212.57 


























UNIFORMITY OF MARINE 
INSURANCE IS SOUGHT 


(CONTINUED FROM PAGE 6) 

fire rather than marine insurance. For- 
eign competitors are under no such dis- 
ability. American marine insurance 
companies are a unit in recommending 
that steps be taken to secure greater 
uniformity in state legislation with ref- 
erence to marine insurance with a view 
to obviating statutory conflicts, and a 
needless multiplicity of expensive regu- 
lations. 

4—Greater liberality with reference 
to American companies seeking to enter 
the foreign field directly, or which may 
have found it necessary to reinsure in 
foreign countries in order to secure a 
proper spread of risk. Due recognition 
should be given to the American com- 
pany in its financial statements as re- 
gards (1) deposits required to be made 
in foreign countries in order to do busi- 
ness there, and (2) sums owing to it from 
reinsurers abroad. 


Reinsurance Facilities Needed 


5—No obstacles should be placed in 
the way of permitting groups of Amer- 
ican companies to unite, under proper 
regulations, to form companies, associa- 
tions or pools for the purpose of assum- 
ing the reinsurance needed by the group, 
or to undertake operations in foreign 
countries. Among the greatest handi- 
caps to American marine insurance com- 
panies have been the absence of sufficient 
reinsurance facilities in this country, and 
the heavy reinsurance placed abroad 
with comparatively little reciprocity in 
this respect from foreign underwriters. 
Combination and working co-operation 
between underwriters are fostered 
abroad. This gives the advantage of one 
overhead charge. It facilitates the wide 
spread of business. It also gives great 
financial strength and comity of action. 

The letter says further: 

“The foregoing recommendations are 
offered in the hope that it may be pos- 
sible in the national interest to secure 
comity of action on the part of the 
proper authorities in the several states. 
This nation now has a large merchant 
marine and prospects for a growing for- 
eign trade. But we must not be blind 
to the fact that the immediate future 
will be a time of intense international 
rivalry for commercial position, and in 
this competitive contest marine insur- 
ance will assume a very important role. 
Nothing should be left undone which 
will legitimately attract new capital into 
the marine insurance business, or will 
encourage the capital already invested 
to attempt greater things. The imme- 
diate situation requires that the legis- 
lative policy of the several states shall 
not run counter to the needs of the 
nation as a whole.” 


CUTTING LIQUOR LINES 
(CONTINUED FROM PAGE 6) 


the situation created by the war, as the 
result of which the government took 
steps which prevented their marketing 
their product. The people know this 
and the government at Washington 
knows it, and both can be trusted to do 
the right thing in the end to relieve the 
situation. 

Of course, it would be better if the 
government should allow the whiskey to 
be sold before constitutional prohibition 


comes in. There are only a few days 
in which to act, but if the government 
should lift the bars, virtually all the 


liquor in the country could be moved. It 
would be so nearly cleaned up that the 
residue would not cause serious loss to 
any one, 3ut if this is not done many 
of the heavy holders of whiskey will be 
bankrupt. 

Sees Compensation for Losses 

But even if this is not done, the in- 
nate honesty of the American people 
will be found to be reflected in its gov- 
ernment and I have full faith that com- 
pensation will be granted for the losses 
caused. : 

Mr. Walker pointed out that the gov- 
ernment never was in such sore need of 
revenue as now; and as the Kentucky 
whiskey alone, if permitted to be sold, 
would give the Federal treasury 320 
millions of income, he believes this will 
be a powerful factor in the granting of 
relief, belated, it is true, but never- 
theless very real relief to the holders 
of whiskey. 
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OF NEW YORK LLOYDS 


(CONTINUED FROM PAGE 5) 
on Lloyds’ operations, if there be any, 
goes to the guaranteeing underwriters 
only. 

Restricted to Original Lines 


The attorney general holds that 
Lloyds may not tra‘isact business be- 
yond the lines applied under their orig- 
inal licenses, and he further maintains 
that to enjoy existence concerns shall 
have been operated continuously, the 
issuing of two or -three policies each 
year not being a compliance with the 
spirit of the law. 

Lloyds’ charters at one time sold 
anywhere from $1,000 to $10,000 each, 
according to their assumed validity and 
general reputation. It is understood 
that the opinion of Mr. Newton will 
put an end to the transfer of several 
“charters” for which parties had been 
negotiating. 


Insurance Stock Prices 


The following table from the Journal 
of Commerce gives the rate of dividend 
last year and the latest bid, asked and 
sale price of the stock: 

NEW YORK COMPANIES 
Annual 


Dividend Last 
1918,% Bid Asked Sale 

Agriculturai ..... 40 za me ase 
SS ee were | 971% 105 100 
Amer, Alliance...13% 260 “ 260 
Amer. Eagle......1; oar er 
Assur. Co. of Am..10 nee ae Rat 
ree c | 500 550 500 
City of New York. 8 120 130 125 
| Be rae 5 es eae nae 
Commerce ....... 10 ss were 
Commonwealth ...10 a ae 
Caledonian Am... 4 oe ace 
Com. Union.......10 ae iva 
Continental ...... 1 82 90 85 
Fidelity- Phenix. .22 720 750 725 
Glens Falls.......37 47 55 
Great American...30 480 490 485 
Globe & Rutgers.48 1000 we 
MMTIERCGND. 06:5 46-5 oo 1 ne 
PEMMOVOT™ 20 .ccccee 10 82 re ee 
Home ... + cea 595 610 605 
Knickerbocker. see vee Jes coe 
Mercantile ....... 10 hed ods 
Merch. Fire Assur.15% ... a ae 
National Libe eee 20 175 es 180 
Niagara ..........25 225 en Kae 
Northern eee Ee wats ike 
morth Hiver...... 10 $50 eave ag 
ee 10 180 240 220 
ee eee 25 Ware aa 
Bereguard ....... 6. << ite 
Stuyvesant ........ 50 90 75 
Star of America... 7% ote 
Richmond ... a r 
United State .10 38 42 40 
BOONE Sos cae. eas 6 ees 





Union of Buffalo.. 9 ert ae Ride 

Westchester ..... 25 38 41 40 
CASUALTY AND SURETY STOCKS 

American Surety. oe 77 81 80 

Fidelity & Cas...25 ‘ 

National Surety. 12 

U. S. Casualty. 


PHI LADELPHIA COMPANIES 





MRNOTICG, 64 506s gba 0 er Bar Or 24% 
Fire Association. .40 nook ali 328 
Franklin ... 14 90 95 93 
County of Phila... 5 sa. ae 125 
Girard F. & M.. 112 r See nee 236 
Ins, Co. of N. ‘A: 46 or tare 35 
Ins, Co. State Pa... Pics oie 80 
Lumbermen’s ....20 105% 
Pennsylvania ....50 70 
People’s niente eee 19% 
PROTIANICE. 6-053 0 de ces ar 61 
United Firemen’s. 10 seat = 11 
PITTSBURGH COMPANIES 
Allemannia ...... 20 
MatY BiPG. 6. oc oes “a ves ay oe 
MS ee uation Sit 75 85 75 
Nat'l Ben Frank. 1 coat ‘te a 
National Union...10 ps ee prs 
MUNG. 6 v5 400.0 « 12 90 95 90 
LL Se ree eee wes oe as 
United American..14 85 oor 85 
WOStOEN os ccns es 10 80 
HARTFORD COMPANIES 
Auto. Ins. Co...... 10 320 on é 
Aetna Cas. & Sur.12 ee 520 Pai 
Aetna Fire.....:. 455 470 465 
wetna Life. ...3... 6 ee 675 690 
Hartford Fire.....40 aS 575 560 
Hartford Stm. B..10 aa 375 <aa 
National Fire..... 20 450 465 460 
Phoenix Fire..... 20 490 505 500 
Standard Fire...... 75 80 
RAV GOLGI 5 veces 16 810 800 
NEW JERSEY COMPANIES 
panerical .¢......; 20 17% 18% 184 
Atlantic City Fire10 180 190 180 
Camden Fire..... 2 ea 13 
Eastern Fire...... 6 eat ova 120 
a ae 24 225 235 225 
New 3runs, Fire..13% 50 55 55 
Standard Fire....12 wets eee siee 
BALTIMORE CASUALTY COMPANIES 
Fidel. & Deposit. ro: ied Fee 13014 129% 
Maryland Cas. .20 107 108 1071 














POINTERS 


PROPER BASIS FOR SALE 
OF LOCAL AGENCY 


Question—I have been called upon 
as one of the appraisers of a deceased 
agent’s estate in our city and I am 
somewhat at a loss to know how to 
appraise the expirations of insurance 
in his office. If there is any estab- 
lished rule, please outline same. 

Answer—Some time ago in answer 
to this same question we published the 
following: 

“The value naturally is 
various conditions not 
mathematical calculation. A good clean | 
business written by an_ established 
agency of good reputation is, of course, 
worth more than a new business, es- 
pecially if the new business has been 
built up by high pressure methods. A 
rebated business is not only figured on 
the basis of net commissions retained 
by the agent, but is subject to de- 
preciation for the way the business 
was put on. The nature of the compe- 
tition and the opportunities for ex- 
pansion bear on the desirability of 
purchasing an agency. In large cities, 
where the company representation is a 
very valuable part of the assets of an 
agency, one year’s commissions fre- 
quently are paid, provided the compan- 
ies agree to transfer to the purchaser. 
In smaller places, the price is generally 
lower, sometimes as little as 35 percent 
of the last year’s commissions. The 
character and number of the companies 
represented should be considered. In 
districts where farm insurance is an 
important item, the representation of 
a first-class farm company adds con- 
siderable to the value of an agency. 

“The basis of valuation is the com- 
mission account for the past year. Fire 
and tornado business is counted worth 
the commissions received during that 
period, it being assumed that term 
business will average about the same 
year by year. If there is any sub- 
agency business, such as farm business, 
the commissions to subagents are de- 
ducted. 

“There is a growing practice of pay- 
ing only on the amount of commis- 
sions received on business renewed 
during the year following tne purcnase, 
instead of paying cash equal to the 
last year’s commissions. This protects 
the purchaser against losses on se- 
cretely rebated business and also on 
risks that equip with sprinklers. Cases 
are known of agents selling out when 
they anticipated the equipment of their 
heavy premium risks.” 

This basis for sale still prevails and 
can be used in disposing of the average 
agency today. In selling an agency it 
makes some difference in arriving at 
terms as to whether or not the business 
in force is on the annual or term 
basis, and large or small. For instance 
an agency having on the books a good 
volume of large one year business 
would be much more to be desired 
than the office whose bustness con- 
sisted principally of three and five year 
term policies on dwellings and small 
mercantile risks. There are agencies 
and agencies and the business written 
by one office sometimes bears no com- 
parison to that of another so that the 
rule of one year’s net commissions can 
be applied to only what might be 
termed the average agency. If the 
agency in question is materially better 
or considerably poorer than the average 
medium-sized town agency it will be 
necessary to make a special arrange- 
ment of some kind in order to arrive 
at the proper selling price. 


affected by | 
subject to | 








New Amster. Cas..12 25% 25 

U. S. Fid. & Guar.15 132 131 
MASSACHUSETTS COMPANIES 

Boston Ins, Co....24 

Mass. F. & M..... 6 P 

CHG). CIC. c5..% es 7 oat oa ene 

Spring. F. & M...10 94 ae 255 
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Special Department Maintained 
for Purpose of Giving Expert 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office’ in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 

Full details concerning the ‘service’ and references FURNISHED 
on APPLICATION. 
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Harrison Lang waa Sn tated 
813 Counsel 
Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 

A Complete Automobile Claim Office 
PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE FIRE 
COMPENSATION (SUBROGATION) THEFT 








Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 
Re-I nsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 
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Chicago, Ill. 
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GEORGE €. FEENEY, President 
* EDWARD T. LYONS, Secretary-Treasurer 


Assets .. 


The Securities of this Company 


Agents Wanted in Indiana, Illinois, 


Surplus to Policyholders : 


A. M. WAGNER, Supt. of Agencies 


The Columbian Jnsurance Co. 


430 N. Pennsylvani 


ia St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


are deposited with the Indiana Insurance 


Department for the Protection of Policyholders and Creditors 


Ohio, Michigan, Wisconsin and Minnesotz. 











Capital, $206,000.00. 


STARKWEATHER & SHEPLEY... 
RICKERT, MELLINGER & CO.. 


FOR AGENCY REPRE SE NTATIO 


E.. C. 


GUARDIAN 


SALT LAKE CITY, UTAH 
Policyho!ders’ Surplus, $392,195.22. 


GENER a REPRESENTATIVES 


FIRE INS. 
COMPANY 


Assets, $537,135.06. 
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JAMES W. BOLLINGER, Pres. 


in, Ohio and Indiana Tt is good company 
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Fire Insurance Company, of Davenport, Ia. 


PITAL $200,000 


-essful busine: experience, and is now doing 


for the agent, because in 


all iach of farm risks 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


E. E. SOENKE, Secy. | 
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THE PIONEER 


AMERICAN LIVE 


OMAHA, 


HOG INSURANCE 


NEBRASKA COMPANY 


AUTHORIZED CAPITAL AND SURPLUS — $1,125,000. 


STOCK INS. COMPANY 


NEBRASKA 
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DEATHS OF VALUABLE BULLS 





Raisers of Fancy Stock Lose Many 
Animals Each Year After Exhibi- 
tions Have Been Held 





During the past week daily news- 
papers reported the death of the grand 
champion Angus bull Idolmere, owned 
by Dr. J. I. Higgins of Dandredge, Tenn., 
valued at $50,000, and the death of the 
champion King Segis Pontiac Alcartra, 
owned by John Arfmann of Middle- 
town, N. Y. The prize Angus bull took 
the ribbon at the Chicago show and 
died of burns when the car in which 
it was being shipped back to Ten- 
nessee was burned. It was valued at 
$50,000 and was insured for $10,000 in 
the Hartford Live Stock and $2,000 
in the Capital Live Stock. The ani- 
mal which died in New York state 
was valued at $15,000 and was also 
insured. It died from an injury by 
a nail. 

Each year after the various live 
stock shows have been held, a number 
of deaths of high priced animals are 
reported. The owner of fancy live 
stock takes considerable of a chance in 
shipping the animals to an exhibition 
show. In the first place there are all 
the perils of transportation. Animals 
which ordinarily receive the finest care 
are herded together in poorly venti- 
lated cars. The doors are kept se- 
curely closed in order to keep the ani- 
mals warm. The result is excessive 
perspiration and when the destination 
is reached and the animals are un- 
loaded the sudden change in tempera- 
ture brings bad results. 

During the time that the show is 
on the animals do not get the best of 
care. They are housed in buildings 
that are improperly and unscientifically 
heated. The great crowds and the 
general excitement cause a feeling of 
uneasiness and restlessness, the effect 
of which is bad. If a disease of any 


kind breaks out, it. spreads rapidly 
from one exhibit to another. The 
close contact of a large number of 


animals is undesirable. 

Then there is the return trip home. 
As a matter of fact, live stock raisers 
have found that animals who contract 
disease of any kind seem to make a 
special effort to resist it while away 
from home. Once they have returned 
to familiar surroundings, however, they 


.|are likely to relax and give way. It 


has been found that many animals 
shipped from one place to another for 
exhibition purposes often remain in 
good condition until reaching home 
again. 

The live stock exhibitions offer so- 
liciting agents unusual opportunities to 
talk live stock insurance. An interest- 
ing thing happened at the recent show 
in Chicago. An agent for one of the 
leading live stock companies was at- 
tempting to convince the owner of a 


should be insured. He was interview- 
ing the owner in front of the exhibit. 
The stock raiser seemed to be firm in 
the conviction that there was no neces- 
sity for hog insurance, that the rates 
were too high and that live stock in- 
surance was an unwise investment. He 
concluded his reasons for not buying 
with, “Now there is no use talking to 
me about this any further. I do not 
want any live stock insurance and do 
not believe there is any great need for 
carrying it.” 
Feeling the case was hopeless, the 
agent was about to leave, when he 
looked into the pen, and what he saw 
made him decide to wait a moment. 
He said, “It would have been a good 
thing if you had insured this hog, 
anyway.” “Why, what is the matter?” 
asked the owner of the animals, 
“Nothing, except that this one is dead 
and two others look as if they had 
something bad the matter with them.” 
The incident resulted in the writing 
of considerable business. The news 
of the sudden death spread to other 
exhibitors who had valuable animals 
at the show. They were uncertain as 
to what had caused the death of the 
hog, and did not know whether or not 
the show had been visited by an 
epidemic, but wanted to be on the safe 
side and under the protection of a live 
stock policy. 





To Write All Lovestock Lines 


DES MOINES, LA., Dec. 30.—The Corn 
Belt Live Stock Insurance Company of Des 
Moines, which will be ready for license 
within 90 days or less, will write not 
only blooded and registered stock, but 
will have a special department devoted to 
commercial hogs and cattle. Another de- 
partment will cover the stock in transit. 
Every line of live stock coverage will be 
written, which has shown an underwriting 
profit for other companies. The company 
has $500,000 of paid in capital. P. J. 
Clancy is president of the company, F. L. 
Miner will be vice-president and a mem- 
ber of the board of directors and Jugde 
George A. Wilson of the Polk County dis- 
trict court has resigned his judgeship and 
becomes general counsel of the company 
and a member of the board. M. Parmen- 
ter, president of the Grimes (Iowa) Sav- 
ings Bank, has been chosen treasurer of 
the company. Negotiations are being 
closed with a secretary and general man- 
ager to be announced in a few weeks. 


Nothing on earth can smile but a 
man. Gems may reflect light, but what 
is a diamond-flash compared to an eye- 
flash and a mirth-flash? Flowers can 
not smile; this is a charm that even 
they cannot claim. It is the preroga- 
tive of man; it is the color which love 
wears and cheerfulness and joy—these 
three. It is a light in the windows of 
the face, by which the heart signifies 
that it is at home and waiting. A face 
that cannot smile is like a bud that can- 
not blossom and dries upon the stalk. 
Laughter is day, and sobriety is night, 
and a smile is the twilight that hovers 





gently between both—more bewitching 


number of prize hogs that the animals , than either—-Henry Ward Beecher. 





The Best Field in 


Home Office: - 


the Insurance Business 


Today is Live Stock Insurance 

We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Shelbyville, Illinois 








NEBRASKA LIVE STOCK INSURANCE COMPANY 





Authorized Capital and Surplus 


$1,000,000.00 





PT. CARL F. 








KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, Plies and General ala 
CA - SWANLAND, Secretar 
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Excellent opportunity for pr live agents. 


Communicate with the Home Offiee 








Flynn Buildin 
Des Moines, Iowa 








NATIONAL LIVE STOCK INSURANCE CO, we are the ORIGI- 


Cash Capital $100,000.00 
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MADE OF COMPANIES 


Weaknesses Pointed Out at Con- 
vention of American Association 
for Labor Legislation 





STATE FUNDS ADVOCATED 





One Sided Arguments Offered in At- 
tempt to Prove Inefficiency of 
Stock Companies 


Some severe and caustic criticisms of 
stock and mutual companies writing 
workmen’s compensation insurance 
were heard at the thirteenth annual 
meeting of the American Association 
for Labor Legislation held in Chicago 
this week. At the same time the re- 
sults achieved by state funds writing 
workmen’s compensation insurance 
were very favorably commented upon 
and compulsory state health insurance 
was strongly advocated. It was not 
dificult for an impartial observer to 
ascertain that the American Associa- 
tion for Labor Legislation is extremely 
partisan. On the table near the door 
of the convention hall were being dis- 
tributed various pamphlets on work- 
men's compensation insurance and one 
entitled “Health Insurance Questions 
Answered,” reprinted from American 
Labor Legislation Review, told in ques- 
tion and answer style why compulsory 
state health insurance is the only suc- 
cessful way of compensating diseased 
industrial workers and why all other 
plans of health insurance now in use 
are inadequate and inefficient. 


Dawson Unable to Appear 


Miles M. Dawson of New York, the 
well known actuary, was listed on the 
program to report “Results of investi- 
gations of workmen’s compensation 
state funds.” Mr. Dawson was unable 
to be present and his paper was read 
by the secretary. It was simply a re- 
view of the results obtained by the 
state funds in Ohio, Pennsylvania and 
New York. However, the secretary 
seemed to be reading from a report 
which was not given in its entirety. At 
several stages the secretary said 
quoting Mr. Dawson.” Apparently 
the full paper was not read, but the 
audience was given an opportunity to 
hear only excerpts. The paper devel- 
oped an argument in favor of monopo- 
listic state funds, setting forth that the 
operation of funds in the three states 
where investigations were carried on 
showed that savings of from one-fourth 
to one-third were affected. It was sub- 
mitted that where the state fund is the 
exclusive mode of insurance, the sav- 
ings to workmen’s compensation insur- 
ance buyers is as much as 40 per cent. 
The paper concluded with the- argu- 
Ment that any evils found in state 
funds can be traced directly to the 
Stock insurance companies, or the in- 
fluence they exert. 

Hookstadt Leads Discussion 


Discussion of Mr. Dawson’s paper on 








CASUALTY AND SURETY SECTION 


the portions of it that were read, was 


lead by Carl Hookstadt, special inves- 
tigator of the United States Bureau of 
Labor Statistics. Mr. Hookstadt-was, 
auite obviously, wholly and solely in 
favor of monopolistic state funds. He 
said that all but six states compel em- 
ployers to carry workmen’s compensa- 
tion insurance, but that most of the 
compulsory laws fall short of the mark, 
because there is seldom a severe pen- 
alty attached. He said that one-half 
of the states with fairly good compen- 
sation laws have no status regulating 
the funds of the stock insurance com- 
panies doing business in the state. 


Cites Stock Company Failures 


He made the rather startling state- 
ment that because of this short sighted- 
ness on the part of state legislators, 
employers had lost thousands of dol- 
lars when the Casualty Company of 
America, Guardian of Salt Lake, and 
Commonwealth Bonding of Texas re- 
tired from the field. He said that these 
companies quit business leaving hun- 
dreds of claims unpaid. He said that 
no state fund has ever failed to meet 
its obligations in full, and that there are 
only two cases on record where work- 
ers have lost money because of the 
insolvency of self insurers. 


Weakness of Stock Companies 


Mr. Hookstadt submitted that there 
are three big tests for workmen’s com- 
pensation insurance—cost, solve.cy and 
service. He attempted to show that 
state funds excel in justness of awards 
and promptness of payments. He said 
that the report on the New York state 
fund showed that self insurers and stock 
companies are the chief offenders, so 
far as underpayments are concerned. He 
argued that where the insurance carrier 
has direct contact with the insured, there 
is always to be observed the inclination 
to reduce claims to the lowest possible 
point. E’xclusive state funds, he said, 
have collective liability. They are not 
directly interested. When the self in- 
surer or the insurance company makes 
payment directly to the insured, an effort 
is always made, Mr. Hookstadt said, 
to keep payments down to the minimum. 
He concluded with the assertion that an 
examination of 2,000 compensation 
claims paid in Pennsylvania shows that 
the state fund leads in promptness of 
payment and that the stock companies 
are slowest to meet their obligations. 


Arguments of Tom J. MeGrath 


Mr. Hookstadt was followed by Tom J. 
McGrath, labor committee, Minnesota 
house of representatives. Mr. McGrath 
is the author of the bill which so nearly 
passed the Minnesota legislature last fall 
which would have created a monopolistic 
state fund in Minnesota. Mr. McGrath 
also argued only one side of the case. 
He said that the cost of providing work- 
men’s compensation insurance can al- 
ways be lowered by state funds. He 
recorded himself as being entirely out of 
sympathy with the argument that the 
go\ernment cannot employ competent 
workers, saying that there is no reason 
why experts, safety engineers, and the 
like cannot be brought into the service 
of the government as well as attracted 
to the ranks of private companies. 


Why Are Employes Opposed? 


There is absolutely 
McGrath submitted, why 
compensation insurance as 
the government through 
cannot give better service 
companies all along the line. Mr. Mc- 
trath expressed surprise that in Min- 
nesota, during the fight on the recent 
bill, it was found that the Employers’ 
Association and big employers generally 
were solidly against the passage of any» 


no reason, Mr. 
workmen’s 
operated by 
state funds, 
than stock 





workmen’s 
monopolistic or otherwise. 
an inability to understand this attitude 
and asked whether employers are arbi- 


compensation insurance, 


He expressed 


trarily holding out 
denying 


against employes, 
improvements and refusing to 


better the condition of the laboring man | 


because of the war that. now seems to 
exist between capital and labor. 


Ekern Defends Companies 


Herman L. Ekern, former insurance 
commissioner of Wisconsin and counsel 
for a number of fire and casualty mu- 
tuals, was present and was called upon 
to contribute to the discussion. Mr. 
Ekern said that the American 
resent being compelled to do anything. 
This accounts for the opposition to state 
funds that exists all over the country. 
Mr. Ekern said that workmen’s compen- 
sation insurance has been written for so 
short a time that in reality it is still in 
the experimental sage. There should be 
at this time, Mr. Ekern said, the fullest 
and most free development of all agen- 
cies writing this class of business. All 
sorts of workmen’s compenSation car- 
riers should be permitted to show what 
they can do. They should be allowed 
to develop and yield a full experience be- 
fore anyone attempts to say that any 
one system of writing workmen’s com- 
pensation is the best and that all others 
are unsatisfactory. 


Are Temporarily Prosperous 


Mr. Ekern said that those interested 
in the welfare of the laboring man 
should not be deceived or misled by rea- 
son of the fact that at the present time 
a number of the state funds are appar- 
ently in a healthy condition. This is 
merely a passing phase, Mr. Ekern said, 
and is no indication of what the final 
experience of these funds is to be. Mr. 
Ekern pointed out that wages have dou- 
bled and trebled in the last two or three 
years, that this is a most unusual period, 
but that during this time of high salaries 
compensation has remained at exactly 
the same level. 


Favors State Health Plan 


John A. Lapp of Chicago, editor of 
Modern Medicine, submitted a paper on 
“The Findings of Official Health Insur- 


ance Commissions.” Mr. Lapp confined 
himself almost entirely to quoting from 
reports of commissions, taking care, 
however, to give greater emphasis to 
those sections of the reports favoring 
compulsory state health insurance. Mr. 
Lapp said that 11 official commissions 
have reported on this subject favorably 
and four have reported as being opposed 
to compulsory state health insurance. 
In tue strongest of language Mr. Lapp 
arraigned the pamphlets and literature 
recently distributed by Frederick lk. 
Hoffman of the Prudential Life, and the 
Insurance Economics Society of Detroit. 
He said that the case for compulsory 
health insurance has been proved beyond 
need of further argument. Mr. Lapp’s 
paper was quite lengthy, giving in detail 
the conclusions reached by the commis- 
sions which have investigated this ques- 
tion. 
Opponent Called On 


That the convention desired to hear 
only one side of these questions was 
quite patent when John BE. Ransom was 
called on to discuss Mr. Lapp’s remarks. 
Mr. Ransom was a member of the Illi- 
nois Health Insurance Commission. This 
commission reported as being opposed 
to compulsory state health insurance, 
but Dr. Alice Hamilton and Mr. Ransom 
signed a minority report. However, Mr. 
Ransom was called upon to tell why he 
dissented from the majority opinion, al- 
though no members of the commission 
who had reported as being unfavorably 
inclined toward compulsory state health 
insurance were asked to air their views. 
Mr. Ransom gave a further summary of 
the findings of the Illinois health com- 
mission. 
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SERVICE CORPORATION 


TELLS OF INSURANCE 





Subsidiary Organization of the As- 
sociation General Contractors 
Has Made Its Report 





HITS CONFERENCE PEOPLE 


Says That the Bureau Companies Are 
Charging Far Too High Rates 
on Risks 


The Contractors Service Corporation 
has gotten out a report of its investiga- 
tion of different classes of companies 
in order to show the Associated Gen- 
eral Contractors, of which it is sub- 
sidiary, where its members can obtain 
satisfactory compensation, liability and 
automobile insurance under the most 
favorable conditions. It will be remem- 
bered that Mackey, Mackall & Co., for- 
mer insurance men, are managers of 
the Service Corporation, which is in- 
tended to handle the insurance of the 
members of the Associated General 
Contractors. 


Patronize One Company 


The report says that the conclusion 
of the managers is that the members 
of each city should patronize some one 
company or group of companies and all 
the policies should expire on the same 
date. This plan, the report says, is in 
effect in Detroit, where 11 members 
place their insurance as a unit. The 
managers say that assuming that the 
members in each city will place their 
insurance as a unit, the object of the 
Service Corporation has been to find 
companies which are likely to give the 
best insurance under the most favor- 
able conditions. In case companies are 
not operating on the agency system 
and do not allow brokerage, the mem- 
bers will in some way compensate the 
Contractors Service Corporation. 


Hits Conference Companies 


The Service Corporation says that 
there are five classes of companies 
writing business, the first being the old 
line conference stock companies. 
While these companies meet the re- 
quirements in regard to _ financial 
strength, medical service and safety 
engineering, they do not charge the 


| lowest rates that are compatible for 


safety and good service, so the report 
asserts. Even in regard to medical 
service and safety engineering, they 
could give a larger service, the service 
corporation thinks and if one company 
is patronized it would enable that com- 
pany to do far more in the way of in- 
creasing its service. Regarding the 
rates of the conference companies the 
Service Corporation declares that they 
pay agents 17% percent on compensa- 
tion and employers liability, 25 percent 
on public liability and 30 percent or 
more on automobile. 
The Contractors 


Service Corpora- 


tion declares that the agents perform 
(CONTINUED ON PAGE 36) 
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ADVANTAGES FOUND 
iN THE BLANKET BOND 


Larger Agencies Been Active in 
Soliciting This Form of 
Contract 


MAIN FEATURES SHOWN 


Banks Find That Much Less Detail Is 
Required and the Coverage 
Is Wide 


NEW YORK, Dec. 30—Surety com- 
pany officials say that only the larger 
agents have aggressively handled the 
bankers’ blanket bond. Almost with- 
out exception this form of contract has 
not been given the proper consideration 
by the smaller agent who in the ma- 
jority of cases is apparently frightened 
by the size of the minimum premium, 
$625 for $25,000 of protection. Unless 
an agent sells a bank a bankers’ blanket 

ond, ordinarily he shares only in a very 
small portion of the bank’s business. 
The bank that does not carry the 
blanket contract takes out three sepa- 
rate policies, i. e., messenger holdup, 
burglary insurance and a fidelity sched- 
ule. Business is very often divided 
among three different agencies, any one 
of which gets only a comparatively 
small piece of business. 

Can Handle Entire Line 


The bankers’ blanket bond enables 
one agent to handle the entire line at 
a good commission and in a manner 
that is exceedingly satisfactory to the 
bank. A bankers’ blanket bond is all 
that the name implies. It is purely 
blanket protection. It covers every pos- 
sible contingency. It may be a matter 
of interest to many agents to know 
that there are eight ways by which.a 
bank carrying only messenger holdup, 
burglary insurance and fidelity insurance 
schedule may be defrauded. The bank 
carrying a bankers’ blanket bond can- 
not suffer loss through any of the eight 
channels. The eight leaks or loop holes 
are briefly—failure to add officers or 
employes to the ordinary bond; the mis- 
placement of monies or securities; 
money or securities destroyed by fire 
or otherwise noncompliance with the 
conditions of the policy or the bond; 
sneak thievery from the teller’s cage 
or elsewhere; abnormal, unexplainable 
shortage in teller’s cash; inability to fix 
individual responsibility for loss; de- 
faulting employes bonded, but for in- 
adequate amount. 


Advantage of Blanket Form 


Soliciting attention should be directed 
to the last item. It is frequently the 
case that an employe may be bonded 
under a fidelity schedule for $5,000 and 
a loss of $30,000 occurs. But from the 
standpoint of the assured, it is not a 
sound business policy to take out a 
heavy fidelity bond for every employe. 
Should the bank undertake to bond each 
of its employes under a fidelity schedule 
for $50,000 each, the cost would be 
prohibitive, but under a bankers’ blanket 
bond the premium of $1,800 is well 
within reach. For this outlay employes 
are bonded up to and including $100,000, 
in addition to which the bank has all 
of the other protéction not provided in 
a regular fidelity schedule. 


Want Adequate Protection 


In taking out insurance of any kind, 
a bank wants protection. The directors 
are not so much interested in the exact 
name of the contract or contracts ar- 
ranged, but after paying the premiums 
they want to feel that the bank is abso- 


gency that might arise. The bankers’ 
blanket bond provides that kind of pro- | 
tection. If a loss occurs the bank does 
not have to share in it, as is the case | 
when a fidelity loss occurs under sched- | 
ule and an employe absconds with, say, | 
$50,000, and hc has been written for 
only a $5,000 bond. In a case like this 
the bank itself has to assume a loss of 
$45,000, which would be disastrous with 
many institutions. Cases like this are 
not infrequent. Many have been re- 
ported in the daily papers during the 
last few weeks. 


Little Dissatisfaction Seen 


In writing a bankers’ blanket bond, 
the agent reduces the possibilities of 
dissatisfaction on the part of the as- 
sured to a minimum. The bank has only 
one company to deal with. There is 
only one renewal to be considered. In 
effect the bank has continuing insur- 
ance that provides every coverage that 
is wanted or could be desired. In addi- 
tion to the very liberal fidelity coverage 
provided under a bankers’ blanket bond, 


some consideration should be given to 
the manner in which the burglary fea- 
ture is taken care of. For instance, un- 
derwriters for the companies issuing 
bankers’ blanket bonds are not so rigid 
in their burglary requirements as the 
companies writing only the burglary 
portion of the contract. Requirements 
as to type of safe, locks, installation, 
etc., are waived by the company writing 
the bankers’ blanket bond, and if the 
physical aspects of the risk present no 
noticeably undesirable features, the 
business will be written. 


Relieved of Much Detail 


The handling of the fidelity portion 
of the risk is always a feature of the 
bankers’ blanket bond that pleases the 
assured. 

It is not necessary to notify the car- 
rying company every time a new em- 
ploye is taken on. The bond covers all 
employes all of the time without notifi- 
cation, and thus detail and worry on 
the part of the bank are reduced to a 
minimum. 








Be Zieh 


TRUSTEE is a person appointed 
A or required by law to execute a 

trust. There are several uses or 
purposes for which trustees are em- 
ployed, but the class treated herein 1s 
the trustee appointed to administer a 
trust estate created by will or deed. 
The maker of the trust is called the 
“donor,” “creator,” or “founder.” A 
“cestui que trust,” or beneficiary, is a 
person who has a beneficial interest in 
the estate. 


Appointment and Qualification 


As a general rule all persons capable 
of holding real or personal property 
may be appointed to the office of 
trustee. No one need be a trustee 
against his will, and the office may be 
disclaimed at any time before its ac- 
ceptance. However, the trust will not 
be allowed to fail for the want of a 
trustee, and the court may appoint one 
of his own selection if necessary. In- 
deed, under some circumstances the 
court itself may administer the trust. 

Usually the trustee is designated by 
the creator of the trust in the trust 
instrument, and such person will be 
appointed by the court if he is legally 
capable. The court must follow the 
wishes of the creator of the trust and 
it has little discretion. The rule is 
somewhat different where, by reason 
of the death or removal of the original 
trustee, the necessity arises for the ap- 
pointment of a new or_ substituted 
trustee. The court, in such event, is 
invested with supervisory powers, and 
may exercise its discretion so far at 
least as to prevent an abuse of the 
estate, by refusing to sanction the new 
appointment. 


When Bond Is Required 


It is optional with the creator of the 
trust to require a bond of the trustee 
or not, but in proper cases the court 
may ignore the creator’s request that 
no bond be required where there is 
good reason to apprehend that the 
safety of the estate is involved. Under 
the statutes of some states a new or 
additional bond may be required where 
the one already given is found to be 
inadequate. 

The amount of the penalty of the 
bond is usually regulated by statute, 
some requiring the security to be equal 
to the amount of the estimated value 
of the property and others allowing 
the amount to be fixed in the discre- 
tion of the court. The form of the 
bond varies in the different jurisdic- 
tions, but is uniform in that it is con- 
ditioned upon the fidelity and integrity 
of the trustee in the performance of 
his duties. 


Execution of the Trust 


The primary duty of the trustee is to 
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the trust instrument, because from it 
the powers and rights of the trustee 
are derived, measured, and_ limited. 


The office of trustee is not always a 
desirable one, especially where there 
is probability of a conflict of the per- 
sonal interests of the trustee with 
those of the trust, for in every event 
the trustee must act for the benefit of 
the estate. 

It is the duty of the trustee to pro- 
ceed to collect within a_ reasonable 
time, and by suit if necessary, all the 
property of the trust estate, and his 
failure in this duty will make him per- 
sonally responsible for resulting loss. 
It is within his office to compromise 
claims due the estate, but in the absence 
of express authority conferred by the 
trust instrument he should first obtain 
the sanction of the court. Where the 
trust does not impose upon the trustee 
the duty of renting the property he is 
not responsible for rents beyond those 
actually received, or the benefit he him- 
self has actually received from the use 
of the property. But the trustee of an 
express trust, having duties to perform 
concerning the management of the 
estate, is accountable for rents and 
profits received, or which might have 
been received by the exercise of rea- 
sonable diligence. 

Must Protect Property 


The trustee must take proper measures 
to protect and preserve the property 
and for that purpose he may incur and 
pay all reasonable expenses necessary. 
Where it is possible to do so he should 
invoke the authority of the court, but 
expenditures made without such author- 
ity will be approved when they are of 
such nature that the court would have 
authorized them. In certain exigencies 
the trustee will be justified in borrow- 
ing money for the purpose of prevent- 
ing a sacrifice of the trust property, 
and, acting within the limits of his 
powers, he may create obligations en- 
forceable against the estate where the 
trust contemplates the carrying on of 
a business, or where the trust is for 
the support and maintenance of the 
beneficiaries. As a rule the trustee 
may make repairs necessary for the 
preservation of the property, but in 
the absence of express powers con- 
ferred by the trust instrument he is 
not justified in making large or exten- 
sive improvements. This rule, how- 
ever, has been somewhat relaxed where 
it is clearly beneficial to the estate. It 
is, of course, proper for the trustee to 
pay all taxes assessed upon the estate, 
and to pay counsel fees where the em- 
ployment of an attorney is reasonably 
necessary to the administration of the 
estate. 

Selling Property of Estate 


In the absence of express or implied 


ment, or the consent of all the bene- 
ficiaries, the trustee has no authority 
to sell the corpus of the trust property, 
unless under an order of the court, 
This rule, however, is subject to quali- 
fications, as where it is necessary to 
the proper performance of the duties 
of the office to dispose of property of 
a fluctuating or perishable value, or 
where no harm to the estate can re- 
sult. The trustee cannot mortgage or 
pledge the trust property for any other 
purposes than those prescribed by the 
trust instrument, unless authorized to 
do so by statute, or by order of court, 
The purposes usually enumerated by 
statutes authorizing a trustee to mort- 
gage or pledge trust property are to 
pay debts, to improve or repair the 
property, and to pay taxes and liens, 
it has been held that where such a 
statute exists the court cannot author- 
ize a mortgage of the property for 
other purposes than are enumerated 
therein. 

The trust funds should be kept sep- 
arate from other funds, and from other 
trust funds, so that they may not be 
complicated with the rights of stran- 
gers. In the matter of depositing or 
investing the trustee must carefully 
identify them as belonging to the estate. 
He is not ordinarily justified in mixing 
them with other funds, but where a 
profitable investment is offered requir- 
ing a larger amount than the available 
assets of the estate it is no breach of 
trust for the trustee to supplement 
them with other funds, legitimately ob- 
tained, provided the trust funds do not 
lose their identity, and the interests of 
the estate are not complicated. 


Should Designate Deposit Clearly 


In the case of deposits in banks the 
money should be clearly designated as 
belonging to a particular trust, for 
otherwise the trustee may be liable for 
loss resulting from the failure of the 
bank, and his good faith and intention 
will’ not shield him. When deposits 
are properly made the trustee is not 
responsible for the solvency of the 
bank if the same is of good repute at 
the time the deposit was made, and 
by the exercise of reasonable diligence 
and watchfulness during the period the 
funds remain on deposit he had no 
reason to believe the bank to be un- 
sound. But he is not relieved of re- 
sponsibility where he leaves the funds 
on deposit for an unreasonable time 
when it was his duty to invest them 
or pay them over. It would follow 
that it is never proper for a trustee 
to deposit funds with a bank of which 
he is an officer, or even an employee, 
since his position makes him chargeable 
with knowledge of the condition of the 
bank. 

The authorities are divided as to the 
authority of the trustee to continue 
investments made by the creator of 
the trust. In some jurisdictions the 
law permits the trustee to continue 
such investments on the theory that the 
creator of the trust intended his own 
selections to remain. But in other 
jurisdictions it is the duty of the trustee 
to call in these investments. 


Timmons Becomes a Broker 


John M. Timmons, who has been assist- 
ant manager in the Chicago department 
of the Aetna Life and affiliated companies, 
entering the insurance business for 
himself, being located in the Aetna office 
in Chicago, 658 Insurance Exchange. Mr. 
Timmons has been associated with the 
Aetna companies and Manager George 
Tramel for 16 years. He became con- 
nected with the Aetna Life when Marsh, 
Ullmann & Co. had the company in Chi- 
cago. He is a young man of wide under- 
writing knowledge and very capable. He 
will succeed in the production end of the 
business. 


is 





New Amsterdam at New Orleans 


Leon Irwin & Co. of New Orleans have 
been appointed general agents of the New 
Amsterdam Casualty, succeeding the 
Hartwig Moss Insurance Agency of that 
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Plate Glass Insurance Service 


In these days when the large sizes of 
plate glass are difficult to get outside of 
the large cities, those carrying plate glass 
insurance policies realize the importance 
of the service in addition to the indemnity 
that accompanies the policy. It has so 
happened that in a number of the smaller 
cities there have been recent breakages 
and the local dealers were unable to sup- 
ply the assured with a new plate of the 
size demanded. The local men endeavored 
in every way possible to get the plate but 


could not secure it. The local insurance 
agent then turned to his company and in 
most cases the companies have had the 
plate shipped from the nearest big city 
and sent a glazier to put it in. This 
shows the advantage of carrying plate 
glass insurance these days. 

The insurance companies are large pur- 
chasers of plate glass. Naturally the plate 
glass companies will favor them. They 
are able to get the glass if it is obtain- 
able. 


Occupational Diseases 


Tue laws of five states now really 
cover occupational diseases, they be- 
ing California, Connecticut, Massachu- 
setts, North Dakota and Wisconsin. 
The territory of Hawaii also has a 
provision of this kind. 
Wisconsin 


At the recent 
legislature an amendment 
was Offered covering occupational dis- 
eases in line with the provisions of the 
British statute. It failed of passage. 
However, an amendment was enacted 
in Chapters 457 and 668 of the laws of 
1919 including all occupational diseases. 


This is effected by substituting the 


term “injury” for “accident.” The pro- 
visions of the section are extended as 
to include in addition to accidental 
injuries all other injuries including oc- 
cupational diseases growing out of and 
incidental to the employment, Thus 
California and Wisconsin accomplished 
by amendment striking out the word 
“accident,” what North Dakota achieved 
by original enactment. The term “in- 
jury” is construed by the workmen’s 
compensation bureau of the state to 
include occupational diseases. This 
tendency is to cover occupational dis- 
eases. 


Protection Against Crime Wave 


THERE is undoubtedly a crime wave 
sweeping over the country. Automo- 
bile thefts are much more numerous. 
Burglary insurance companies find that 
the number of banks robbed has grown 
materially. There are an increasing 
number of hold-ups. Mercantile losses 
are heavier and there are more resi- 
dence burglaries. This crime wave not 
only involves burglary losses but there 
are a greater number of embezzle- 
ments. Companies issuing fidelity 
bonds say that they have had more 
claims due to employes stealing mer- 
chandise than ever before. The high 
cost of living is undoubtedly forcing 
many employes to resort to stealing. 
Recently a number of building and 


loan secretaries have gone wrong. A 
solicitor who recently canvassed such 
association offices in a big city found 
that out of the 100 and more organiza- 
tions but few carried burglary insur- 
ance on their safes or vaults. This all 
goes to show that there is a big field 
open for insurance men and that it is 
a good time to solicit burglary insur- 
ance and fidelity bonds. Take the 
claims under fidelity bonds in case of 
any surety company and the range is 
surprising. The losses run all the way 
from a porter stealing some merchan- 
dise to the president of a bank em- 
bezzling thousands and thousands of 
dollars. The live insurance agent to- 
day has many illustrations to use. 


Need for Cooperation , 


Governor Lowben of Illinois in his ad- 
dress before the Frre UNpEerwriters As- 
SOCIATION OF THE NoRTHWEST in Chicago 
called on the insurance men of the coun- 
try to be evangels of the doctrine of co- 
operation and goodwill that were always 
apparent during the time of the war. He 
said that while competition in American 
business was strong, the entire people sub- 
merged their selfish interests, differences 
of opinion, and prejudices during the war 
time in order that victory might be se- 
cured. Now that peace has come, hatred, 
Prejudices and rivalry have emerged with 
greater ferocity than were ever known be- 
fore. 

Governor Lowpen urged that the old 
time spirit be recaptured and brought 
back. He feels that insurance men have 
a splendid opportunity to combat the doc- 
trine of destruction. Agitators, so called 
reformers and some college professors 
are espousing a new doctrine and calling 
on the people to overthrow foundations 


that have been carefully laid and on which 
the principles of American civilization 
have been reared. We are asked to elim- 
inate entirely the private ownership of 
property. Yet Governor LownEn called 
attention to the fact that ownership of 
property was one of the first indications 
of people emerging from savagery. 

These agitators and promoters of 
strange doctrines would have us forget 
those factors that have made America 
great and have created here the love of 
justice, fair play and the right to carve 
out our own fortune. Governor LowpENn 
said that insurance is a great cooperative 
business itself. Thousands of people pay 
their premiums in order that the loss may 
not fall on one alone. The strong help 
bear the burdens of the weak. Those 
who do not sustain loss contribute their 
share to those who do. 

If the spirit of cooperation was so 
strong and necessary during the war and 
if the American people showed that they 





HOW BIG CITY OFFICES 
GET ACCIDENT RISKS 


Methods Now Employed by Large 
City Agencies in Writing 
Disability Insurance 


WHO PRODUCE BUSINESS 


Life Men Seem Best Suited to Work— 
General Insurance Man Usually 
Not Productive 


General insurance offices in the larger 
cities have always found it difficult to 
accumulate satisfactory volume of 
personal accident and health business. 
For some the brokers and 
solicitors attached to a big city fire 
insurance office do not seem to get in- 


a 


reasons 


Such 
an office representing a multiple line 
casualty company gets a fair business 
in all branches written except accident 
and health. This one form of casualty 
insurance is not written to any extent 
by the large city general insurance man. 


terested in disability insurance. 


Must Have Specialist 


Production of accident and health in- 
surance business in such an office is 
almost hopeless unless there is one 
man in the agency devoting his whole 
time to the stimulation of this class. 
Unless one man attached to the 
agency who gives his entire time and 
attention to the production of accident 
and health insurance the volume will 
be so small as to be almost negligible. 
Brokers and solicitors in the large 
cities must be constantly reminded of 
the possibilities for the sale of this 
class of business. The general fire in- 
surance man’s mind is running along 
other channels. Accident and health 
insurance is rather foreign to his na- 
ture. 


1S 


Big Volume from Life Men 


It is found by general agency offices 
that life insurance men produce by far 
the largest volume of personal accident 
and health insurance in the large cities. 
The life insurance man seems to be 
adapted to the work. He is accustomed 
to the worries of handling the busi- 
ness. The life insurance man in the 
writing of life business must get an 
application. He must find out all of 
the particulars. He very often gets a 
check with the application and is not 
hesitant about asking the prospect per- 
sonal questions about his affairs. 

Fire Man’s System 


The fire insurance man works along 
other lines. In going after property 
insurance he never asks for an applica- 
tion. He is simply told by the assured 
to write the business or renew an 
existing policy. He does not have to 
gather any particulars. He simply re- 
turns to his office, gives instructions to 
write the policy and washes his hands 


of the whole matter. He does not 
bother himself with details. In the 
writing of most of his business he 








could cooperate during times of stress 
and storm Governor LowpeNn does not 
see why this same spirit cannot be mani- 
fest at this time when internal foes are 
endeavoring to wreck the structure that 
has been reared and which is pointed to 
by all the nations of the earth as the most 
ideal civilization existent. America is 
truly the land of great opportunity. Yet 
the extremists and radicals are doing their 
utmost to annihilate all those factors and 





elements that have made it such. 


needs only to know the name and 
address of the assured. Little else is 
required. When it comes to writing 
accident and health insurance, and 
gathering a great deal of data con- 
cerning the prospect and his affairs he 
finds himself involved in a mass of de- 
tail that is distasteful to him. 


Does Not Study Contract 


In addition such a man will not take 
the time to familiarize himself with 
the various forms of policy contracts 
issued by the disability companies. He 
does not care to spend time studying 
out the various selling features of the 
different policies. To him an accident 
and health insurance policy is simply 
an accident and _ health insurance 
policy. He sees little difference be- 
tween the contracts, or at least will 
not look for the difference. The life 
insurance man is accustomed to dig- 
ging out selling points, searching for 
attractive features and learning the 
principal points about the leading con- 
tracts issued. 

Avoid Personal References 


General insurance men in the large 
cities are accustomed to selling property 
insurance. They are in the habit of talk- 
ing to a man about his business affairs. 
In going the ordinary rounds not a 
great deal of a personal nature develops 
unless the salesman is on fairly intimate 
terms with the prospect. It is a strictly 
business affair with the vast majority. 
A discussion of accident and health in- 
surance takes on a personal touch. The 
estimated income of the prospect must 
be mentioned. The number of depend- 
ents enter into the interview. A man’s 
personal affairs must be touched upon 
and some large city solicitors avoid this 
sort of thing feeling that it does not fit 
into the kind of work they are accus- 
tomed to doing. 


Must Be Followed Up 


In a number of offices this has been 
overcome to a large extent by the instal- 
lation of a trained accident and health 
man. He has been able to wear down the 
opposition to disability insurance by 
showing how it can be solicited with 
other lines. Unless such a man is on the 
job, however, the accident and health 
premiums in the average large city 
agency amount to very little. It is a 
class of business that requires supervi- 
sion and constant stimulation and atten- 
tion by the brokers and solicitors or it 
will be dropped and the entire selling 
attention given to what are termed the 
“regular” lines. 


Blaker Retires from Firm at Chicago 


The general agency of Alford & Blaker 


Co. announce the withdrawal of C. J. 
Blaker from the organization. Mr. Blaker 
for the past year has not been active 


in the business owing to the fact that he 
has been devoting the major portion of 
his time to interests other than insurance. 
Not being in a position to give the inter- 
ests of the agency his undivided atten- 
tion it was thought advisable that he 
withdraw from the organization. Mr. 
Rlaker has not acted in an official capacity 
with the agency for the past year and his 
withdrawal therefore does not necessitate 
any change in the organization. 

Mr. Blaker, while not being active on 
new business, will take care of and con- 
tinue the business he has built up in the 
past. The firm is general agent of the 
Maryland Casualty in Chicago. 


New Building for U. S. F. & G. 


BALTIMORE, MD., Dec. 30.—The United 
States Fidelity & Guaranty plans a big 
extension to its building at Calvert and 
Redwood streets. One feature of the 
projected improvements will be a com- 
manding tower. The new building will 
occupy a site across Mercer street from 
the present structure, and it is thought 
likely that a bridge over this street will 
be constructed, connecting the parent 
building with the annex. The property 
necessary for the extension is now being 
acquired and building operations are ex- 
pected to start shortly. 


Michigan Employers’ Dinner 

Twenty-five persons attended a Christ- 
mas dinner in 1916, there were oniy seven 
ployers’ Casualty to employes at Lansing, 
Mich. On the occasion of the first Christ- 
mas dinner in 1919, there were only seven 
employes present. 3rief addresses were 
of 
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THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 
WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 

















SUPER - SERVICE 


Surety Producers 
Who Appreciate Underwriting Service 
Address 
Fidelity and Deposit Company 
of Maryland 





Baltimore 











“GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 
Cempiled Under Lawes of New Tork, Pennsyivania and Georgia 


MACON GEORGIA 














We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, greatest, best paid business in the world? 
Tt will be our pleasure to give you more Information. 


CLOVERLEAF LIFE & CASUALTY COMPAS 


HOME OFFICE 


JACKSONVILLE, ILLINOIS j 











SERVICE CORPORATION 
TELLS OF INSURANCE 


(CONTINUED FROM PAGE 33) 


no service for the contractors which 
cannot be better performed, or at least 
as well performed by itself. The re- 
port says that this same service can be 
performed at no expense or at a nom- 
inal expense to the contractors. The 
report declares that the rates of the 
conference companies do not take into 
consideration the effect of the extraor- 
dinary increase of wages within the 
last few years. It states that there has 
been no corresponding increase in 
losses. In fact, the report indicates 
that the losses have been less propor- 
tionately than formerly. The Con- 
tractors Service Corporation declares 
that the expense ratio of these com- 
panies is about 7% percent below nor- 
mal. 

The conclusion regarding the confer- 
ence stock companies is: ‘While these 
companies have the advantage of definite 
rates, with no assessment feature, and 
have sufficient financial strength to give 
reasonable assurance that their contract 
can be enforced, yet their premium 
charges are so high that we are com- 
pelled to look elsewhere for satisfactory 
insurance at less cost.” 


Non-Conference Stock Companies 


The next class is the old line non- 
conference stock companies. The re- 
port states that these companies operate 
in the same way as the conference com- 
panies, except that they do not always 
adhere to manual rates. Most of the 
companies are small, although the Gen- 
eral Accident is a strong institution. 
This company carries satisfactorily and 
at low rates the insurance of the 11 
members at Detroit, according to the 
report. The Service Corporation says 
that the General is not bound by the 
same hard and fast general rules of the 
conference companies and is in a posi- 
tion to give the members in any city the 
benefit of the saving which will be 
effected by the handling of their busi- 
ness as a unit. The recommendation is 
made, therefore, that the contractors 
give due consideration to any proposal 
made by this company. 


Mutual Companies 
Next come the mutual companies. 
These pay no commissions to agents and 
operate on an average expense ratio 


about 15 percent. They charge manual 
rates and distribute the profits among 
policyholders. The report states that 
mutual insurance is open to the objec- 
tion that if the losses should be abnor- 
mal, the policyholders are subject to 
assessment to pay those losses. Where 
a company has been in operation for 
eight or ten years and has accumulated 


a surplus of $500,000 or more and charges 
the rate which normally allows for a 
30 percent dividend, the report says that 
the actual chance for assessment is re- 
mote, provided the management con- 
tinues to be satisfactory. The report 
states that there are two companies that 
meet these specifications, viz., the Ameri- 
can Mutual Liability and the Liberty Mu- 
tual. 
Reciprocal Exchanges 


The fourth class constitutes the reci- 
procals, the leading one being the Asso- 
ciated Employers Reciprocal, which is* 
the consolidation of five interinsurance 
exchanges under the management of 
Sherman & Ellis of Chicago. This reci- 
procal charges manual rates and pays a 
dividend of 20 percent to policyholders. 
Between the mutuals and _ reciprocals, 
the report recommends the mutuals. The 
report states that the mutuals operate 
on an expense ratio of 10 percent, while 
the Associated Employers Reciprocal 
pays its managers 30 percent, not includ- 
ing taxes. 


Cooperative Stock Companies 


The fifth class is the cooperative stock 
companies. The report states that this 
is a comparatively new kind of casualty 
insurance company which seems to com- 
bine all the advantages of stock com- 
pany insurance with all the advantages 
of mutual insurance without any of the 
disadvantages of either. There are three 
companies of this kind and one available 
for the purpose of the contractors, it 
being the Manufacturers Liability of 
Jersey City. Evidently the Contractors 
Service Corporation thinks highly of 














in its report and tells all about its sery- 
ice. 

The Service Corporation is going out 
strong for the business and naturally is 
favoring the companies that have no 


agents. The agents of the country need 
to be alert as to the possibilities of the 
Contractors Service Corporation making 
a dent in their business. 


Speed Record Is Broken 


NEW CRLEANS, LA., Dec. 30—For a 
speed record attention is called here to 
the Union Indemnity of New Orleans, W. 
Irving Moss. president, which in less 
than 30 days was organized without pro- 
motion expenses, chartered to write cas- 
ualty and surety lines, capital and sur- 
plus of $1,000,000 fully paid in cash, 
licensed by the United States Treasury 
Department to execute government 
bonds on Jan. 1. The Union Indemnity 
has been admitted in Louisiana and has 
deposited $200,000 in securities for the 
benefit of policyholders everywhere. The 
company will be managed by the Hart- 
wig Moss Insurance Agency of New Or- 
leans, and will do business for the pres- 
ent in Arkansas, Alabama, Louisiana, 
Mississippi and Tennessee. 


Commercial Casualty’s Increase 


NEWARK, N. J., Dec. 30.—To still fur- 
ther develop its business and to take on 
added lines, the Commercial Casualty of 
Newark, will probably increase its capital 
from $500,000 to $600,000. The new stock 
to be sold at $200 per share, thereby add- 
ing $100,000 to the net surplus. A meeting 
of the shareholders has been called for 
Jan. 21 to pass upon the proposition. 





Department Heads Selected 


Gus A. Elbow, president of the Amer- 
ican Bonding of Sioux City, was in Chi- 
eago this week conferring with O. F. 
Roberts of the Chicago Bonding, which 
company has merged with the American 
Bonding. It was decided that the fol- 
lowing department heads will be trans- 
ferred to Sioux City: H. O. Anderson, 
inspector; H. N. Bragdon, pay roll audi- 
tor; J. H. Dodge, superintendent court 
department; W. M. Graves, superintend- 
ent liability department; D. M. DeWitt, 
superintendent burglary department; H. 
A. Bonsell, superintendent supply de- 
partment; T. A. Nelson, chief statistician, 
and J. E. Cook, claims actuary. J. C. 
McCormick, superintendent of the acci- 
dent ana health department, will remain 
with the consolidated company, but it 
has not been decided whether this branch 
of the business will be supervised from 
the Sioux City or Chicago office. R. A. 
McLelland, superintendent of .the cas- 
ualty claim department, will remain with 
the company but his headquarters have 
not been decided upon. George C. Sin- 
clair, manager of the fidelity and surety 
departments, will remain at the Chicago 
office of the company. 


Truisms in Salesmanship 
By F. E. Mutton 


A mule cannot pull when he is kicking, 
and he can’t kick when he is pulling. 

The curse of most men is the office. as 
they forget the value of time. 

Figure if you are making sufficient in- 
come, so that when the firm is done with 
you in twenty-five years or so you will 
have an income of the same size then. 

There never was a lazy enthusiastic 
man. 

Records are the best guide for promo- 
tion and not personality. Popularity must 
be side-tracked if you want to succeed. 

In hiring a man we test his character, 
his ambition, his deportment, his health, 
and his standing in his own community 
among the various classes of people 
there. 

Give your prospects lots of bait. In- 
surance men carry less bait than most 
men I know. 

When we talk we teach, and when we 
listen we learn. 


Casualty Notes 


W. E. Small, president of the Georgia 
Casualty, is in California spending the 
holidays with relatives. 


Frank J. Menig has been appointed as- 
sistant superintendent of the surety de- 
partment of the Hartford Accident & 
Indemnity, New York City branch. 

A. B. Poor, superintendent of agencies 
of the Employers Liability at the home 
office, is visiting western agencies of the 
company. 

H. H. Neale & Co., of Detroit, become 
surety agents of the New Amsterdam Cas- 
ualty for southern Michigan with head- 
quarters at Detroit. Wynne & Kinsella 
had the same territory for the casualty 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 








THE 
JIFFY 
PEN 


The word “‘Jiffy’”’ de- 
notesspeed andaction. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
“Ser sac. 


Senu for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 








AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 














CLAIM SUPERVISION 


usy claim executive likes to feel that the cases he 
refers ed a field representative will be promptly and 
efimently handled without further supervision. 

R. L. NASE, 
Adjuster for C Ity 
1109-10 Mutual Bidg.. * Geko ve 
iit, Compensation, Accident and Health Claims. 
erritory: —Virginia and No. Carolina 
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GROUP BUSINESS BIG FEATURE 
Increasing Number of Employers 
Adopting Idea—Travelers to 
Broaden Its Work 











The feature of group insurance this 
year has been the increased number of 
employers who have adopted accident 
and sickness insurance for their work- 
people. This is a departure, for the 
group insurance that has been taken 
out in the past has consisted largely 
oi life contracts. With such great cor- 
porations as the American Woolen 
Company and the National Spun Silk 
Company setting the example, and 
many other large employers following, 
there seems no doubt that accident and 
sickness insurance will loom large, 
from now on. 

In this belief the Travelers, as a lead- 
ing writer of group insurance, is mak- 
ing preparations to broaden its work 
in 1920. The accident and sickness pol- 
icies have been simplified and every 
assistance has been given to the field- 
men to lay the proposition before the 
employers in its most attractive forms. 

This insurance covers accidents in- 
curred away from occupation, and ail 
sickness, thus filling a long-felt want 
and dovetailing with the compensation 
provisions which are in effect in most 
of the states. 


Started Three Years Ago 


It was three years ago that the em- 
ployers first realized, in considerable 
numbers, the value of group insurance 
as an adjunct to Christmas. The idea 
was so novel that it attracted no little 
public attention. 

Since that time economic conditions 
have been completely disarranged by the 
war, competition in the labor market 
has been keen, and there has been more 
than the usual amount of agitation for 
compulsory health insurance of one kind 
or another. All these facts may have 
a bearing on the situation but, in any 
event, the tact remains that a number 
of corporations famous for their suc- 
cess and their good judgment have given 
group accident and sickness insurance 
the seal of their approval. 

In addition to the American Woolen 
Company and the National Spun Silk 
risks the Travelers has recently writ- 
ten the Maine Coated Paper Company 
and allied companies of Rumford, Me., 
with approximately 1,500 employes; the 
Colonial Knitting Mills, Inc., of Phila- 
delphia; the California Hotel Company, 
Pasadena, Cal.; the Rosendale Foundry 
& Machine Company, Pittsburgh; the 
Utah Oil Refining Company, Salt Lake 
City, Utah; the Railway & Industrial 
Engineering Company, Greensburg, Pa.; 
the French & Heald Company, Milford, 
N. H.; the Osborn Machine Company, Du- 
Bois, Pa., and the Morris Ellis Hosiery 
Company, Philadelphia, Pa. 





Business Men’s Indemnity Meeting 


The annual agency meeting of the 
Business Men’s Indemnity will be held 
at the home office in Indianapolis Jan. 
10. There will be a distribution of 
prizes which have been won by a num- 
ber of agents during a campaign in 
October and November. This meeting 
was to have been held Dec. 24 but was 
postponed on account of the coal situa- 
tion, 





Philadelphia Companies Banquet 


PHILADELPHIA, PA., Dec. 30.—The 
annual banquet of the officers and em- 
ployes of the Industrial Health, Accident 
& Life, the State Mutual, was held, Dec. 
20, with 146 of ihe 191 employes being 
present. In a brief address the president 
stated that 37,219 persons had been in- 
sured in the Industrial during the year 
and that 9,616 policies had been issued by 
the State Mutual since its incorporation, 
Nov. 3, 1919, breaking all records known 
in the insurance business by the same 
number of men. 





Members of the Health & Accident Un- 
derwriters Conference have been supplied 
by its president, Isaac Miller Hamilton, 
with a new and complete handbook. 
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Automobile Casualty Insurance 
OUR LEADER 
We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 


aeSut 





J. C. O. MORSE, President WICHITA, KANSAS 
**CONSERVATIVE BUT AGGRESSIVE”’ 
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CAPITAL ONE MILLION DOLLARS 
Emcry H. English, Presidert Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND Sait 2 COMPENSATION 
SURETY BONDS spities AUTOMOBILE 


” co. 
BURGLARY Re <1 PUBLIC LIABILITY 
yar eee Statement, June 30, 1919 
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American Indemnity Company 


(GALVESTON, TEXAS) 


CASH CAPITAL - + - - = $ 600,000.00 
ASSETS—OVER - + -+- += «+ = 2,000,000.00 


This Company was examined by the New York Insurance Department as of June 
30,1919. The examiners stated in part: 
“The Company is in a sound financial condition. Its funds 
are well invested, its reserves are ample and its affairs are 
efficiently managed. Claims are promptly settled and policy 
holders and claimants receive fair and equitable treatment.” 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED | 




















Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BON DS JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 








WANTED 


A reliable General Agent for Cincinnati and Toledo territory. 
To a producer and organizer of proven ability we have a very 
attractive proposition of SALARY & COMMISSION contract. 
If interested write at once. 


P.O. BOX 811, DAYTON, OHIO 











THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Accie'ent and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder describing it. Prompt and liberal 


L claim settlementsynade. : : : : : : : : ¢ ¢ $ t got 8 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied territory. 





REILLY, MOORE & McGINNIS, INC. 
GENERAL INSURANCE—FIDELITY & SURETY BONDS 


Commerce Building, Kansas City, Mo. 


OPEN FOR GENERAL AGENCY IN COMPANY WRITING 
CASUALTY AND BONDS—WORKMEN'S COMPENSATION 
AUTOMOBILE INSURANCE 


DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Accident Re-Insurance Undérwriter. Employers Indemnity Corporation 


EMPLOYER’S LIABILITY- 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Mase. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, $14,776, —_ 58 SURPLUS, §2,490,252.08 
FP ag" First National Bank 











Re-Insurance 








Building, Cincinnati;’ STONE, STAR ORD & "STONES ” Gen. Agts. Ind. and Ky. 
Lemcke Annex, Indianapolis, Ind-5 GEO, A. GILBERT, Res. Mgr. Ill. and Iowa, 
Exchange Bldg., Chicago, III.; HAS. H. GARRISON, State “ Mich., Majestic ‘dg. 
Detroit; LOYA AL DU AND, ‘Gen. Agt., Wisconsin, Wells Ide. Milwaukee; 
HIRSCHBERG & CO, Gen, Agts., Jey ee iy St. Louis; GROVES ROS. 
INS. AGENCY CO., am 4 ommerce ay. 5 Kansas City, Mo.; A HASKELL 
COMPANY, Gen. Wickes of the World Bldg., Omaha, Neb JAMES 


MANCHESTER con =. Agts.. Leader-News Bldg., Cleveland, Ohio. 


Republic Casualty Co. 


PITTSBURGH, PA. 















Writes All Lines of Casualty Insurance 
and Surety Bonds 








PROSPECT CARDS for the accident and 
insurance solicitors who work systemat- 
Icaly and successfully. Send for samples and 
description of cabinet and pocket case. 
THE NATIONAL UNDERWRITER 
1362 Insurance Exchange - CHICAGO 


OFFICE SUPPLIES 


FOR INSURANCE AGENCIES 
“Everything for the Ineurance Man” 


THE NATIONAL UNDER 


1368 Insurance Exe ange, CHICAGO 














The one big complete weekly newspaper of insurance, covering all the news of all 
lines of insurance in all parts of the country—-That’s The National Underwriter. 





























WORKMEN’S COMPENSATION 














NEW KANSAS BILL DRAFTED 





State Commission, Optional State In- 
surance and Increased Allow- 
ances Features 





TOPEKA, KAN., Dec. 30—A com- 
pensation commission to handle all 
claims, optional state compensation in- 
surance, and increases approximating 
33 percent in compensation allowances 
over the present statute, will be. the 
three features of the new workmen’s 
compensation act to be introduced at 
the special session of the Kansas legis- 
lature, which meets Jan. 5. 

The special commission named by 
the governor to draw up a new com- 
pensation act met in Topeka Dec. 27 
and agreed on the salient features of 
the measure. An open meeting will be 
held January 4 to consider suggestions 
by the insurance people, employers and 


| representatives of labor organizations. 


The allowances have been deter- 
mined upon by the special committee. 
They will be the same as those now in 
effect in New York. All allowances, 
whether made by agreement. or 
through arbitration, will have to be ap- 
proved by the new commission before 
they become final. The commission 
will furnish attorneys for the working- 


, man or his dependents. 








The state insurance feature will be 
the same as in the Ohio statute, as the 
bill is drawn at present, except that an 
employer, upon notice to the commis- 
sion, may elect to buy insurance from 
any responsible company writing com- 
pensation lines. When an insurance 
company carries the insurance it will 
have to pay the claim through the com- 
mission and have its approval before 
any settlement can be final. 


Would Increase Oregon Indemnities 


SALEM, ORE., Dec. 30.—A temporary 


' increase of 30 percent in the rates of com- 
' pensation paid injured workmen and their 


dependents under the Oregon compensa- 
tion act will be asked of the state legis- 
lature when it convenes in extra session 
here Jan. 12. A conference was held at 
Portland Monday at which a program in- 
volving the raise in rates was adopted. 
The increase would be made retroactive 
to Dec. 1, 1919, and effective until June 
50, 1920, according to the plans of the 
conference committee which was com- 
pcsed of representatives of the employ- 
ers, employes and the state at large. 

This proposed increase which is to be 
sought on the recommendation of the 
State Industrial Accident commission in 
response to appeals for additional com- 
pensation because of the increased cost of 
living, can be met, it is explained, without 
any additional contributions to the com- 
pensation fund either by employers or 
employes. 





Utah State Fund Report 


SALT LAKE CITY, UTAH, Dec. 30—In- 
crease in assets of from $203,423.76 to 
$299,530.51 and of surplus from $36,- 
290.82 to $68,558.74 exclusive of a $40,000 
appropriation by the legislature, is shown 
in the state insurance fund by the re- 
port of Major Charles A. Caine, for the 
two years ending June 30, 1919. The re- 
serves increased from $101,377.87 to $176,- 
217.96. The net premium income was 
$354,387.59 and the gross expense ratio 
was 6.7 percent. 





Would Amend Texas Law 


AUSTIN, TEX., Dec. 30.—That a bill 
will be introduced in the next regular 
session of the Texas legislature to amend 
the Texas employers’ liability act is a 
declaration made by Senator Cousins of 
the Beaumont district. Senator Cousins 
will introduce a bill to amend the law so 
that in all cases appealed for adjustment 
to the State Industrial Accident Board at- 
torney fees and interest shall be included 
in the final adjustment of claims. 


Cravens, Dargan & Roberts of Hous- 
ton, Tex., have been appointed general 
agents for the General Accident in 
Texas. 


NONPARTISAN PLAN COSTLY 





Montana Expenses and Rates for 
Compensation Both Higher Than 
They Are in North Dakota 





HELENA, MONT., Dec. 30—A com- 
parison of the cost of administration 
and rates charged by the North Dakota 
workmen’s compensation commission 
as compared with the Montana state 
accident board, handling identical 
work, reveals that the Montana board 
is operating on a lower expense and 
maintains lower rates. In North 
Dakota the bureau is controlled by the 
Nonpartisan league. 

An authentic statement of North 
Dakota operation costs discloses that 
the expense of operation Ly the Mon- 
tana board is fully a third less. 


Baldwin Issues Rejoinder 


NEW YORK, Dec. 30.—F. Spencer Bald- 
win, until recently manager of the New 
York State Insurance Fund, has issued a 
sharp rejoinder to the report of Jeremiah 
F. Cotner, covering the latter’s investiga. 
tion of the Fund, in the course of which 
Mr. Baldwin admits that the Fund as now 
constituted cannot hope to supply service 
equal to that of the stock or mutual com- 
panies. 





Merits Are Compared 


P. Tecumseh Sherman, former com- 
missioner of labor in New York, in a 
statement to President Edson S. Lott, of 
the United States Casualty, makes an able 
and exhaustive comparison of the relative 
merits of stock and mutual systems for 
writing workmen’s co-operation insurance, 


Ruling on Associated Companies 


SALT LAKE CITY, UTAH, Dec. 30—A 
ruling made by the state industrial com- 
mission makes plain the effect of amend- 
ments passed at the last session of the 
state legislature on the operations of the 
Associated Companies, an organization 
of workmen’s compensation insurance 
companies which writes coal mining in- 
surance exclusively. The law requires 
that a company writing compensation 
insurance in Utah must accept all risks 
offered. The resolution of the commis- 
sion which contains the ruling on this 
question says 

“When two or more companies issue 
either joint or several liability policies 
or both as an association of companies 
then such association of companies will 
be required to accept, write and carry 
all risks or insurance for which appli- 
cation is made, but no separate mem- 
ber of such association shall be required 
to so write and carry workmen’s com- 
pensation insurance unless it also writes 
separate policies of such insurance inde- 
pendent of the association.” 


Using Small Plates 


A plate glass manager said the other 
day that owing to the difficulty in re- 
placing large plates it will be necessary 
for architects, builders and so on to 
advise the use of smaller plates, espe- 
cially where they are not wanted for 
display purposes. For instance the man- 
ager called attention to the fact that 
he had run across a number of plates 
that had been put in garages where 
there was no good reason for them, The 
windows were not used for display pur- 
poses. In many garages the plates are 
placed along side streets in front of 
work rooms or storage places. They 
are easily broken because of the pres- 
ence of workmen and the shifting of 
ears back and forth, which are likely to 
strike the glass. 


Branch Office at Wheeling 


The Travelers is establishing a branch 
office at Wheeling, W. Va., this week, 
taking offices in the National Bank of 
West Virginia building. William A. Foley, 
former special agent of Pittsburgh, has 
been made manager of the compensation 
and liability departments and the Trav- 
elers Indemnity. The state is being de- 
tached from territory formerly under 








supervision of the Pittsburgh branch. 
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COMMENTS ON SURETY RATES 





H. O. Beatty Declares That the Pres- 
ent System Is Not Scientific 
or Logical 





OMAHA, NEB., Dec. 
Editor: 

I read with interest your article of 
Nov. 20 captioned “Agents Want 
Graded Rates,” urging a grading of 
rates on contract bonds according to 


30.—To the 








POSITION WANTED—Plate glass, Eastern man, 
many years experience, desires locating in western 
city(preferably Chicago), seeks connection with Plate 
Glass Company as resident or department manager, 
special _— or claim adjuster. Highest credentials, 
good producer and capable of handling every detail. 

Straight salary or guarantee with commission and 
contingent contract. Address 14-F, care The National 
nderwr iter. 








Expert Claim Adjuster and Confidential Advisor 


Thirty years’ experience in adjusting 
Health and Accident Claims, etc. 


J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michigan 








Live Wire Agents 


in Eastern Missouri and Southern half of 
Illinois desiring to represent an up to date 
casualty and surety company should advise 
Bauer & Zachritz Agency Company, 625 
Pierce Bldg., St. Louis, Mo. 








AMERICAN 
CASUALTY 
COMPANY 


of 
READING, PA. 


Capital .. $ 500,000.00 
Assets. . . $1,000,000.00 


Want live energetic agents to 
sell Commercial, Accident and 
Health, Plate Glass, Automo- 
bile, Liability and Burglary in- 
surance. Also Accident and 
Health insurance on the monthly 
Payment Plan. 


Splendid opportunity, fertile 
field, attractive contracts, real 
service. 


If you are reaching for success, 
make application NOW. 


E. P. VAN REED 
President 


H. H. SHOMO 
Sec’y and Treas. 














CASUALTY & SURETY 





ILLINOIS 





pes tonas SURETY COMPANY 
The Roekery 
Surety Bonds of every description 
JOYCE & COMPANY, Iac., Genera! Agente 


CHICAGO 


the financial responsibility and experi- 
ence of the contractor. 

After over 20 years of active experi- 
ence in the surety business, dealing 
largely with contract bonds in all 
phases of the business, soliciting and 
developing the business in the field, un- 
derwriting it in the home office and 
adjusting the losses therefrom, I can 
not agree with the deductions drawn 
by the article referred to. The premise 
was erroneous and hence the conclu- 
sions deduced were wrong. 


Selling a Service 


In the first place, in selling surety- 
ship, you are selling a service and not 
a commodity, and you render a like 
service to each purchaser whether his 
requirement for service be large or 
small. The mere fact that one man 
requires your service on a $10,000 con- 
tract while another man requires it 
upon a $100,000 contract is no reason 
why the rate charged for the service 
should be made lower to the man hav- 
ing the larger requirement for it. 
The illustration used of the bank 
making a loan is an apt clincher of the 
point I desire to make. The bank 
loans the contractor of established 
financial responsibility upon his own 
signature while collateral or other se- 
curity is demanded of a financially 
weaker contractor with a record of less 
successful experience. His rate of in- 
terest, however, is the same to both. 


Discriminate Between Persons 


That is just the distinction that 
agents and surety companies should 
make in underwriting contract bonds; 
discriminate as between persons and 
not differentiate as to rates. The serv- 
ice rendered is the same in both in- 
stances, therefore each should be 
charged the same rate. 

If the contractor cannot afford in- 
demnity sufficient to make the risk a 
safe one to assume, decline the bond 
the same as the banker would decline 
a loan under like conditions. You 
cannot charge a premium rate that 
would make a dangerous risk safe or 
poor business good. 


Contracts Should Be Graded 


The solution of the contract rate sit- 
uation, to my mind, is to grade contracts 
rather than to attempt to grade the con- 
tractors. The hazard involved in con- 
tract underwriting depends far more 
upon the class of construction than upon 
who is doing the work. 

Contract rates should be graded as to 
the hazards involved in the performance 
of the contract rather than upon the 
basis of who performs it. Under the 
present system of contract rating the 
grading of a public highway upon the 
level plains of Iowa, Kansas or Nebraska 
is charged just as high a rate as for the 
construction of a government break- 
water excending out into the ocean. 

The contractor erecting a state cap- 
itol or a twenty-story sky-scraper pays 
no higher rate for his bond than the 
man building a one-story garage. The 
contractor constructing a large sewer 
in the congested business centers of 
large cities from ten to fifty feet below 
the surface pays no higher rate for his 
bond than the man building concrete 
sidewalks along streets of unestablished 
grade. 

Pays the Same Rate 


The Dane in Minnesota constructing a 
drainage system with level of four to 
seven feet pays the same rate for his 
bond as the contractor who built the 
tunnel under the Hudson river or con- 
structed the Pennsylvania terminal in 
New York City. The man who takes a 
contract from the county to construct 
ten And twenty-foot culverts is charged 
the same rate for his bond as the man 
who undertakes the construction of a 
drawbridge a mile long across a large 
river. 

The man who contracts to grade a 
nublic highway through clay or sand 
loam almost without regard to“levels 
only conforming to the natural topog- 
raphy of the country is taxed the same 
rate for his bond as the one who un- 








The Lion Bonding and Surety Company of Omaha 
Capital and Surplus . . . $750,000.00 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal”. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 


E.R.Gurney President 





WE DON'T WANT MUCH 
JUST THE LION'S SHARE 











GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident— Health— Burglary— Liability— Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 


4th & Walnut Streets 
PHILADELPHIA 
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“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—lit’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President - General Offices, Chicago, IIl. 
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Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


HENRY W. IVES & CO., Underwriting Managers 


stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 


cies PUBLIC AND GENERAL LIABILITY, HEALTH 


OMOBILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 








LIABILITY 


Head Office, Chicago 


CONKLING, PRICE & WEBB 
FRED. L. GRAY COMPANY. 


O’CONNOR BROS.-McCUNE AGENCY 


‘The Sign of Good Casualty Insurance 


BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION 


GEN’L LIABILITY 








RAYMOND & RAYMOND.... General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON......... yeneral Agents, West Virginia, Board of Trade Bldg., Wheeling 
MAXSON & PERDUE COMPANY ., Northeastern Ohio, Leader-News Bldg., (Meveland 
0. C. ROTHIER & COMPANY . . Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Taeoma; 1708 L. C. Smitn Bldg., Seattle 
THE MERRILL, DODGE & JACKSON CO ierece Gen, Agts., Lucas Co., Produce Exch. Bidg., Toledo, Ohio 


00060 ebs0sesednbenebbonscnene Dist. Agts., Savings Bldg., Lima, Ohio 
Cl 








Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., 


OSCAR 'R. WITTE & CO., General Agents, 403-6 Wainwright Bldg. 


General Agents, 404 Amer. Central Life Bldg. 


Indianapolis, Ind. 


St. Louis, Mo. 


FRANK V. SMITH & BROS.,  sraentny Agents, 428 Reserve Bank Bldg. 
E. J. MILLER, 
JOPLIN & WHITESIDE 


nsas City, Mo. 
General Agent, 311 Gas and Electric Bldg. 
Denver, Colo. 
General Agents, 305 Hoyt Bldg. 
ichita, Kansas 
(For Other States Write Home Office) 


We Specialize in Aceident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital, $300,000 


Assets, Over $1,500,000 











The American Credit-indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 
OFFICES IN ALL PRINCIPAL CITIES 

_ R. J. LYDDANE, General Agent 


91 William St., New York 


1140 Marquette Bldg., Chicago 











SOUND 


LIBERAL 
PROMPT 


ENTERPRISING 











THE METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDEN‘1: 
HEALTH INSURANCE 












All 


Occupations 


All Classes | 


MERICAN LIABILITY 


COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 
$100,000.00 Insurance Department Deposit 





HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 




















where certain grades must be obtained 
regardless of the natural topography of 
the route, even to the blasting through 
mountains of solid rock. 


Present Rating Method Wrong 


To undertake to say that a contract is 
a contract and should be charged at a 
uniform rate regardless of the hazards 
involved in its performance is just as 
ridiculous as it would be to say that a 
contractor is a contractor and therefore 
entitled to a bond without regard to his 
financial ability or experience. 

The present method of promulgating 
contract rates is both absurd and un- 
scientific and should be _ radically 
changed at an early date. Contracts 
should be scientifically classified upon 
the basis of the hazards involved in their 
construction and rated accordingly. Base 
your differential in rates upon a scien- 
tific basis. Classify your contracts and 
not your contractors, then you will be- 
gin to arrive at a proper solution of the 
problem. Your service is of the same 
value no matter to whom rendered. 

H. O. Beatty, 
Agency Supervisor, Lion Bonding & 
Surety Co. 





Fleet Corporation Requires Bonds 


The Emergency Fleet Corporation is 
now requiring bonds for managers of 
ships under the control of the corpora- 
tion. For from one to five ships inclu- 
sive, the bond is fixed at $250,000; for 
from six to 20 ships at $500,000; for over 
20 at $1,000,000. The bonds cover loss 
from fraud or dishonesty. The rate is 
fixed at $4 per annum on the penalty of 
bonds. 


Heavy Year-End Fidelity Losses 


Surety companies always expect a big 
increase in loss reports at this time of 
the year, when the annual checking up 
on employes is started, but the losses on 











fidelity bonds this year seem to be run- 
ning considerably heavier than the aver. 
age. In the great majority of the caseg 
the losses are comparatively small oneg 
on poorly paid employes, who have been 
living beyond their salaries. Many of 
the shortages, of course, extend back for 
several months, some of them covering 
practically the entire year, but were not 
discovered until the checking of the 
books was started, preparatory to clos- 
ing up the year’s business. 


Bonding Foreign Salesmen 


The increased activity of American 
business firms in the foreign field is re- 
flected very decidedly in the demand of 
surety companies for bonds for sales- 
men who are being sent abroad. The 
regular foreign representatives of big 
exporting companies usually have been 
covered heretofore, but a feature of the 
new business being written at this time 
is the number of applications for cover- 
age from men who are going abroad to 
represent possibly eight or ten different 
firms, all in different lines, whose busi- 
ness is not of sufficient volume to war- 
rant them in maintaining a special rep- 
resentative, but who expect to get their 
share of the foreign business in this 
way. 





Made Omaha General Agent 


The Field & Pinkerton Company, of 
Omaha, Neb., has been appointed gen- 
eral agent by the Globe Indemnity for 
its fidelity and surety bond department. 
This agency has been representing the 
Globe for casualty lines for several years 
and under the new arrangement now rep- 
resents the company for all lines. 

The agency’s bond department has 
been placed in charge of F. T. Pfeiffer, 
an experienced bond man, who was for- 
merly special agent in that territory for 
the United States Fidelity & Guaranty. 











g WITH BURGLARY UNDERWRITERS | 





PLEASED WITH LIQUOR LIMIT 





Baltimore Companies Gratified by 
Restriction of Coverage to 20 
Percent of Face 


BALTIMORE, MD., Dec. 30—Local 
casualty companies are congratulating 
themselves on the fact that the 
Burglary Underwriters Association at 
its recent meeting in New York de- 
cided to cover only 20 percent of the 
face of liquor stock policies. Their 
happiness is due to the fact that during 
the past week three liquor thefts, 
aggregating a loss of $11,500, took 
place in Baltimore. 

A bonded warehouse at Bayview 
Junction was entered on Christmas eve, 
for the fifth time since July 1, and 
robbed of six barrels of whiskey. The 
whiskey was carted away in a truck. 
Christmas night thieves made away 
with 32 cases of whiskey, wines and 
cordials, valued at $4,500, from “The 
Tavern.” Eight barrels of whiskey, 
valued at $4,000, were stolen from a 
distillery at Highlandtown _ early 
Christmas morning. Within the past 
two months liquor robberies in the 
Highlandtown district have incurred a 
loss of $20,000. 


BIG INCREASE IN WHISKEY THEFTS 


Whiskey thefts continue to increase in 
number and magnitude all over the coun- 
try. The difficulty of determining the 
market value of the liquor under exist- 
ing laws furnishes a big problem for the 
companies. A Kentucky judge held re- 
cently that whiskey had no value what- 
ever, but it is not considered probable 
that this décision will relieve the com- 
panies from liability in case of loss. 

The raid made by burglars last week 
on a Chicago wholesale liquor house, in 
which the loot amounted to between 
$60,000 and $100,000, is believed to have 
set a new record for a single loss. Private 
homes of Chicagoans in the North Shore 
district also have been robbed of $20,000 
worth of liquor since Dec. 1. 

Theft of whiskey from the trains on 
which liquors are being shipped from 
Louisville for export to Cuba and else- 
where has been so large that armed 





guards are now traveling on every car, 
as guards who were supposed to protect 
the entire train did not prevent cars 
from arriving at their destination prac- 
tically empty in some cases. 


Omaha Record Bad 


OMAHA, NEB., Dec. 31.—“It’s a good 
thing burglary insurance rates have been 
increased in Omaha especially,” said 
Frank Martin of Martin Brothers & Co. 
“for this week has been a banner week 
for that sort of crime.” On Christmas 
Eve and the following day nineteen burg- 
laries, holdups and pickpockets took place 
in the city, netting the criminals thou- 
sands of dollars. 


Iowa Bankers Protest Raise 


DES MOINES, IA., Dec. 30.—The insur- 
ance committee of the Iowa Bankers As- 
sociation is gathering data relative to the 
losses in Iowa from bank burglaries in 
the past few years and will join with the 
American Bankers Association in a pro- 
test against the increase of insurance 
rates for bank burglary insurance. Two 
increases amounting to $1.50 have taken 
effect since May 1. J. L. Edwards of Bur- 
lington is chairman of the insurance com- 
mittee of the I. B. A. and will attend a 
meeting called in New York Jan. 9 to take 
up the question of rates. 


Arranging Details of Merger 


President Gus. A. Elbow of the Ameri- 
can Bonding & Casualty of Sioux City, 
Ta., is in Chicago this week, conferring 
with the officials of the Chicago Bonding, 
regarding the details of the merger of the 
two institutions and the transfer of the 
executive operations from Chicago to 
Sioux City. The American Bonding will 
take over the entire floor of the Grain 
‘Exchange building in which it is located, 
and may be compelled to take even more 
space. A number of the department heads 
and office force of the Chicago Bonding 
will go to Sioux City to become connected 
with the American. 


Court Rules on Liability 


BISMARCK, N. D., Dec. 30.—The owner 
of an automobile is liable for damages in- 
curred when his car, operated by a third 
party with his wife’s consent, is driven 
negligently, according to a decision of the 
state supreme court, just announced. The 
decision is made in the case of Ulman Vs. 
Lindeman. 


January 














aver. 


Over- 





nsur- 


2rrin 


es in- 


an vs. 


January 1, 1920 





THE NATIONAL UNDERWRITER 



























AGE “1919” has passed into his- 

tory, filled to the foot with the 
record of much valuable experience and 
a large measure of success. 


Casualty companies have been as- 
sisted in writing success into this latest 
page by adequate REINSURANCE 
arrangements. 


We are modestly gratified to know 
that this Corporation in this manner 
helped many of these Companies to 
success through larger carrying capacity. 








EMPLOYERS INDEMNITY CORPORATION 


Kansas City 


NEW YORK CHICAGO 









































THE MONEY SAVING SERVICE 


Friend Insurance Agent: 
The Official Record — 


of Fire Loss in the United States for 1919 is approximately 
$275,000,000 


This is an enormous sum; but to it should be added money lost through _ 
loss of time and trade to the owners and their employees: 


Many More Millions 


Where good’ appraisements were in existence before the fire, both the 
direct loss and the indirect loss were minimized. 


Owners of Such Appraisements 


did not suffer nearly so much as those who did not have them. 


They Were Prepared 


to settle completely, fully and promptly and got all they were entitled to 
and could resume and did resume business practically at once. 


Why Not Recommend Appraisements ? 
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CHICAGO 
BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Pittsburgh, St. Louis, Toronto and Memphis. 








Cree 


= 


Wha 
and ge 
tions 


panies 
the cor 
thinks 


The 
paid f 
new t 
with $ 
pany 1 
busine 
in for 


millio1 
quarte 
gain i 
came 
year 
which 
the y 
mark 
ness 1 





Cl ~~ ~ 


AAV HWW 7° 7 |’ =» 6"7= 


Uy 


h 


Y 


LETT TOPTRELE LE) by 
Vig 
Wy tye 
CY 


Ye 


SSAA oY 
N 


NY 
oy 


N 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JANUARY 1, 1920 


TWENTY-FOURTH YEAR No.1 
$3.00 per Year, 15 Cents a Copy 


A 


Z 
ty, 
de 


tity 


x 
& 


WW, MG BSS 
\ \ \ \ 


Z 

4 
ZA 
W, 
ZZ 


ldo 


We 
Z 


X 
N We SS “ 


. ae 4 4 @ RNS 


\S oS S 


Z 


Office of Publication, 175 West Jackson Boulevard, Chicago 


Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Ill., Under Act of March 3, 1879. 


SS gg 00D wry 7II}AFAy;, WV FDFrriwre wwy~Q( , prn»y»y»*» 10h WwwWWWWWYy Fo°33 MMB "t°o 


SSS 


RN 
SLAW * SQXg_g o™ 8 
WYP AVS CK 


NSS 


\N N Y 
\ NX .& 
. w\ \s Quo" R\S 


LL Med cdecddldeltdeedea 


L 


Part Two 


XQ KG 00 )™'UBUFngqhhq 5)" 0E— 0o>Ol"o’"’—oO’| UO oO 





CHICAGO LIFE MEN 
PREDICT BIG YEAR 


Officials and Agency Leaders Tell 
Why 1920 Production Will 
Break Records 


SOUND OPTIMISTIC NOTE 


Chicago Executives Confident of Heavy 
Volume Next Year—Records of 
Companies for 1919 


What Chicago life insurance officials 
and general agents think about condi- 
tions is ordinarily a fairly accurate 
barometer of the life insurance business 
the country over. Chicago is in the 
center of the nation. The city is re- 
moved from extremes of all kinds, and 
is slow to feel the influences affecting 
New York or the Pacific Coast. The 
territory in which Chicago companies 
operate is the richest in the nation and 


the experience of the Chicago com- 
panies is really an expression of what 
the conservative element of the country 
thinks about life insurance. 


Illinois Life’s Gain 


. The Illinois Life for example has 





paid for approximately $26,000,000 of 


CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Muitiple Option” Policy, 
a three-in-one contract. 
A good policy for the 
live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








new business this year as compared 





with $16,000,000 last year and the com- 
pany now has in force $106,000,000 of 
business, this being a gain of insurance 
in force over Jan. 1 of this year of 
$16,000,000. The company this year 
had an income of over $4,000,000 and 
an increase of over half a million and 
now has assets of sixteen and a half 
million, a gain of a million and a 
quarter. The company made a large 
gain in surplus this year. Its business 
came from the same territory as last 
year with the exception of Indiana, 
which was entered about the middle of 
the year. The company will set its 
mark at $50,000,000 of paid for busi- 
ness next year. 


Views of R. W. Stevens 


Regarding the outlook for 1920, Vice- 
President R. W. Stevens says: “A big 
business for next year is absolutely 
assured. There is no doubt about it. 
The life insurance men of the country 
are now fully alive to their oppor- 
tunities. Last year they were not. 
Some of our very best men could not 
be convinced that business could be 
had in large quantities by the men who 
would go out and make the effort. Life 
surance men this year acted very 
much like the hunter who went out 
into the field and suddenly and unex- 
Pectedly flushed up a covey of quail. 
The sudden appearance of the birds 
only served to startle the hunter who 
did not have his gun loaded and was 
not carrying enough ammunition to bag 
all of the game.” 


Are Awnke to Opportunities 


Next year the scene will change. 
Life insurance men are going out with 





(CONTINUED ON PAGE 12) 


Nothing Else Like It! 


HERE is Nothing in Life Insurance That is Like Our 

Square-Deal Agen‘y Contract. You May Have Heard 

About Bait to Get Agents,—Direct Home Office Contracts, 
ete.—but You Never Have Been Offered an Agency Plan that 
Compares in Fairness, in Earning Possibilities, in Safeguards for 
the Field Worker with That Used by Us So Successfully for 
Nearly a Dozen Years. 


Don’t Assume You Know All About it. An Investment of 
Two Cents and Half a Minute of Your Time NOW Will Re- 
Shape Your Outlook. Write Your Name and Address on the 
Margin and Mail to Us At Once. It Will be Considered a 
Confidential Inquiry and Will Not Obligate You in Any Way. 
If You Delay, You Cheat Yourself and Your Family. 


Columbus Mutual Life 


C. W. Brandon, President 


Columbus Ohio 


Look Us up In Any Book of Insurance Statistics. See How We Rank 

in Policies, Backed by High Surplus Safety. Take a Look at our 

Dividends. Admitted in Ghio, Indiana, Michigan, West Virginia, 
Kentucky and District of Columbia. 








LIFE INSURANCE SECTION 


ADVERTISES “‘VICTORY 
ACCOUNTS” IN PAPERS 


Big Publicity Campaign Boosts 
Lincoln National’s New Form 


of Protection 


HANDLED THROUGH BANKS 


Display Advertisements and “Feature 
Stories” Are Printed in Fort 
Wayne Dailies 


By FRANK H. WILLIAMS 
FORT WAYNE, IND., Dec. 30. 
Page and half-page and 
advertising in daily newspapers for life 
insurance is 


smaller size 
rather new. 
Ordinarily life insurance companies rely 
but lightly on 
for the selling of policies. But the Lin 
National Fort Wayne, 
which has recently inaugurated unique 
“Victory Account” life insurance, sold 
to the public through banks, is playing 
newspaper advertising very heavily in 
putting over this new form of insurance. 

What “Victory 


something 


newspaper advertising 


coln Life of 


Accounts” Are 


“Victory Accounts,” it might be well 
to state, are of this nature: The man 
who opens such an account goes 
through a medical examination—not the 
rigorous examination necessary for a 
regular life insurance policy—but an 
examination which determines whether 
or not he is in good health. He then 
goes to his bank and opens a Victory 
account. Each month he deposits a 
definite sum—the amount is $7.67 for a 
man of 35 for a $1,000 policy. The 
term is for ten years. If the owner of 
the account dies before then the bene- 
ficiary receives $1,000. Otherwise the 
owner of the account receives that sum 
at the end of the ten years. 

In Fort Wayne, the home office of 
the Lincoln company, the accounts are 
handled by the Lincoln National Bank 
and the Lincoln Trust company. All 
advertising appears over the signa- 
tures of these concerns. 


Starts With Full Page 


The first broadside in the campaign 
in Fort Wayne was a full page in the 
local newspapers. This page was 
headed: “Announcement of a New 
Way to Save Money.” Further em- 
phasis was placed on the saving feat- 
ures of the accounts by the prominent 
display of the following extract from 
the proclamation of the United States 
Council of National Defense issued 
October 6, 1919: 

“Our common duty now, fully as 
much as in the war, is to work and 
SAVE. In the words of our president 
in his address to the country on August 
25, 1919, only ‘by increasing production 
and by rigid ECONOMY and SAVING 
on the part of the people, can we hope 
for large decreases in the burdensome 
cost of living which now weighs us 
down. WORK. SAVE. COOPER- 
ATE. PRODUCE.” 


The capitalized words were hooked 
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hy arrows to a picture of a bag of 


money bearing this wording: “Every 
man, woman and child in Fort Wayne 
may have $1,000.” Following this came 
a clear, concise explanation of just 
what the Victory Account is, how it 
operates and what it means to persons 
having such accounts. 


Followed by Smaller Ads 


Following the initial page announce- 
ment came smaller advertisements in 
which the value of having a Victory 


Account was further emphasized. One 
of the typical ads reads as follows: 
A dependable friend. The Victory Ac- 


count is absolutely a dependable friend. 
It supplies funds when you need them. 
In sickness, loss of position or of health, 
in legal difficulties, or any unfortunate 
happening, it is ready to serve you. 

And, in case of death, this dependable 
friend makes it possible for your account 
to be increased to $500 or $1,000—at once 
+—-without further deposits. 

Visit this bank—telephone—or—write 
—and make the Victory Account and this 
bank your real friends—ready and will- 
ing to help financially when you need it 
most. Ask for booklet, “You Need No 
Longer Worry About Money.” 





Feature Stories Also Used 


Some little time after the dependable 
nature of the accounts and _ the savings 
features had been emphasized, an en- 
tirely different line was adopted in the 
newspaper advertising. This new line 
might be called “feature story” ads in 
that striking phases of the new form 
of insurance were dwelt upon. 

One of these later ads bore this in- 
teresting heading: “Local Man De- 
signs Machine to Post Victory Ac- 
counts.” Beneath this heading appear- 
ing a two column portrait of J. Wade 
Bailey with this caption: “Manager 
Burroughs Adding Machine company, 
212 Utility Building, whose slogan is 
‘A Better Day’s Work.’” Then followed 
these opening paragraphs of a “story” 
that was about a column in length: 

J. Wade Bailey, agency 
nine years for the 
Machine Company, 
cially arranged 


manager for 
Burroughs Adding 
has designed a spe- 
posting machine to 
handle Victory Accounts in the many 
banks in the United States that have 
adopted this form of account. Mr. Bailey, 
who is a mathematical wizard and whose 
business it is to sell adding and posting 
machines for the Burroughs Adding Ma- 
chine Company, made it his business, 
when he heard of the Victory Account, 
to find out what it was and all about it. 


In the early days of development of 
the Victory Account he realized the 
wonderful possibilities of it and the tre- 


mendous task that would be involved 
in handling the volume of accounts that 
would be opened in each bank. He im- 
mediately took up up with his company 
the matter of a special designed machine 
for posting of this 
account and is now 
progressive bank. 
Naturally inclined to be 


selling it to every 


analytical 


and of a keen, mathematical mind, he 
figured every angle of this wonderful 
proposition and particularly what it 


meant to the depositor. 
thusiastic about the Victory 
he opened two accounts, 


Account that 


and one on his wife with 
payable to his children dnd he 
soon 


as they are old enough. 


Following these paragraphs appeared 
quite a long interview with Mr. Bailey 
regarding the advantages accruing from 


the opening of a Victory Account. 
Insurance Expert Quoted 


Another of these ads was headed 


“Insurance Expert Opens Victory Ac- 
this 


count” and it was followed by 
breezy line of talk: 
You probably know Max Blitz. 
If you don’t know him, 
ably heard about him. 
Mr. Blitz has been general 


over 24 years of the Preferred Accident | Victory Account booth. He went over 
Insurance Company and has offices at {the Victory Account with a fine tooth 
513-516 Shoaff building. He has an ag- |.comb. There wasn’t an angle or nook 
gregate of over 2,000 policyholders for | or crevice he didn’t poke into with his 
accident insurance alone. He sells all | insurance-sharpened mind. He _ tested 
kinds of insurance, including life insur- | this account with every device known 
ance and during this 24 years has writ-|tc a professionally trained insurance 
ten over 5,000 applications. man of 24 years experience. The Vic- 

Mr. Blitz naturally is a well posted and | tory Account must have passed with a 


keen minded man. 


particular form of 


He was so en- 
one on himself 
with the insurance payable to his wife 
the insurance 


intends 
to open accounts on his two children as 


you have prob- 


agent for 


In his line of busi- 


Federal Income and 


Much has been written in the insur- 
ance press on the subject of govern- 
ment taxes as affecting the work of 
the life insurance solicitor in the field, 
and those agents who practice the 
most excellent habit of carefully read- 
ing these journals from week to week, 
or month to month, are as well in- 
formed on this complicated subject as 
it is possible to be at the present time, 
considering the ambiguity of the word- 
ing of the law here and there and the 
fact that some things are left to one’s 
own construction. 

My purpose herein is not to throw 
any new light on the matter, as this 
perhaps is impossible, but to put some 
of the main features in such condensed 
form as to be usable by the men be- 
hind the rate book. 

The act of congress adopted Feb. 25, 
1919, (officially known as the “Revenue 
Act of 1918”), covers among other 
things the income tax and the estate 
tax. The two must not be confused 
nor considered together, as one has no 
bearing on the other. 

The following statements are in line 
with the construction placed upon the 
law by life insurance attorneys, actu- 
aries and others, after a study of the 
text and an endeavor to arrive at the 
intent of congress in adopting the 
revenue act. The commissioner of in- 
ternal revenue has already made some 
rulings modifying or clarifying the pro- 
visions of the law here and there and 
will no doubt make more rulings along 
this line. 


The Income Tax on Individuals 


Under the income tax section of the 
law the taxable income of the tax 
payer is based upon the net income 
after deducting from the gross certain 
items specified in the act, and the fol- 
lowing statements cover as nearly as 
we can determine the main points of 
the law which are of interest to life 
insurance solicitors. 

1. Premiums.—No deductions is al- 
lowed from gross income for premiums 
paid on Life or Endowment policies. 

2. Dividends.—Dividends _ received 
on life and endowment policies are not 
subject to tax, except as foliows: Un- 
der a ruling of the revenue department, 
dividends paid at the maturity or sur- 
render of a policy seem to be exempy 
only to the extent such dividends rep- 
resent return of premiums without in- 
terest—a rather difficult matter to de- 
termine. 

The commissioner of internal rev- 
enue has also ruled that dividends re- 
ceived on paid-up policies “are in the 
nature of corporate dividends and are 
income of the individual only for the 
purpose of surtax.” This means, of 
course, that those whose income is 
not in excess of $5,000 would have no 
tax to pay, in 1920 at least, on divi- 
dends received on paid-up policies. 

3. Life Policies Paid at Death of 
the Insured.—The proceeds of Life 
policies maturing by death and pay- 


As Affecting the Life Solicitor 


BY R. E. SPAULDING 
Assistant Manager at Chicago of the Mutual Life of New York 


Estate Taxes 


able to an individual or the estate of 
the insured are not taxable as income. 
4. Matured Endowments.—Under a 
ruling of the internal revenue depart- 
ment the amount of taxable income 
under matured Endowments will con- 
sist of the difference between the 
amount of endowment paid to the 
policyholders and the premiums paid 
by the policyholder thereon, provided 
that in the case of policies issued prior 
to March 1, 1913, the income shall be 
the difference between the amount of 
endowment paid and the cash surren- 
der value as of the above date, plus 
premiums paid since that time. 

The above provisions apply only 
where the proceeds of the policy are 
received at maturity. If the insured 
dies before the maturity of the endow- 
ment contract then the proceeds are 
tax exempt the same as in the case of 
whole life policies. 

5. Cash Surrender Values.—Where 
either life or endowment policies are 
surrendered for the cash value the pro- 
ceeds are tax exempt, except in those 
rare cases where the cash surrender 
value exceeds the total of premiums 
paid. In the latter case the taxable in- 
come would be the amount of such 
excess. 

Under the mode of settlement, how- 
ever, calling for certain specified an- 
nuity payments in lieu of a lump sum, 
in the case of whole life policies, such 
annuity payments would unquestion- 
ably be tax exempt up to the time the 
beneficiary had received an amount 
equal to the face of the policy. As to 
just what would happen from that time 
forward probably would call for a rul- 
ing of the department. To be consist- 
ent, we assume that where the pro- 
ceeds of an endowment policy are paid 
on the instalment plan the income pay- 
ments would be tax exempt up to the 
point where such payments equaled 
the premiums paid in, and probably 
taxable thereafter. 

In the case of those companies which 
allow the beneficiary certain excess in- 
terest earnings over and above the 
guaranteed income such excess ‘inter- 
est earnings would probably be con- 
sidered as income. 

7. Life Annuities—Under the rul- 
ings of the revenue department, pay- 
ments under a regular annuity, pur- 
chased as such, would be taxable only 
after the annuitant had received in an- 
nuity payments a total in excess of 
the purchase price of the annuity. 

There is this to be said in connection 
with annuity payments, as well as in- 
come payments resulting from life 
insurance policies, that by the time the 
beneficiary, or annuitant, has received 
an amount equal to the cost or the face 
of the policy, as the case may be, the 
revenue law may be materially changed 
or the requirements eliminated alto- 
gether. 

The Income Tax (Business Insurance) 


The law governing the application 
of the income tax to life insurance in 








ness he must have “pep” and “ginger.” 
He must be wide awake and constantly 
in action and he must keep his eyes and 
ears open. 

Blitz pokes into “V. 

It was natural for 
come acquainted with 
count and, being keenly alert and fatr- 
minded, he promptly investigated. He 
went over to the Lincoln National Bank 
the other morning and sat down at the 


A.” thoroughly. 
Mr. Blitz to be- 
the Victory Ac- 


mediately Account for 


himself. 


opened a Victory 


Coupon for New Accounts 


At the end of this story appeared a 
coupon headed ‘Are You in Good 
Health Today” and directed to the Lin- 
coln National Bank, in which appeared 
spaces for all necessary data regarding 
an individual who might want to open 
one of these accounts. 

The extensive newspaper advertising 
used in putting over this new form of 
life insurance and the rather unique 
lines adopted in this advertising has not 
alone attracted much attention among 
insurance men but also among advertis- 
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the case of corporations differs in sev- 
eral respects from that applicable to 
individual insurance. 

1. Premiums.—As is the case with 
individuals, life insurance premiums 
paid by corporations are not deductible 
from gross income. 

2. Dividends—The application of 
the law to dividends on life or endows 
ment policies received by a corporation 
is presumably the same as in the case 
of individuals, as outlined above. 

3. Life Policies Paid at Death of 
the Insured.—As already stated, while 
the proceeds of life insurance policies 
when payable to an individual, or to 
jndividual members of a partnership, 
will not constitute part of their taxable 
income, this rule does not apply to 
corporations. When payable to cor- 
porations the proceeds of Life policies 
are taxable the same as under endow- 
ment policies—that is, the amount sub- 
ject to tax will be the difference be- 
tween the proceeds of the policy and 
the total premiums paid thereon. 

4. Cash Surrender Value, Admis- 
sible Asset—As of the beginning of 
any taxable year, the cash surrender 
value of a life or endowment policy, 
when payable to a corporation, will 
constitute an admissible asset in com- 
puting invested capital of a corpora- 
f tion when calculating the excess profits 
tax. 

5. Cash Surrender Values.—Refer- 
ring to cash surrender values on both 
life and endowment policies, the same 
rule applies as to individuals, namely: 
The cash surrender value when the 
policy is surrendered is not taxable ex- 
cept to the amount it exceeds premiums 
paid. 


Estate Tax 


The question as to federal estate tax, 
‘covered by the revenue act referred to 
at the beginning of this article, should 
be considered separate and apart from 
the income tax feature. The federal 
tax required in the new revenue law, 
sometimes incorrectly called the in- 
heritance tax law, has to do with the 
taxes levied by the federal government 
‘on estates left by individuals, and the 
tax is exacted before distribution of 
the property is made. It is a tax upon 
the property itself and not upon the 
transfer—hence, it is an estate tax 
rather than an inheritance tax. 

It has to do with life insurance in 
that life insurance payable to one’s 
estate—that is, where the estate is des- 
ignated in the policy as beneficiary— 
is subject to the tax the same as any 
cther property. But in the case of life 
insurance left to individuals the law 
requires that the aggregate insurance 
in excess of $40,000 left to individual 
beneficiaries shall be subject to tax 
the same as other property. In other 
words, $40,000 of insurance payable to 
individual beneficiaries is exempt. 
While there can be no question as to 
the propriety of the requirement that 
policies payable to the estate shall be 
considered as part of the estate, yet 
there is a serious. question as to the 
constitutionality of taxing any part 
of life insurance left to individual bene- 
ficiaries. 

The gross estate shall consist of all 
property of the deceased including, as 
stated above, life insurance policies 
payable to his estate and policies pay- 
able to individual beneficiaries in ex- 
cess of $40,000. 

For the purpose of taxation the net 
estate is determined by deducting from 
the gross estate the usual exemptions 
—funeral expenses, administration ex- 
penses, claims against the estate, un- 
paid mortgages, losses incurred during 
settlement of the estate, a reasonable 
amount for the support during the 
settlement of the estate for the de- 
cedent’s beneficiaries, as well as_ all 
bequests for religious, charitable, scien- 
tific or educational purposes. 

From the net amount of the estate, 
as above derived, a further deduction 
of $50,000 may be made which is eX- 
empt under the law. 

The following table shows the fed- 





ing men as well 


(CONTINUED ON PAGE 19) 

















IN 
mE af 
rienc 
of lif 
durir 
Mile: 
insur 
year- 
pose 
that 
ratio 
Amo 
busit 
of tk 
to fc 
there 
wint 
feel 
man; 
crea: 
that 
the « 


~s 
conc 
gove 
that 
will 
opin 
occu 
tend 
a n 
tion 
busi 





1iums 


e tax, 
ed to 
hould 
from 
-deral 
» law, 
e in- 
h the 
iment 
d the 
on of 
upon 
n the 
e tax 


ice in 
one’s 
s des- 
iary— 
iS any 
of life 
e law 
irance 
vidual 
Oo tax 
other 
ble to 
xempt. 
as to 
it that 
iall be 
te, yet 
to the 
y part 
| bene- 


of all 
ing, as 
olicies 
S$ pay- 
in ex- 


he net 
¢ from 
aptions 
on eX- 
te, un- 
during 
sonable 
ng the 
he de- 
as all 
, scien- 


estate, 
duction 
is eX- 


he fed- 
») 





January 1, 1920 


THE NATIONAL 


UNDERWRITER 


LIFE 3 





EXPECTS HEAVY LAPSE 


INDIANA ACTUARY’S COMMENTS 





Miles Schaeffer of Indiana Department 
Foresees a Reaction After 
Big Production 





INDIANAPOLIS, IND., Dec. 30.— 
“I am curious as to the probable expe- 
rience as to lapse on the great volume 
of life insurance that has been written 
during the past twelve months,” said 
Miles Schaeffer, actuary of the Indiana 
insurance department, in the course of 
year-end comments. “I do not wish to 
pose as a pessimist but I anticipate 
that there will be a rather heavy lapse 
ratio, Owing to a number of things. 
Among these might be noted that much 
business was written on the strength 
of the ‘flu’ scare and people are prone 
to forget such lessons quickly. Unless 
there is a return of the epidemic this 
winter, and many authorities seem to 
feel that there will be, I believe that 
many who were induced to take in- 
creased amounts of life insurance on 
that account will be inclined to drop 
the extra policies which they took. 


Business to Slow Down 


“Also, the labor unrest, the unsettled 
conditions prevailing in congress and in 
governmental departments and the fact 
that this is a presidential election year 
will tend to slow down business in my 
opinion,” he continued, “and, if this 
occurs, money will tighten, which will 
tend to shake out some business. It is 
a notorious fact that presidential elec- 
tion years have always been hard on 
business as there is a tendency on the 
part of new enterprises to wait until 
the uncertainties of the campaign are 
cleared away. 

“Maybe this is not just the kind of 
‘dope’ with which to start off the New 
Year, but it can do no harm to face 
possibilities and be prepared to meet 
them. Should there be a slump in the 
demand for life insurance which has 
been so truly phenomenal, the agents 
will be equal to the conditions and will 
continue to make good showings by 
harder work and more intensive sales- 
manship. However, the big demand 
may continue unabated and I hope it 
will.” 

Heavy Premiums for Year 


Mr. Schaeffer said that, as far as he 
could tell from the records of his de- 
partment and his knowledge of general 
field conditions all branches of insur- 
ance as well as life will write unusually 
large volumes of premiums in the state 
this year. During the war period there 
was a slump in the number of agents’ 
licenses issued but in this particular 
the companies are getting back to nor- 
mal and, in the past few weeks, there 
has been an unusual demand for 
licenses for this part of the year. 





Company Must Pay Note 


TOPEKA, KAN., Dec. 30.—Selling of a 
note given by a would-be policyholder in 
Kansas before the application for insur- 
ance had been approved is going to be 
expensive for the company involved. Two 
agents of this company, who had been 
working in Oklahoma were ¢alled to the 
home office for reassignment. On the way 
they stopped off at a small Kansas town, 
and being aggressive agents, they located 
@ prospect and sold him insurance. One 
of the agents took the application and 
accepted a note for payment of the first 
premium. The company turned down the 
application and directed the agent to re- 
turn the money paid. The company did 
not know that a note had been given. 

Later the note turned up in the hands 
of innocent purchasers, and a court di- 
rected the maker to pay it. He checked 
the matter up to the Kansas department, 
which directed the company to pay the 
face of the note, with interest, court costs 
and attorneys’ fees, to the maker, as the 
insurance was written by an authorized 
sent. although he had no license in this 
State. 














BIG DAYS FOR THE LIFE AGENT 





of the Massachusetts Mutual Life 

at Chicago, former president of the 
National Association of Life Under- 
writers, believes that the next ten years 
will be the greatest life insurance period 
in the history of the country. In com- 
menting on the achievements in 1919 and 
its wonderful production he predicts that 
the conditions in 1920 and on to 1930 will 
be just as notable, just as profitable to 
the man in the field. 

He calls attention to the fact that the 
United States is the creditor of all na- 
tions. It is in an enviable and unprece- 
dented position. It will take ten years for 
the world to catch up with itself and the 
United States will be the great producing 
fiold during that decade. There will be 
all sorts of demands on this country. 
Men will be employed, good wages will 
be paid, people will be prosperous and 
there will be plenty of money to purchase 
life insurance. 


Mei the 3 L. BRACKETT BISHOP 


* Ox 


Mr. Bishop declares that the life insur- 
ance business is a good one to be en- 
gaged in at this time because the results 
will be continuously gratifying for a de- 
cade at least. People will need life in- 





surance not only as personal but business 
protection. They are being educated as 
to its necessity in the scheme of life. 

In making some observation on 1919 

business Mr. Bishop said that almost 
every company has written as much as it 
cared to and perhaps even more. If a 
man cannot write life insurance now he 
better hunt some other line of business 
because the agent who is industrious and 
capable can certainly get returns under 
existing conditions. Mr. Bishop thinks 
the time may come when the older life 
insurance companies and perhaps many 
of the new ones will be writing more 
business than they can safely assimilate 
and will keep prospects on the waiting 
list. That would be an anomalous and 
unique feature in life insurance té have a 
man actually demanding it and having to 
wait until he could get the policy he 
desired. 
’ Mr. Bishop declares that this is the 
golden day of life insurance, that men 
who are engaged in the business have 
reason to be very proud of it. They are 
constructive workers, home _preservers, 
business builders, educators and are do- 
ing much to insure the continuance of 
peace and prosperity. 














Rabbi to Write Life 


Insurance to Aid People 














T. LOUIS, MO., Dec. 30.—Appalled 

by the plight of widows and chil- 
dren who are left destitute by the 
failure of the bread winner to provide 
for their future with an insurance policy, 
Rabbi Samuel Sale, prominent Jewish 
churchman and for 32 years rabbi of 
Temple Shaare Emeth at St. Louis, has 
resigned to devote the remainder of his 
life to selling life insurance. 

a 

Can a man 66 years old successfully 
sell insurance without any previous ex- 
perience? Rabbi Sale can, he says, be- 
cause he is convinced of the necessity 
of a wider distribution of insurance 
among the poorer classes. 

Though his connection as a salesman 
with the Northwestern Mutual begins 
officially Jan. 1, Rabbi Sale already is 
said to have written policies amounting 
to $100,000. 

“This is not a new idea with me,” he 
told his congregation last week at a 
farewell reception given in his honor. 
“For 25 years I have resolved to aid 
in a more definite way people who are 
left destitute. For 42 years I have been 
preaching the doctrine of provision for 
others. I have been brought into con- 
tact with thousands of families left des- 
titute through lack of, forésight and a 
spirit of deep affection. I think life in- 
surance is the medium through which I 
can do the most good.” 

Dr. Sale announced emphatically that 
he was not going into the insurance 
game for monetary advancement. 

“My purpose is,” he said, “to instruct 
and lead those unseeing people who 
make no provision for their families. 
The most bitter moments of my life 
have been spent in the presence of 
widows and children.” | 


By special arrangement Dr. Sale will 
be permitted to work among the people 
he has been most intimately associated 
with for years. His salary as rabbi 
emeritus will be $4,800 a year. He is 
active and has a forceful personality 
which, friends say, will crown his ef- 
forts with success. 

Dr. Sale was born in Louisville in 
1854. He studied at the University of 
Kentucky and in Berlin. His first as- 
signment was in Baltimore. He came to 
St. Louis from Chicago in 1887. During 
the national political conventions here 
he served as chaplain and has come into 





national prominence through his activ- 
ities in behalf of Jews, and for his lin- 
guistic attainments, especially in Orien- 
tal languages. 


PROTEST CONTINENTAL DEAL 





Creditors of Utah National Under- 
writers Corporation Object to 
Removal of Company 


SALT LAKE CITY, UTAH, Dec. 3, 
—Creditors of the Utah National 
Underwriters’ Corporation have filed 
with Rulon S. Wells, state commis- 
sioner of insurance, a formal protest, 
against any proposal or attempt to re-, 
move the Continental Life from Salt 
Lake City or to make it a Missouri cor- 
poration, merging it with the Globe 
Life and the Pioneer Life of Kansas 
City. The protest was filed by D. C. 
Perkins, a salesman for the under- 
writers’ association, and it is reported 
that a similar protest is to be made by 
Rufus M. Potts, formerly insurance 
commissioner for Illinois. 

It is alleged in the protest that an 
attempt is being made to remove the 
assets of the company from this state 
and that such removal would mean 
that the assets of the Utah National 
Underwriters’ corporation would be 
moved also, since it is said that a con- 
siderable part of the assets of the 
Underwriters’ Corporation consists of 
claims against the Continental. It, is 
against the Utah law to remove any 
property from the state, according to 
the protest, until debts and claims 
against that property have been satis- 
fied. Mr. Wells is conferring with 
the attorney general with regard to the 
matter. 

The protest recites that the Utah 
National Underwriters’ Corporation 
entered into an agreement with Lor- 
enzo N. Stohl and others and also en- 
tered into an agreement with the Con- 
tinental whereby the Underwriters’ 
Company purchased 986 shares of the 
capital stock of the Continental at an 
agreed price of approximately $180,- 
000. 





Los Angeles Gets Meeting 

SALT LAKE CITY, UTAH, Dec. 30— 
Los Angeles has been selected as the 
meeting place for the 1920 convention 
of the Association of Insurance Com- 
missioners, according to word received 
by Commissioner Rulon S. Wells of Utah, 
from Commissioner Fairchild of Colo- 
rado. It has been expected that the 
convention would be held at Salt Lake 
City, but the California city won out in 
its fight for the meeting at the recent 
session of the executive committee. 





DRIVE IS PROGRESSING 


EDWARDS TELLS OF CAMPAIGN 








Fifty Local Associations Pledged to 
Double Membership in Nation- 
Wide Movement 





DENVER, COLO, Dec. 30.—J. Stan- 
ley Edwards, manager of the Aetna 
Life in Denver, and president of the 
National Association of life Under- 
writers, has returned to this city after 
a visit in the East where he held group 
meetings of the presidents and other 
representatives of local associations at 
New York City, Baltimore, Pittsburgh, 
Columbus, Cincinnati and Omaha. At 
these meetings the National associa- 
tion’s Double-up Membership campaign 
plan was presented and adopted by all 
the associations represented for cam- 
paigns to be put on early in the year. 


Fifty Associations in Line 


Mr. Edwards reports that over fifty 
of the associations have now adopted 
the National Association’s plan for 
doubling up their membership by cam- 
paigns to be held early in 1920. 

W. Dwight Mead of Seattle, Wash., 
president’s assistant for the Pacific 
coast, recently attended a_ successful 
meeting of the Seattle association where 
plans were approved for adopting the 
National association’s membership cam- 
paign for that association. 

Recently in Columbus, O., at an as- 
sociation meeting John L. Shuff of 
Cincinnati, assistant to the president, 
secured the pledge of the association of 
Columbus for a 100 per cent member- 
ship increase. 

Moore New England Assistant 


Robert W. Moore, Jr., agent of the 
New England Mutual at Boston, has 
been appointed as an assistant to the 
president for the National Association 
to succeed Leon J. Barrett of Worces- 
ter, Mass., who has been obliged to 


resign on account of illness in his 
family. 

Harry T. Miller, of Minneapolis, 
Minn., president’s assistant for the 


third district, and E. O."Eliason, chair- 
man of the national executive commit- 
tee, are planning visits to North and 
South Dakota and Wisconsin associa- 
tions. 


Dallas Plans Big Meeting 


DALLAS, TEX., Dec. 30.—More than 300 
life underwriters from all sections of 
Texas will attend the North Texas Life 
Insurance Congress here Jan. 2, according 
to announcements of James B. Harris, 
secretary of the North Texas Association. 
Reservations for that many have been 
made and more are expected to come. 

The chief addresses for the occasion 
will be delivered by Charles W. Scovell, 
former president of the National Associa- 
tion of Life Underwriters. Mr. Scovell 
will speak on institutional soliciting, 
monthly income insurance, every policy a 
thrift policy and inheritance tax insur- 
ance. These addresses will be scattered 
over the day and evening. 

Mayor Wozencraft will welcome the 
underwriters to Dallas. George Waverly 
Briggs, insurance commissioner of Texas, 
will deliver an address as will Nathan 
Adams of the American Exchange Na- 
tional Bank, and A. S. Doerr, president of 
the North Texas Association. 

Insurance men expect much good to 
come from the conference. 


Boosting Thrift Week 


DENVER, COLO., Dec. 30.—J. Stanley 
Edwards, president of the National Asso- 
ciation of Life Underwriters, states that 
National Thrift Week and National Life 
Insurance Day activities will be supported 
throughout the country by many of the 
local life underwriters’ organizations. The 
underwriters, he says, in most cases are 
ready to distribute the literature, to help 
in newspaper publicity and furnish shop 
talks to business firms and factories on 
Thrift and Life Insurance. 
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IX million five hun- 
Ro dred thousand heads 
of families in the 
United States are 
farmers. This is one 
third of the family 
men of the nation. 
One third of the men 
who need, beyond 
all peradventure ofa 
doubt, life insurance. 
They are men who know they need it, 
men who need only to be approached 
properly to be made into applicants. 




















This locates one third of the men who 
are in positive need of life insurance pro- 
tection. 


Now what about ability to buy it? 


Has there been as great prosperity in the 
cities as there has been in the country of 
recent years? Has this prosperity, which 
has been felt in a lesser degree in the city 
and in a greater degree in the country, 
been equally divided among the people of 
the two classes—urban and rural. Hasn't 
the city prosperity really bleesed a fairly 
small percentage of the population? Hasn't 
the rural prosperity blessed nearly every 
one in the country? 


Isn’t the country really the great field for 
life insurance today and hasn't the Far- 
mers National Life Insurance Agent the 
best approach to this great field? 





FARMERS NATIONAL 
LIFE INSURANCE COMPANY 


AMERICA 

















INSTRUCTION MEETING 





GATHERING AT LOS ANGELES 





Bankers Life of Iowa Salesmen Are 
Getting Up Steam for the 
Year 





LOS ANGELES, CAL., Dec. 30.— 
The Bankers Life of Des Moines is 
holding the biggest school of instruc- 
tion in its history this week. Four 
hundred members of its sales force are 
i assembled in Los Angeles. President 
George Kuhns is presiding at the ses- 
sions and the course of instruction is 
/in charge of Vice-President G. S. Nol- 
len, who is assisted by the company’s 
corps of sales managers. 

The Bankers Life representatives from 
the middle west and the eastern states 
' assembled at Kansas City and started 
' from there for Los Angeles in a spe- 
cial train on the Santa Fe, which stop- 
ped one day at the Grand Canyon of 
the Colorado. The Iowa delegation as- 
sembled in Des Moines, together with 
the representatives from Wisconsin, 
Minnesota and the Dakotas. 

The Bankers Life School of Instruc- 
tion was an annual event prior to the 
war, and the one which is now being 
held in Los Angeles is the one which 
was originally to have been held in 
New Orleans in January, 1918. 


Home Office Delegatien 


Members of the home office delega- 
tion who are attending and assisting 
with the work of the meeting are Pres- 
ident George Kuhns, Vice-President G. 
S. Nollen, Dr. Ross Huston, J. E. Flan- 
igan, E. W. Nothstine, B. N. Mills, W 
H. Heinz and Martin Roe. 

Notable among the delegates is Mrs. 
Emma C. Culver of Boone, Iowa, one 
| of the most successful women in the 
| United States in life insurance sales- 
| manship. She has produced an average 
| of $1,000 a day of business for every 
' working day of the year. 

The Bankers Life delegates arrived 
in Los Angeles in time to celebrate 
New Year’s eve in that city and to wit- 
ness on New Year’s day the annual 
Rose Festival at Pasadena and the foot- 
ball game in this city between Harvard 
and Oregon. 








Presentation of Medals 


A big event of the School of Instruc- 
tion sessions is the presentation by 
President George Kuhns of gold and 
silver and bronze medals to 100 mem- 
bers of the sales force from various 
parts of the country who have qualified 
this year for membership in the presi- 
dent’s club of the Bankers Life. On 
the face of these medals appears a like- 
ness of President Kuhns, and they are 
naturally much to be desired emblems 
for members of the Bankers Life field 
force. 


Bankers Had Great Year 


The company is celebrating at Los 
Angeles the closing of the greatest 
year in its history, during which the 
field force has produced a total busi- 
ness of $90,000,000, as compared with 
a total of $44,000,000 for 1918. This is 
a gain of over 100 percent, as compared 
with an average of 60 percent for all of 
the life insurance companies of the na- 
tion. The company also celebrates the 
fact that at the end of the year it had 
approximately $500,000,000 of insur- 
ance in force. It will be the aim of the 
field force to produce $100,000,000 of 
business in 1920, and pledges for pro- 
duction will be made at the close of 
the Los Angeles assembly. 








Farmers National Life Gains 


The Farmers National Life of Chicago 
is reducing its authorized capital from 
$500,000 to $200,000. It has added mate- 
rially to its surplus during the year and 

| gained more than $2,000,000 of life insur- 
{ance in force. The Farmers National 
| is going strong and is making an excel- 
‘lent record. 


—= 





New Argument For 
Life Income 








EFORE an assemblage of the most 
brilliant surgical talent of Amer- 
ica, Dr. William J. Mayo, elder 

of the famous Mayo brothers of 
Rochester, Minn., addressing the Clini- 
cal Congress of the American College 
of Surgeons in New York last month, 
predicted that ten years will be added 
to the life of a man through the 
achievement of medical science in the 
next twenty years. 
x ok 


Said Dr. Mayo: “Since the close of 
the Civil War, fifteen years have been 
added to the average length of human 
life. With present knowledge and 
present conditions, fifteen years more 
might be added to the life of man in 
this country within the next twenty 
years. It is certain that ten years will 
be added, at the most productive age, 
from the standpoint of industry, and 
will greatly aid in maintaining our posi- 
tion as the most productive nation. 
When I was a boy it was difficult for 
men of forty to find a new job and for 
a man of fifty it was practically impos- 
sible. Today the older men are great 
assets to the country.” 

* * * 


Need we point out the significance 
of this remarkable statement? 

Ten years more to live! From the 
life insurance standpoint, ten years 
more for the policyholder to pay pre- 
miums or ten years more for him to 
receive an income. Was there ever a 
stronger argument for “Income for 
Life?” In the face of this opinion 
from America’s greatest surgeon, 
doesn’t the sombre picture of the little 
graveyard on the hill seem sadly out 
of date? The constructive, optimistic 
opinion of a man who stands in the 
front rank of the medical profession of 
the world makes the gloomy tale of 
the insurance man with nothing to sell 
but “death” insurance seem more 


gloomy than ever. 
. oe 


Imagine an ordinary man, after 
reading Dr. Mayo’s striking words in 
his morning newspaper, being can- 
vassed by a life insurance man on the 
old fashioned basis. Is he apt to part 
with his money for an ordinary life 
policy when Dr. Mayo is giving him 
ten more years of premium paying? 
But the average man would certainly 
listen with interest to the agent who 
offered to take care of this longer old 
age that Dr. Mayo says is coming to 
him. 

x ok * 

Valuable as it is, the opinion of this 
great surgeon cannot prolong the life 
of any one individual. But it does 
illustrate the sign of the times. People 
today more than ever are thinking 
about living, not dying. It is the dif- 
ference between optimism and _ pessi- 
mism. And the agent today is talking 
living, not dying. He passes over the 
subject of death benefits as a univer- 
sally known fact which needs no elabo- 
ration and stresses the big, cheerful 
story of income. 

We hear a lot about the changed 
attitude of the public toward the man 
with the rate book. A good share of 
it is due to just this. The better ele- 
ment of the profession has thrown 
away its dark and gloomy canvassing 
material of the old days and is now 
talking in terms the public likes to 
hear. “Income for Life” is what the 
public likes—and buys.—Fidelity Field 
Man. 


Guardian Life of New York 


The Guardian Life of New York, which 
reduced its dividends 50 percent last 
year, announces that in 1920 it will in- 
crease its dividends 40 percent on this 
year’s basis, making the 1920 basis 70 





percent of the normal. 
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OU BE AT 652 


How often do you ask that question of your prospect for insurance? But have 
you ever changed the ‘‘ You” in that question to “I’’? 


To you then, who have"asked that question of yourself without finding a satis- 
factory answer, this advertisement is addressed. 





The work which you are doing today should 
be such that you are building toward independ- 
ence by the time you are 65. Is it? 


The contract under which you are working 
should be one built upon these three cardinal 
principles: 

Ist, That such business as is written 
shall be written properly. 


2nd, That the Company shall be paid 
for such business, and 


3rd, That there shall bea reasonable 
agreed-upon production from the 
territory which is tied up. 


And when you know that you are comply- 
ing with those three points, you should be able 
to proceed in full confidence that you are build- 
ing for yourself. You should rest assured that 
the fruits of your labors will not be taken from 
you, just as you are about to enjoy them. You 








should be confident that you are proceeding 
toward Independence at 65. 


You need only demonstrate to us that your 
qualifications entitle you to our confidence to 
obtain such a contract from us. 


Lincoln Life contracts cannot be cancelled 
by the company without cause, merely by giv- 
ing 30 days’ written notice. 


No matter how high you may have climbed 
the ladder of life insurance experience, no mat- 
ter if you have not started to climb, territory 
from a hamlet and its vicinity up to the ex- 
clusive rights of an entire state is available to 
you according to your ability. 


This territory is located in 


Colorado Minnesota Ohio 
Illinois N. Dakota Pennsylvania 
Indiana S. Dakota West Virginia 
Iowa Montana North Carolina 
Michigan Nebraska Utah 
Oklahoma California 


In addition to an ideal agency contract, Lincoln Life agents can write both participating and 
non-participating insurance, and because of a sub-standard department policies are issued on 96% 


of applications received. 


The insurance in force is over $100,000,000. 


Te () LINCOLN) 








The Lincoln National Life Insurance Company 
Lincoln Life Building, Ft. Wayne, Ind. 
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Up to the General Agent 


WE are having much discussion these 
days in Chicago on the subject of twist- 
ing. It is being treated fré6m many view 
points. There are charges and counter- 
charges being made. Whether twisting 
shall continue or not comes right back to 
the individual general agent. If he ac- 
cepts brokerage business it would take 
but a few minutes for the general agent 
to satisfy himself as to the character and 
reputation of the broker offering the busi- 
ness. The general agent knows certainly 
his own men or should know them and 
should know whether the business they 
produce comes clean. 

Rules, regulations and agreements will 
go but a small way with a general agent 
who wants to take twisted business. If he 
is so greedy for business that he is will- 
ing to have a policyholder done an in- 
justice in order that a few more sheckels 
can go into his own pocket, he will not be 
held by any gentleman’s agreement or any 
pledge that he may sign. The matter is 
up to the head of the organization. If 
any of his men twist business, he can 
easily stop it. 

Here is a practical suggestion that is 
made in connection with twisting, Most 
of the business that is being transferred 
or interfered with by professional twist- 
ers or agents is not the new business that 
has been written within recent years so 
much as that which is older and which is 
not being looked after by any agent. We 
are referring in this instance to actual 
twisting and not to “knocking.” The pro- 
fessional twister is one who seeks to show 
by juggling figures that it will be to the 
interest of the assured to change his pol- 
icy. The professional twister is not 


necessarily a man who is “knocking” com- 
panies, as he relies entirely on his ability 
to convince the assured that it will be to 
his financial advantage to change the 
character of his policy. 

There are many cases on the books of 
general agents that have come to them 
through brokerage connections or through 
agents whose renewals have been pur- 
chased by the general agent or have come 
into his possession through other means. 
No subagent is in close and intimate con- 
tact with these cases. No one is looking 
after them in particular. They are al- 
lowed to drift along without personal cul- 
tivation. 

Sub-agents in close contact with their 
assured, who are cultivating them and 
writing them for new insurance, do not 
have much trouble with twisters. If the 
assured are convinced that they are get- 
ting a square deal and are having serv- 
ice rendered to them, it is not likely that 
they will listen to the eloquence of a 
twister without consulting their friend, 
the agent. Would it not be a good idea 
for the general agent to look at the twist- 
ing subject from this standpoint? Would 
it not be to his advantage to make a 
survey of the business on the books and 
endeavor to get some live sub-agents in 
close contact with the old business so that 
it can be galvanized? Would it not be 
well to have some friend at court who is 
constantly looking after the interests of 
the old policyholders, watching them, cul- 
tivating them, serving them? Why not 
assign these old policyholders to sub- 
agents for a special treatment? That may 
be a cure for twisting. It worth 
trying, 


is 


at any rate. 


Continuous Installment Policy 


Tue Mutua. Lire calls attention to 
the fact that the continuous installment 
policy was originated by the late Emory 
McCirntock, actuary of the Murua. 
Lire and issued by that company 27 years 
ago, at the beginning of 1893 in com- 
memoration of the Muruar Lire’s 50th 
anniversary. While that policy provided 
for the payment of a stipulated sum every 
year for 20 years certain the payments 


could be continued as much longer as 
the beneficiary might live. The Murua 
says that the regular form did not pro- 
vide for monthly payment nor was there 
at that time much if any demand for 
that form. But from virtually the be- 
ginning various companies made these 
payments in monthly parts when expressly 
desired and the plan has developed 
greatly in recent years. 


Creates a Breathing Spell 


Wa ter E. WEss, superintendent of 
agents of the Nartionat Lirr, U. S. A,, 
designates business life insurance as a 
“Breathing Spell.” In other words, it 
gives the concern involved a chance to 
turn around and adjust its affairs to the 
new conditions imposed by death. Many 
agents in selling business insurance make 





the mistake of centering their arguments 
entirely on the contingency of death. A 
business life insurance policy may be of 
greater value even during the life of the 
assured. If there comes a time when 
there is a financial pinch the loan value 
may be of decided benefit. Business life 
insurance, too, can be made into a sinking 












Dr. S. B. Sholz, Jr., has recently be- 
come associated with the medical de- 
partment of the Massachusetts Mutual 


Life, thus making it possible for the 
department to resume the practice of 
having visits to each agency by a mem- 
ber of the department. 


Manager L. Brackett Bishop of the 
Massachusetts Mutual at Chicago and 
Mrs. Bishop will sail Jan. 22 on the 
“Empress of Russia” from Vancouver, 
going to Japan, the Phillipines, China, 
thence to India, Egypt, Palestine, the 
Mediterranean countries, France, Eng- 
land and back to America, making a 
trip of three months or so. 

Mrs. Helen C. Carpenter, secretary 
to E. P. Greenwood, vice-president of 
the Great Southern Life of Dallas, has 
been making a big producing record for 
the company this year. She commenced 
writing business in her spare time about 
Sept. 15, starting with a $40,000 policy. 
To date she has written $235,000 of 
paid-for business. With the exception 
of her first policy and two others for 
$3,000 each written in Dallas, the busi- 
ness has all been secured at Wichita 
Falls, Tex. During November, Mrs. 
Carpenter produced $126,000 of new 
business, leading the company’s agency 
force. 

Mrs. Carpenter’s record is all the 
more remarkable when it is considered 
that during November she gave only 
four days to the work and during the 
entire year has devoted only about 20 
days all told to the actual solicitation 
of business. Mrs. Carpenter has writ- 
ten two $50,000 policies. 

In spite of the fact that she has 
demonstrated her ability to produce 
business on a large scale, Mrs. Carpen- 
ter does not expect to give up secre- 


PERSONAL GLIMPSES OF LIFE UNDERWRITERS 
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tarial work. She has been with Mr, 
Greenwood for seven years and hag 
arranged with him to spend four daysa 
month in selling work. Mrs. Carp 
ter has a very attractive personality and 
is a woman of fine attainments. 


Dr. John Mason “Little, Jr., has been 
appointed assistant medical director of 
the New England Mutual to succeed 
Dr. W. B. Robbins, recently resigned, 
Dr. Little is connected with the Har- 
vard medical school and for eight years 
served as chief of staff to Dr. Grenfell 
in Labrador. 


Thatcher W. Root, for many years 
with the Detroit Agency of the Mutual 
Benefit ‘Life under Johnston & Clark, 
has been made assistant manager. 

Jonathan W. Jackson, who recently 
retired as Chicago manager of the 
Pacific Mutual Life, died last week 
after a ‘long illness. Mr. Jackson was 
one of the well known managers in 
the city having gone to Chicago in 1895 
as manager of the Home Life in Illinois 
and northern Indiana. He served in 
this connection until 1910 when he be- 
came manager of the Pacific Mutual. 
Mr. Jackson was a native of North 
Carolina, born March 3, 1859. He was 
educated in» the University of North 
Carolina, graduating with the class of 
1882. He taught in an academy at 
Raleigh, N. C., for a while and then 
became general agent of the New York 
Life at Nashville, Tenn. Mr. Jackson 
was a grandson of former Governor 
Jonathan Worth of North Carolina, 
whose name he bore. He was a firs 
cousin of Secretary of the Navy Jose- 
phus Daniels. His brother, S. S. Jack- 
son, is connected with the Pacific 
Mutual at Chicago. 

















LIFFORD L. McMILLEN, general 
C agent of the Northwestern Mutual 

Life in its home city at Milwaukee, 
is making a splendid record since he took 
charge of the agency on his return from 
military service in France. Seven years 
ago Mr. McMillen was appointed gen- 
eral agent for the Northwestern Mutual 
at Madison, Wis., and was the company’s 
youngest man holding a position of that 
kind. The territory was doubled and the 
agency enlarged. Mr.: McMillen became 
a member of the firm of Shakshesky & 
McMillen, who as general agents were 
producing a higher per capita business 
than that of any other company’s general 
agents except one. Mr. McMillen loomed 
up as one of the big men in the North- 
western and was appointed chairman of 
the Northwestern Agents Association 
standing committee and was:author of a 
plan of agency organization which was 
highly lauded by his associates all over 
the country. 

* * * 

Out of the Madison agency there went 
16 men into military service along with 
Mr. McMillen. The Northwestern on his 
return from the war picked him as home 
office general agent and he assumed this 
post at the age of 29. He set out at once 
to improve his previous record along or- 
ganization development lines. Mr. Mc- 
Millen’s first move on assuming the 


1 agency was to move it out of the home 


office building into- the busiest part of 
Milwaukee’s business center. He took 
offices in the Plankinton arcade. 
x * Ox 

Mr. McMillen refers to his agency in 
all his advertising literature as Clifford 
L. McMillen and Associates. 

The names of the associates are listed 








fund. In other words, business insur- 
ance is a contingency fund to be drawn 





on in case of any pressing emergency. 


whenever the space and character of the 
advertising permits. In the McMillen of- 
fice all the men, including Mr. McMillen 
himself, sit in the open. There are 40 
full-time agents in the organization pull- 
ing together in one body. 


The agency is producing $900,000 a 
month since July 1. Mr. McMillen calls 
weekly meetings for the new associates, 
monthly dinners for all and a quota sys- 
tem is fixed by the associates themselves. 
There is a committee of five selected by 
the association to act in an advisory ca- 
pacity on all matters vital to the welfare 
and growth of the agency. Mr. McMiller 
has a thoroughly competent sales promo- 
tion and advertising expert to assist in 
theypublicity work. There is very indi- 
cation that the agency will be on a million 
a month basis for 1920. At present the 
ten leading producers associated with the 
McMillen general agency in order of rank 
are as follows: 

Dr. C. E, Albright. 
E. J. Tapping, Jr. 
J. H. Derse. 
Herbert O. Hewitt. 
Frank P. Giloth. 

J. A. Halsey. 

A. W. Schmitt. 

E. Aarons. 

A. J. Butzen. 

John M. Behling. 
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Murrell Leads Bankers Forces 


G. F. Murrell of Pittsburgh is the 
Bankers Life leader for the year. His 
total of business issued for the year up 
to the close of business on Dec. 23 was 
$820,000. During the first 20 days of 
December he applied for $220,500. Mur- 
rell credits his increase to hard and con- 
sistent work. 


E. D. Peifer is now district manager 
in Chicago for the Federal Life. Mr. 
Peifer was formerly a fraternal insur- 
ance man, but is now making a good 





record for the Federal. 
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-1894—1919 


STATE LIFE 


INSURANCE COMPANY 





INDIAN APOLIS 








ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 





PROGRESSIVE CONSERVATIVE ‘‘FLU’? PROOF 


The Growth of Oak—The Solidity of Granite 
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On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Chicago National Life Insurance Co. 
10 South La Salle Street 





OF DES MOINES, IOWA 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 























LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE geet INSURANCE CO. 








PAN-AMERICAN LIFE INSURANCE 
—, COMPANY $SU,o8u085 = Sat om te 


Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 


The recent merger of the Meridian Life with the a foot has o gal banding up aeneee rich and ns ger territories in the South 
and North Central section, which will be assigned to M agency 0} of 


d inspiring an ganization high 
grade men. A rare opportunity to ambitious men to Scaplives in ae eeseda t and permanently profitable business. 
Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 
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Over $75,000,000.00 





of new business is the 
record for 1919 of the 


BANKERS LIFE 
Cowra NY 





NEWS ABOUT LIFE POLICIES 











New Policies, Premium Rates, Dividends, Surrender Values and all Changes i in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual-Digest” 
and “Little Gem,” Published Annually in May. PRICE, $3.00 and $1.50 respectively. 














New Missouri State 


The Missouri State Life has issued 
reduced rates on new non-participat- 
ing, or as the company calls them, non- 
profit sharing policies. 

For all forms of the new policies 
there are four rates. One rate, the 
lowest, is simply life insurance. The 
second rates shown in columns B 
carry a simple waiver of premiums dis- 


Life Non-Par. Rates 


ability clause; the next highest rates, 
shown in column C, carry both a 
waiver of premium and a monthly in- 
come to the policyholder of $10 a 
month for each $1,000 of insurance; the 
highest rates for these forms of policies 
carry not only the waiver of premium 
and income for the assured but also a 
double indemnity feature for acciden- 





tal death. 








DES MOINES _ Geo. Kuhns, Pres. 














Columbia Life 


[nsurance Company, C™Gn™ 





We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide ineurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, President and General Manager 











“The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


A 
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For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 




















SECURITY MUTUAL NEW RATES 





Binghamton Company Withdraws All 
Monthly Income Rates and Values 
in Old Book 





While the Security Mutual of Bing- 
hamton rate book on rates adopted 
Aug. 1 will not be completed until 
sometime in February a _ preliminary 
rate sheet has been issued. All monthly 
income rates and values quoted in the 
old rate book have been withdrawn and 


the company is now issuing monthly in- 
come policies providing for an initial 
payment of $98 immediately in proof of 
death and $5 per month thereafter for 
240 months, the commuted value being 
$1,000. This change permits the agent 
to sell ordinary life monthly income, 
also 10, 15, 20 payment life monthly in- 
come policies at the same rates and 
with the same values as the regular 
ordinary life, 10, 15 and 20-payment 
life policies for $1,000 payable in lump 
sum. On Aug. 1 all renewable term 
policies and 15 and 20-year convertible 
policies were withdrawn and the com- 
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METROPOLITAN 


Largest Life Insurance Business in the World 


LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


HALEY FISKE, President 


Total Amount of Outstanding Insurance - - - - 
Larger than any other Company in the World. 


Ordinary Life Insurance paid forin 1918 - - - - - 
Larger than any other Company in the World. 


Industrial Insurance paid forin 1918 - - - - - - 
Larger than any other Company in the World. 


Total Insurance placed and paid forin 1918 - - - - 


$4,429,511,816 
$463,008,744 
$419,331,865 


$882,340,609 


The largest amount ever placed in one year by any Company in the World. 


Gain in Insurance in Force in 1918 - - - - - - - 
Larger than any other Company in the World. 


$493 329,918 


Number of Policies in Force December 31,1918 - - 19 784,261 
Larger than any other Company in America. 

Gain in Number of Outstanding Policies - - - - - - 1,521,328 
Larger than any other Company in the World. 

Assets - - - - = = = = = = = = = = = §$775,454,698.28 
Increase in Assets during 1918 - - - - - - - $71,429,182.97 
Larger than any other Company in the World. 

Liabilities - - - - - - - - = = = = = = $748,405,784.24 
ee a ee ee ee 
Number of Claims paidin 1918 - - - - - = - - 336,533 


Averaging one policy paid for every 26 seconds of each business day of 8 hours. 


Amount paid to Policy-holders in 1918 - - - - - 


$82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 


Metropolitan nurses made 1,431,085 visits free of charge’ to sick Indus- 


trial Policy-holders. 
The Company bought War Bonds of the United 


States and Canada - - - = = = = = «= = 


The Company’s employees sold War Savings Securi- 
ties and Liberty Bonds in 1918 amounting to - - 





DIRECTORS 


JOSEPH P. KNAPP, ROBERT W. DeFOREST, MITCHELL D. FOLLANSBEE, 
HALEY FISKE, JOHN ANDERSON, WILLIAM B. THOMPSON, 
WILLIAM H. CROCKER, ALANSON B. HOUGHTON, JOSEPH P. DAY, 

HENRY OLLESHEIMER, WALTER C. HUMSTONE, OTIS H. CUTLER, 


MORGAN J. O’BRIEN, ALEXANDER P. W. KINNAN, LANGDON P. MARVIN, 
FREDERICK H. ECKER, OTTO T. BANNARD, ALBERT H. WIGGIN, 


$100,000,000 


$133,000,000 


FRANK B. NOYES, 

ARTHUR WILLIAMS, 

EMERSON McMILLIN, 

RICHARD BEDFORD BENNETT, 
FESTUS J.’ WADE. 




























































THE NATIONAL UNDERWRITER 


January 1, 1920 

































































THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal., Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
.vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are nat rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
tights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals,—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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MAS. THE 
STRENGTH OF ¢ 


| GIBRALTAR 





The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 


Incorporated under the Laws of the State of New Jersey 


























pany is now issuing term policies only 
on the five and 10-year convertible 
plan. 

The new rates show an increase over 
the old rates quoted without disability. 
Sample rates at age 35 are as follows: 
Ordinary life, $27.83; 20-payment ” life, 
$58; 15-payment, $45.52; 10-payment, 
$61.06; perfection limited payment life, 
$50.72; perfection endowment, $34.45; 10- 
year endowment, $103.55; 15-year endow- 
ment, $68.17; 20-year endowment, $51.02; 
25-year endowment, $41.26; 30-year en- 
aowment, $35.32; 20-payment endowment, 
maturing at age 65, $42.99; five-year con- 
vertible term, $13; 10-year convertible 
term, $13.63. 


West Coast-San Francisco Life 


The West Coast-San Francisco Life, 
in spite of war and influenza losses, has 
gone on paying its regular dividend 
schedule, and will continue to do so in 
1920. While the West Coast does not 
pay dividends until the end of the third 
policy year, the first dividend payable 
is a double dividend, so that in effect 
dividends begin with the second policy 
year. The schedule announced for the 
coming year is as follows: 

Ordinary Life 


-——Year of Issue———, 


Age 1917 1916 1915 
- SAR ores $ 4.40 $ 2.37 $ 2.50 
yee 4.86 2.66 2.81 
Bilis si8- 50-5 ees 5.59 3.08 3.26 
MM Se iaiste.cy Pious oo; 6.58 3.63 3.87 
| Sao 7.93 4.42 4.74 
. SR © 10.01 5.58 5.98 
2 Sas re 12.92 7.19 7.69 
_ en a 16.91 9.36 9.97. 
20-Payment Life 

-——Year of Issue———_, 
Age 1917 1916 1915 
Bes So wsverave aie. $ 4.85 2.77 $ 3.03 
ee ane 5.40 3.09 3.37 
BS Giclee geosicla 6.01 3.46 3.77 
"RS ee aa 6.84 3.94 4.30 
. RS 8.03 4.62 5.04 
ON Ere 9.72 5.58 6.07 
| ee ee oe 12.23 6.94 7.52 
Dis abt 50.0.0 a 17.16 9.56 10.21 

20-Year Endowment 

c——Year of Issue———, 
Age 1917 1916 1915 
1 Se Ce eee $ 6.35 $ 3.90 $ 4.41 
_ RS rare 6.3 3.92 4.4 
. eee 6.46 3.97 4.48 
Se See 6.64 4.08 4.60 
Oe e viens ee 6.91 4.24 4.79 
er ee 8.24 4.95 5.53 
| EES ee ee 10.45 6.13 6.74 





Southern Life & Trust 


The new rate book of the Southern Life 
& Trust of Greensboro, N. C., consisting 
of nearly 400 pages, will be ready for 
distribution for the agents shortly after 
Jan. 1. There is a change in the cash sur- 
render values for many plans and a 
change in the premiums for the non-par- 
ticipating rates, but not in the partici- 
pating rates. the premiums’ quoted 
three ways, “regular,” with disability and 
without disability and double indemnity. 
The following are “regular” premium. on 
the non-participating plans at age 385: 
Ordinary life, $25.97; 20-payment life, 
$30.77; 15-payment life, $36.70; 10-pay- 
ment life, $49.02; 10-year endowment, 
$93.37; 15-year endowment, $60.13; 20- 
year endowment, $44.12; 25-year endow- 
ment, $35.07; the protection plan, 20-pay 
endowment at age 70, with guaranteed 
option, $36.80; endowment at age 65, last 
premium at age 59, $32.72; 12-pay, 15-year 
convertible term, $14.52; 17-pay 20-year 
convertible: term, $14.77. 


Idaho State Life 


The Idaho State Life of Boise, Ida., has 
changed its rates on the 20-payment life 
low cost policy and has issued a new 20- 
year endowment decreasing cost policy. 
The premium rates on the 20-payment life 
with disability are as follows: Age 25, 
$25.86; age 30, $38,382; age 35, $31.33; age 
40, $35.09; age 45, $39.94; age 50, $46.36; 
age 55, $55.18; age 60, $67.61. The pre- 
mium on the 20-year endowment at age 35 
is $52.68, the coupon the fifth year being 
$7.82, the tenth year $8.24 and the fif- 
teenth year $8.65. 


Union Mutual Life 


The Union Mutual Life of Portland, 
Me., has not yet decided upon its divi- 
dend scale for 1920. 

The company has discontinued the use 
of its monthly income policy and has 
incorporated this option of settlement in 
its regular contract, which is in line 
with a tendency which seems to be 
gaining ground. 





American Central Life 


The American Central Life of Indianap- 
olis is issuing a new rate book and policy 





forms, effective Jan. 1. It is understood 


that there will be changes in rates, values 
and policies. The rate book is not yet off 
the press. 


Agricultural Life 

The following are the 1920 dividends of 
the Agricultural Iiife, the first and second 
dividends being identical: ~ 

Ordinary Life and 20-Payment Life— 
Age 21, $1.80; age 25, $1.82; age 30, $1.85; 
age 35, $1.87; age 40, $1.90; age 45, $1.92; 
age 50, $1.95; age 55, $1.97. 

Twenty- Year Endowment— Age _ 21, 
$1.30; age 25, $1.32; age 30, $1.35; age 35, 
$1.37; age 40, $1.40; age 45, $1.42; age 50, 
$1.45: age 55, $1.47. 


Columbia Life 


The Columbia Life of Cincinnati has 
decided to pay one-third of the usual divi- 
dend schedule for 1920. This is the same 
schedule that was maintained in 1919. 
The company is getting out a new rate 
book. 


Northern of Seattle 


The ‘Northern Life of Seattle, Wash., 
is getting out some new policies which 
will have new permanent disability, dou- 
ble indemnity and accident and health 
features. These will be ready shortly. 





State Life of Indiana 


The State Life of Indiana has not yet 
apportioned its dividends for 1920. 





Baltimore Life 


The Baltimore Life is getting up a new 
disability clause with new rates. 








LOCAL ASSOCIATIONS 




















Grand Rapids, Mich.—New officers have 
been elected by the Grand Rapids asso- 
ciation as follows: President, Robert E. 
Billings; vice-presidents, Frank Beers 
and F. L. Brooks; secretary, Frank Ul- 
rich. A report on the recent conference 
at Chicago was made by Carroll H. Per- 
kins, who declared some of the national 
officers would visit Grand Rapids within 
a short time. 


* *k * 

Oklahoma City, Okla.—E. Guy Owens, 
general agent for the Mutual Life, is 
the new president of the Oklahoma Asso- 
ciation. Other officers are: Marmaduke 
Corbyn, Central States Life, first vice- 
president; Edward A. Braniff of Tulsa, 
Equitable of New York, second vice- 


president; Jess A. Todd, secretary, and 
Charles F. Linder, Pacific Mutual Life, 
treasurer. 


The new officers will be installed Jan. 
3, when a sales convention will be held 
here. It is expected that from 300 to 400 
life insurance men from all parts of the 
state will attend the meeting. 


* * x 

Denver, Colo.—The Colorado -Associa- 
tion is now closing its campaign in Den- 
ver for increased membership. Over 100 
additional applications have been se- 
cured. The campaign among agents in 
Colorado outside of this city will be 
staged sometime in January. The total 
membership of the Colorado organization 
at the present time is over the 500 mark. 

Joel, T. Traylor of this city, traveling 
secretary for the National Association, 
is now in Salt Lake City, Utah, holding 
a joint meeting of the Salt Lake and 
Ogden associations for the purpose of 
presenting the Double-up Membership 
Plan. 

s . * 

Oshkosh, Wis.—A meeting of agents 
of legal reserve life insurance companies 
of the Fox river valley will be held in 
Oshkosh early in January to organize a 
local of the National Association of Life 
Underwriters. Among the speakers ex- 
pected at the meeting is Platt Whitman, 
state commissioner of insurance. 


State Aid for Insurance Course 


MADISON, WIS., Dec. 30.—An applica- 
tion has come to the state board of edu- 
cation from an ex-soldier asking aid un- 
der the soldier bonus act to take a special 
course in insurance salesmanship at the 
Carnegie Institute in Pittsburgh. The 
state board will probably allow state aid 
under the rule that where special instruc- 
tion cannot be obtained in the state the 
student may be sent to an outside institu- 
tion. 


Robert J. Jeffs has been appointed 
Montana manager for the Federal Life. 
Mr. Jeffs has been in Winnipeg recently, 
but was formerly a representative of the 





Federal in Chicago. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 


Gardianiife 


Madison, Wis. 


C. L. Miller, 
Directing Sales 
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Western & Southern Convention 


CINCINNATI, O., Dec. 30—The West- 
ern & Southern has fixed the dates for 
its superintendents’ convention for Jan. 
16-17. About 75, from all states in 
which the company is entered, will be 
present. Business sessions will be given 
an attractive setting of entertainment, 
so that business and pleasure will go 
hand in hand. 





C. A. Egenolf Promoted 


Charles A. Egenolf, who has been pro- 
moted to the superintendency of the New | 
York No. 5 district of the Prudential, has 

had a wide experience to fit him for the , 
position. His continuous service dates | 
from Sept. 10, 1906, and while he has 

been attached to various districts he has | 
lived and worked in much the same sec- 
tion of the metropolis. He began as a 
clerk in the New York No. 9 office. Later 
he served in the same capacity in dis- 
tricts Nos. 5, 12 and 10. On Jan. 18,1911, 
he took charge of an agency in the New 
York No. 10 district, later became inde- 
pendent agent and on Dec. 8, 1913, in 
view of his good record, was promoted 
to an assistancy in the same district. 
His record as an assistant has been an 
especially good one, and has been bet- 
tered from year to year. This, coupled 
with his executive ability, moved the 
company to place him in charge of New 
York No. 5, succeeding Superintendent 
Henry Salomon, transferred to New York 
No. 3, to fill the vacancy caused by the 
reecnt retirement of Superintendent J. T. 
McKenna. 








John Hancock Promotions 


The John Hancock has_ transferred 
Charles C. Cook from the New Britain 
district to become superintendent at Ho- 
boken, to fill the vacancy caused by the 
death of Superintendent Kessler. 

Allen D. Shirley has relinquished an 
assistancy at Malden to become superin- 
tendent of the newly created Meriden 
agency, formerly a part of the New 
Britain jurisdiction. Joseph F. Shiel, who 
has made a splendid record at Long Island 
City, has been selected as the new super- 
intendent at New Britain. 

On account of poor health, B. J. Marley 
has resigned the superintendency of the 
Allentown district, after 28 years of serv- 
ice with the company. 
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HOME LIFE 


INSURANCE CoO. 
(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends, The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
1% and are now over Thirty Six Million 
Dollars. 5 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 








Charles E. Knight 


Charles E. Knight has been appointed 
general agent of the New England Mutual 
for Colorado, succeeding Charles E. 
Thompson, who takes charge of the Cin- 
cinnati general agency. 


H. J. Larsen 


H. J. Larsen has retired from Bahl 
& Larsen, general agents of the Penn 
Mutual Life at Detroit. 


O. Z. Rizor 

The Travelers is establishing a branch 
office at Wheeling, W. Va., with O. Z. 
Rizor as manager of the life and acci- 
dent department.: This territory is being 





A Record of Thirty Years of Progress— 


Ten-Year Periods 







Income Policies Iseucd 
Dee. 31—1888.... -$ 2,128,182 $460,386 
1898.... 321,505 . 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 35,887,982 2,199,357 
1918.... 15,758,208 7 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 














WANTED: Agency Supervisor Familiar with Kansas Territory 


One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
can secure a good contract carrying salary, traveling expenses and a bonus on 
production by addressing 


J. Frank Montgomery, Agency Manager 
American National Insurance Company 


of Galveston, Texas 

















State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service, 
Additions are made to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 





B. H. WRIGHT 
President 











Oo an Very Few Life Insurance Men Make Good Without 0.0 


SYSTEM 


The Systematic Salesmanship Outfit will provide 
you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, o 
Chicago, for particulars. oo 























Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 








detached from the Pittsburgh office. 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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‘ 

‘A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 





CENTRAL “ooo 
STATES 


LIFE INSURANCE COMPANY 





O you want to get 

started in business for 
yourself in a prosperous 
Indiana city with a home 
state company that writes 
a wide variety of very lib- 
eral, low cost Policies? 
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Crawfordsville, Indiana 


THOMAS R. NEAL, Superintendent of Agents 
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$49,169,000.00 


Has been estimated as the Federal Inheritance 
Tax on the estate of Henry C. Frick. 


The sale of the home of the late F.W. Woolworth 
is being sought by his representative to raise 
cash for the payment of inheritance taxes. 


How many rich men have made provision for the pro- 
tection of their estates by means of Life Insurance? 


Live men should have 


INHERITANCE TAXATION 


By GLEASON & OTIS 
A New Edition Revised to Date. 












































This book is of the utmost value to Life Underwriters. 
Many are urging their clients to protect their Estates by 
large policies covering the Inheritance Tax, and they find 
them in a very receptive mood owing to the Large Sums 
necessary to deduct from an Estate for this purpose. 
This edition contains the Amendments of 1919 adopted 
by 25 States, also the 


NEW FEDERAL ACT OF 1919. 


It is the only up-to-date publication on the subject. 
ORDER NOW to insure early delivery as the book is 
on the press, and orders will be filled in the order of 
their receipt. YOU cannot AFFORD to be without it. 


1205 PAGES: LAW BUCKRAM, PRICE $10. 


THE 


NATIONAL UNDERWRITER CO. 
CINCINNATI CHICAGO NEW YORK 




















THE INDIANAPOLIS LIFE INSURANCE CO. 


Insurance in Force 


Look up the Company’s Record 





1 1,284 908.93 
1967 =—-2,158315.62 
w9es = -2,344,449.12 
1909 © -3,637,135.59 
ie) 3, TN 


Managerships Open 
ana 7,011,554.27 . 


ins 10,231,921.21 
ven 12,021,820.06 


wu 13,665,053.54 y 
wn 19,032,346.26 
1919 


ie 19,225,392.00 


If You Have Confidence in Your Ability 


Indiana Illinois 
Michigan 


‘ 











address 


FRANK P. MANLY, President 
Home Office: INDIANAPOLIS, INDIANA 























Calfornia State Life [nsurance Company 


SACRAMENTO, CALIFORNIA 
MARSHALL DIGGS, President 


Capital and Surplus $700,000 Assets over $3,000,000 
Insurance in force over $28,000,000 


PRODUCING AGENTS WANTED IN CALIFORNIA AND TEXAS 





J. R. KRUSE, Vice-President and General Manager 








CHICAGO LIFE MEN 
PREDICT BIG YEAR 


(CONTINUED FROM PAGE 1) 


both barrels loaded. They know that 
the business is here and that to get it 
it is only necessary to go out and make 
calls. Today money is the cheapest 
thing we have, and the man who sells 
life insurance is merely selling money 
for future delivery. A lot of business 
is going to be written because it will 
be no financial effort for people to buy 
life insurance. With the most intensive 
kind .of work it will be impossible for 
life insurance men to see all of the new 
prospects in 1920 that have been cre- 
ated in one way or another through the 


war of money that is circulating 
through this country. 
R. E. Whitney’s Comment 


The Central Department of the New 
York Life, of which R. E. Whitney 
has charge as inspector -of agencies, 
produced $58,000,000 of paid for busi- 
ness this year as against $34,000,000 in 
1918. The central department super- 
vises Iowa, Nebraska, South Dakota 
and two-thirds of Illinois. Mr. Whit- 
ney says that there is every indication 
that the present rate of life insurance 
production is’ to continue and no rea- 
son at all to think that there is to be 
any decline. He believes that the big 
records made by life companies in 1919 
were due to four causes: government 
insurance, the influenza, the fact that 
the people have the money, and that 
agents are keyed up to a writing of a 
large volume of new business. The 
first two causes, Mr. Whitney says, will 
not have so much effect in 1920, but 
the people are still getting the money 
and will continue to get it next year. 
Also agents are keenly aware of the 
fact that the public is in a buying mood 
so far as life insurance is concerned. 
Agents have become conscious of the 
fact that business is coming easier than 
ever before and as a result are making 
and will continue to make a much 


stronger drive for business than in for- |}. 


mer years. 


National Life’s Figures 


Secretary Robert D. Lay of the Na- 
tional Life, U. S. A., reports that the Na- 
tional has produced $25,000,000 of paid- 
for business this year as compared with 
$15,500,000 last year. The company now 
has in force $120,000,000 of insurance, and 
based on this year’s production, Mr. Lay 
expects a volume of $30,000,000 of paid 
for business in 1920. In addition, this 
year’s lapse ratio was about one-half of 
that recorded in 1918. The company en- 
tered only one new state, South Caro- 
lina, this year. 


R. D. Lay Predicts Big Year 

“Of course business is going to keep 
up,” said Mr. Lay. ‘What is going to 
stop it? Why shouldn’t it keep up? 
Everybody has the money ard when peo- 
ple have money, they buy life insurance. 
It is useless to talk to a man about life 
insurance when he has all he can do to 
buy his family the necessities of life, but 
today the average salaried man has a 
surplus to his credit. The life insurance 
man gets some response to his selling 
presentation nowadays. 


Twice as Many Prospects 


“T have always contended that if a 
good life insurance man would stand at 
State and Madison streets, the busiest 
corner in the world, and tackle every man 
that came along for life insurance, he 
would do a certain amount of business. 
He would have to go through a lot of 
grief to get it and bear up under insults 
and ridicule, but he would write a cer- 
tain amount of business. Today a man 
would be able to write about twice as 
much working on this plan as he would 
have been able to round up two years 
ago. In other words, take any group of 
100 men and there are twice as many 
potential prospects for life insurance in 
it as there were a short time ago. The 
financial position of everybody has been 
improved, and in the process thousands 
of new prospects for life insurance have 
been created.” 


Farmers Good Prospects 


The Farmers National Life, which se- 
cures 80 percent of its business from 
farmers, now has $12,500,000 insurance 
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in force as against $7,800,000 on Jan. 1. 





The mark has been set at $20,000,000 in- 
surance in force by Jan. 1, 1921. The 
company entered Iowa this year and will 
go into Missouri next year. Reports 
from all of the company’s field men in- 
dicates the greatest prosperity among 
farmers. High prices are being secured 
for all farm products, and the demand is 
far in excess of the supply. Farmers are 
utilizing every foot of tillable land and 
producing in unequalled quantities, 
There is no possibility of the farmers’ 
financial position being damaged for the 
next several years, and the officials of 
the Farmers National are entirely con- 
fident that the company will enjoy a 
substantial increase in business next 
year, 
Big Gains of Mutual Trust 


Nineteen-nineteen has been a banner 
year for the Mutual Trust Life. Cver 
$22,000,000 of new and examined busi- 
ness was received and the new paid-for 
business will amount to approximately 
$18,000,000. While the figures for the 
year are as yet incomplete, indications 
are that the gain of insurance in force 
will be between $13,000,000 and $14,000,- 
000, putting a total of insurance in force 
well over the $50,000,000 mark. The 
company is a year ahead of the quota 
set for itself, which was $12,000,000 
paid-for during 1919, and $50,000,000 in 
force by Jan. 1, 1921. Over 20 percent of 
its 1919 business was produced by new 
men, that is, agents appointed during the 
year. The company confidently expects 
to write $30,000,000 of new business in 
1920. 

Federal Life Figures 


Isaac Miller Hamilton, president of the 
Federal Life, announces that that com- 
pany wrote $15,000,000 of paid-for busi- 
ness this year, comparing with $6,000,000 
last year, and that the company now has 
in force over $36,000,000, a gain of over 
$10,000,000. The company expects to 
close 1920 with $50,000,000 of insurance 
in force. The company also reports a 
gain of 50 percent in its accident and 
health business, collecting this year 
about $500,000 in premiums. The com- 
pany had this year a total premium col- 
lection of $2,000,000. The company has 
paid to policyholders and beneficiaries 
since its organization $5,000,000 and is 
holding in trust another $5,000,000 to as- 
sure future payments. 


Comment by I. M. Hamilton 


Commenting upon the prospects for 
next year, Mr. Hamilton says: “People 
are going to keep on buying life insur- 
ance at the present rate, because there 
now exists a better understanding and 
high appreciation of life insurance. The 
need for insurance is apparent. The life 
insurance salesman today does not have 
to spend very much time explaining what 
he has for sale. His big task at this 
time is to get in contact with the people 
who are able to buy and this is easier 
than it ever was before. Men on sal- 
aries can understand more easily the sit- 
uation that their families would be in 
if they were taken away. Living ex- 
penses are so high that they make the 
$1,000 or $2,000 policy pitifully small.” 


Other Company Figures 


The Old Colony Life now has $16,000,- 
000 in force and had at the first of the 
year $11,500,000 in force. It has made 
good gains in every department and has 
increased its agency plant. Next year 
the company expects to write business at 
the rate of a million a month. The 
Security Life of Chicago paid for $10,- 
000,000 of business this year as against 
$5,000,000 last year and now has $28,000,- 
000 in force. The company entered 
Minnesota this year. It expects to write 
$12,000,000 of business next year and 
close the year with $40,000,000 of busi- 
ness in force. The American Bankers 
paid for $5,000,000 this year, now has 
$21,000,000 in force and expects to write 
$7,000,000 next year. In 1920 the com- 
pany will enter new territory. The effort 
this year has been along organization 
lines. 


The superintendent for one of the big 
life companies, writing industrial lines, 
in charge of New Jersey territory, com- 
prising Yorkshire Village, asserts that 
an unvsuallv large proportion of lapses 
is resulting from the exaction of exorbi- 
tant house rents by the United States 
Shipping Board. The superintendent 
states that the policyholders reluctantly 
give up their insurance, but they are un- 
able to meet both rents and premiums. 


More than 100 employes of the Omaha 
Steel Works were given Christmas pres- 
ents from the firm in the form of life 
insurance policies ranging from $500 to 
$1,000 each. The company announced 
that it would add $100 to each policy 
within a few months. The policies were 





written by the Travelers. 


January 1, 1920. 
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Holiday Time Is 
Insurance Time 


The Christmas Spirit which precomi- 
nates the months of December and 
January furnishes an opportunity to 
the insurance agent which he does not 
have at any other times during the year. 


Opportunities alone do not make busi- 
ness. An agent must have a policy to 
offer which is adjusted and adjustable 
to the needs of his prospects. 


The policy must be backed by a com- 
pany whose record is thoroughly clean 
and which challenges the confidence and 
admiration of all his competitors. Then 
after all this, the agent’s commission 
should be upon a basis which will enable 
htm to realize a just profit. 


Central Life Policies Are 
Complete, Altractive, Liberal 








“Centralize” 
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MANAGERS WANTED 


Three men for managers at Stockton, 
Fresno and Sacramento. Give age, ex- 
perience, four references, and choice of 
location in first letter. Duryea & Finley, 
General Agents, Penn Mutual Life Insur- 
ance Co., 901 Phelan Building, San Fran- 
cisco, Cal. 











DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


J. McCARY & CO. 
e GENERAL AGENTS 
The Penn Mutual Life Insurance Company. 
Any Life Insurance Man not Already Famil- 
iar with Our Service Should See us at Once 
Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 
CHICAGO 














YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 


MINNESOTA 








A O. ELIASON 
* STATE AGENT 

The Minnesota Mutual Life 
Agency Supervisor wanted in Minnesota 


ST. PAUL, MINN. 








OHIO 





A. R. BRUEHL & SON 
e GENERAL MANAGERS 
Central Department 


State of Ohio and Northern Kentucky 
Home Life Insurance Company 


8 and 22 East Fourth Street 





CINCINNATI, OHIO 











i ance during the year 1919, up to the close 
| of business on Dec. 


‘of business. 


. The total of 


‘would make the lien against the policy 
; greater than the value of the policy at 








a NEWS OF COMPANIES 

















New England Mutual Life—Including 
additions and renewals, the company ex- 
pects to have written between $85,000,000 
and $90,000,000 in paid for life insurance 
during 1919. 

* . * 

Bankers Life, lowa—The Bankers Life 

of Iowa issued $88,112,198 of life insur- 


23. Division No. 2 
under O. B. Jackman, with headquarters 
at Chicago, led the field with $21,742,003 
The total of paid-for new 
business for the year will be approxi- 
mately $70,000,000 as compared with ap- 
proximately $35,000,000 for the year 1918. 
The gain of insurance in force will be 
approximately $47,500,000 as compared 
with approximately $10,000,000 for 1918. 
all insurance in force at 
the end of the year is approximately 
$500,000,000. 


Object to Lien Provision 


TOPEKA, KAN., Dec. 30.—Ouster from 
Kansas is threatened for companies using 
a clause providing a $50 lien against the 
policy, with interest compounded annually 
at 6 per cent, if the insured ever enters 
military service and is subject to military 
orders. The lien continues after the serv- 
ice is finished. 

“If the insured were in service in the 
great war, or belonged to the guard and 
was called out a few days on strike duty, 
the clause would be operative, as we un- 
derstand its provisions,’ explained E. E. 
Brookens, claim agent for the Kansas de- 
partment. “The company has informed 
us our interpretation is correct. If the in- 
sured were in service, and lived fifty years 
afterward, the compounding provision 


the end of the fifty years.” 


Great Southern Sells Building 


DALLAS, TEX., Dec. 30.—The Great 

Southern Life has sold its former home 
office building here to John H. Kirby of 
Houston, Tex., for $2,200,000. The offices 
of the Great Southern have been moved to 
Houston. Branch offices will be retained 
there according to E. P. Greenwood, vice- 
president of the company. Under the laws 
of Texas a life insurance company is not 
permitted to own an office building in any 
city other than where its headquarters 
are established. At first it was thought 
the move would not be made until the 
first of the year, when the company 
would be given another year to dispose of 
its building. The commissioner of insur- 
ance of Texas has approved the sale of 
the building and the transfer of the 
offices. 
The regular insurance business of the 
Great Southern in this section of the state 
will be handled through the Dallas office, 
according to reports. This will make the 
city leader of the south in business trans- 
acted, if not in home offices of big insur- 
ance companies. 


State Life Buys Building 


DES MOINES, IA.,Dec. 30%—The State 
Life Insurance Company of Des Moines, 
organized last July, has just purchased 
the Securities building, which adjoins the 
Central Life building in Des Moines, for 
$400,000 and will change the name of the 
structure April 1, When possession is 
given, to the State Life Insurance build- 
ing. The building is seven stories high. 
Three more stories will be added and the 
State will occupy the tenth story. 

The State has made a wonderful show- 
ing and has written $2,000,000 business 
since it started. J. P. O’Malley, former 
banker, is president; William Koch, for- 
merly head of the Yeoman, is vice-presi- 
dent and manager; C. L. Snyder, secretary; 
J. C. Kerby, treasurer. The company has 
an authorized capital of $1,000,000, of 
which $600,000 is paid up. 


Life Notes 

Assistant Secretary E. E. Rittenhouse 
of the Equitable Life of New York is 
seriously ill. 
Joseph B. Johnson, a brother of George 
K. Johnson, president of the Penn Mu- 
tual Life, died Dec. 20 at his home in 
Wynnewood, a suburb of Philadelphia, 
aged 67. Mr. Johnson was secretary and 
treasurer of the I. H. Johnson Machine 
Tool Works, Philadelphia, 
Employes of the Hartwig Moss insur- 
ance agency of New Orleans have been 
covered under a group life insurance pol- 
icy, as have also the employes of the 
Lewis K. Leggett company, operating the 
Leggett chain of drug stores throughout 





MUTUAL TRUST 

























LIFE INSURANCE 
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We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 
Home State: 


1, Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northeastern ILLINOIS. 


2. Stephenson, Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 
4 in Northwestern ILLINOIS. ~. 


3 LaSalle, Bureau, Putnam, Livingston, Grundy, Kankakee and 
Ford Counties in East-Central ILLINOIS. 


4. Thirty-five Counties in Southern ILLINOIS. 
GOOD CONTRACTS—FOR GOOD MEN 
The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 
Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Hlinois 


























J. O. LUAGMAN, President 


Lutheran International 
Snsurance Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary 































PLENDID Policy 
Contracts, both 
Par and Non-Par, 


a good working agency 
contract and territory that 


cannot be beat, are sug- 
gested to men who propose 
entering on Life Insurance 
activities. 


The Cleveland Life 


WILLIAM H. HUNT, President : 
HOWARD S. SUTPHEN, Vice-Pres. and Mgr. of Agencies Cleveland, Ohio 













































Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS iLLiINOIS 


COM PANY COM PANY 


WANTS GOOD MEN 
AND 


WANTS GOOD MEN 
AND 

















the country. 


WILL PAY THEM WELL WILL PAY THEM WELL 
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SOME OF THE INNOVATIONS INTRODUCED BY THE EQUITABLE DURING ITS 


Sixty Years of Public Service 


Shortening, Simplifying and Liberalizing the Policy 
Contract ‘ 


Immediate Payment of Death Claims 
Incontestability After First Policy Year 
Group Insurance for Employees 


A Corporate Policy to Protect Business Interests 


A Convertible Policy Adaptable to Altered Circumstances 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


W. A. DAY, President 


120 BROADWAY 


Free Health Examinations for Policyholders 


A Refund Annuity Guaranteeing Return of Entire 


New and Improved Forms of Accident and Health Policies, 
thus completing the circle of protection against 








A Home Purchase Policy 


Principal 


An Income Bond to Provide for Old Age 


the hazards of Life, Accident and Disease. 


NEW YORK 
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AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 




















Agents in Chicago 
are making money. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


of Springfield, Illinois 


can find piaces for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago 
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MODERN BUSINESS GETTING METHODS 














How Successful Salesmen of Life Insurance are Finding and Closing Prospects 


by Applying the Best Selling Systems to Their Business) #& #& #& & & 


























GETTING THE LIFE INSURANCE 
APPEAL INTO A MAN'S HEART 


How One Agent Convinced a Prospect That He Was 
Not Investing His Savings So as to Give Proper 
Protection to His Wife and Child 


BY FRANK H. WILLIAMS 
ILL JENNINGS was a mighty 
W iar prospect to sell. He was 
making $7,500 a year, he had only 
$7,000’ worth of life insurance and yet 
his lifelong friend, Mark Brown, found 
it seemingly impossible to convince 
Jennings that he ought to carry more. 
“How in Sam Hill,” said Brown to 
himself after a particularly unsatis™” 
tory session with Jennings, ‘ ‘am I go- 
ing to make him see reason? I’m 
thoroughly convinced that he ought to 
carry more insurance—as a lifelong 
friend I’d advise him to take on more 
whether I was selling insurance or 
not. I know he can afford more 
and yet I can’t sell him! The fault 
must be with me! I’ve got to get 
wise to myself, cut out all the usual 
line of talk and put up something to 
Will that he can’t get away from. But 
what can I put up to him? I’ve said 

just about everything I know.” 


Puts Prospect’s Finances 
Down on Paper 


At home that evening Brown went 
into executive session with himself. 
He decided to get the problem down in 
black and white, as he was always able 
to visualize his own financial affairs 
better that way. He drew a pad of 
paper to him and began. He was able 
to itemize Will’s exact financial standing 
because of the fact that they talked 
over domestic problems freely together 
and made no secrets about their in- 
comes and expenditures. 

This is what Brown put down upon 
the paper: 

WILL’S BUDGET FOR YEAR 
PE Vice edcaaveteeaenct env eces $7,500 


Expenditures 


Wife’s allowance, out of which she 

runs house and buys own clothes 

and clothes for baby, $50 a week. 2,600 
Personal expenditures, $50 a week. 2, 600 
Total expenditures 
Amount saved per year......++... : 
Amount of savings invested in life 








EFFECTIVE SELLING POINT 


It is not always an easy mat- 
ter to break down the guard of 
the man who says to you 
abruptly: “Your proposition does 
not interest me.” One of our 
managers suggests that this situa- 
tion can best be nandled by the 
agent by asking: “Why?” Then 
if the prospect says: “Just be- 
cause I don’t like it,” again ask, 
“Why ?”—and keep on asking until 
he answers or raises objections 
against life insurance—the more, 
the better. Let him finish; urge 
him on; then say: “But I 
thought you were not interested, 
and here you know more about it 
than I do, except for the fact that 
you were ill-advised. I have 
about five minutes that I can 
spare, and I would like to explain 
away these objections, for you 
don’t want to remain under the 
impression that you are right 


when you are wrong.”—Points. 





TIN. 6 3.0 i064 CR dbdesie nek ees 
Amount of cash saved each year... 1,632 

For quite a while after putting these 
figures down Brown pondered over 
them. 


All Wrong-—But How Can 
I Convince Him? 


“He isn’t investing a tenth of his 
income in life insurance,” said Brown 
to himself. “He isn’t putting even 
half of his savings into protection. It’s 
all wrong, all wrong, But how am I 
going to convince Jennings that it’s 
wrong?” 

It was well past midnight before 
Brown had solved his problem. But 





when he finally turned into bed there 
was a smile on his face that indicated 
he had found a way to make Jennings 
see the light. 

The next day, bright and early, 
when he knew Will was always in the 
best humor, Brown took a seat at 
Jennings’ desk. 

“This is the last time I’m going to 


talk insurance to you, Will,” Brown 
declared. “If I can’t make you buy 
more insurance now, then I’m 
through!” 


“Thank Heaven for that!” cried Jen- 
nings, giving a mock expression of 
immense relief. “Shoot!” 

Brown shot. 


How Much Do You Think 

of Your Family? 

“How much time do you_ spend 
thinking about your wife and kiddo?” 
Brown asked. 

This question seemed to rather sur- 
prise Jennings. 

“Why,” he said, “I couldn’t say 
exactly. A large part of the time, 
that’s sure.” 


“More than a tenth of time?” 

“Well, I should say so.” 

“You'd do just about anything in 
the world for your wife and baby, 
wouldn’t you?” 

“You bet I would!” Jennings en- 
thusiastically replied. 

“No, you wouldn’t!” Brown replied 
positively. 

As Brown had hoped, Jennings be- 
came somewhat angry at this. His 
face became red and his eyes gleamed. 

“Now, look here, Mark ” cried 
Jennings, but Brown interrupted him. 





Proves Assertions by 
His Budget 


“I know what I’m talking about,” 





Brown declared as he pulled from his 
pocket the budget he had made the 
previous evening. “Look at that! You 
aren’t investing even half of your 
yearly savings for your wife. You're 
saving it for yourself, I guess. Cer- 


tainly you aren’t investing very much | 


of it for your wife.” 

“What do you mean?” 
Jennings. 

“Figure it out for yourself,” was the 
reply. “If you died today your wife 
would get your $7,000 insurance and 
the $1,632 you've got in the bank from 
last year’s savings—the first year you 
ever saved anything in addition to your 
life insurance. That’s $8,632 all told. 
Which, at 6 per cent interest, would 
bring her an ineome of a little over 
$500 a year. Do you think your wife 
could support herself and your baby 


questioned 


very well on that amount. Do you 
now? Be honest.” 

“No, I don’t!” Jennings replied 
shortly. 


Selfishness or Lack 
of Understanding 


“But, because of your selfishness or 
your lack of real understanding of the 
proposition, that’s exactly what you're 
forcing her to face. And you're forc- 
ing her to face it, too, when you could 
show how much you think of her and 
your baby by making it possible for 





her to have just double that income 
if you died. Don’t you think enough 














COMMENT ON UNPROFITABLE : INTERVIEWS. ! 








S. ASHBROOK, agency sec- 
W retary of the Provident Life 
® & Trust, has something to say 
about so-called unprofitable interviews. 
e says: 
We have run over in our minds half 
a dozen of the most conspicuously suc- 
cessful agents of the Provident. With- 
out exception, these men have achieved 
success by the careful and painstaking 
and analytical study of their “seem- 
ingly unprofitable” interviews. 
* * 
Agents who make 
come to 
whether 


such a_ study 
approximate very closely 
the “seeming unprofitable- 
ness” of the interview arises. from any 
wrong move of their own, or from 
some outside cause over which they 
have no control. They carefully time 
their next interview, and if they have 
made a mistake previously, they take 
pains to approach the prospect from an 
altogether new angle, which prevents 
any prejudice, which might have arisen 
in his mind, from being carried over 
to the continued detriment of the can- 











vass. The prospect is too much inter- 
ested in the new point presented to 





remember that he duaiaal he had a 
grievance the last time the agent called 
upon him. 

co * * 

The last time the agent called, the 
prospect may have been in an abnormal 
state of mind owing to some business 
disappointment, or he may simply have 
been too busy, or an interruption may 
have intervened. The second interview 
is skilfully aimed with an approach 
that wins interest. Remembering how 
cold the prospect was before, the agent 
is surprised to find himself warmly 
greeted, and free to get down to brass 
tacks. 

Does this seem an exaggeration? Ask 
any veteran and he will quote a score 
of similar cases from his experience. 
There is no field for a new agent which 
will eventually bring in a richer harvest 
than his “seemingly unprofitable” inter- 
views, if—yes, there’s an if—he will so 
carefully study them as to eliminate 
his own mistakes, and will mix his per- 
sistence with tact and ingenuity. In 
the bright lexicon of the agent who 
will thus study his own mistakes, there 
is no such expression as “unprofitable 





interviews.” 


of your wife and child to want them to 
get along easily, if you died tomorrow, 
rather than having to scrimp and 
scrape and be always worried by lack 
of enough money to even live on? 
You say you think about your wife a 
lot more than merely a tenth of the 
time. But you don’t show it by your 
actions. You’re investing only a tenth 
of your earnings for her, you’re leav- 
ing her—right at this moment—face to 
face with a mighty serious situation 
and you don’t make any effort to 
change it, although you have it-abso- 
lutely in your power to change it. If 
you care as much as you say for your 
wife and child you'll show it, right 
now, by fixing things so she'll have an 
adequate income in case of your death 
and not have to worry and fret over 
money matters. Cut out this cold- 
blooded business way of Jqoking at 


| your life insurance that you’ve adopted 
| and put some heart and soul into it! 


This is where you show that you’ve 
got a heart, even if you don’t save so 
much in actual cash. Double your in- 
surance, now!” 

“T’ll do it!” cried Jennings. 
Insurance Lifted Into Realm 

of the Heart 


Brown smiled to himself. He’d sold 
a hard-headed business man by lifting 
insurance out of the realm of busi- 
ness into the realm of the heart where, 
in this particular case, it most cer- 
tainly belonged. 

Brown’s experience, it seems to me, 
has much of value in it for other sell- 
ers of life insurance. Too often, it 
seems, the agent tunes his talk to the 
attitude assumed by the prospect. If 
the prospect wants to be shown in dol- 
lars and cents just why he ought to 
buy’ more insurance, then the agent 
proceeds to show him in black and 
white figures. If the prospect wants to 
know just what he, personally, is go- 
ing to get out of it, then the agent 
shows him where he, individually, is 
going to profit from the insurance. 
Not all a Matter 

of Dollars and Cents 


But, in many instances, this is the 
wrong method of attack, it sems. The 
hard-headed business man, accustomed 
to consider life insurance only as a 
matter of business, forgets the heart 





FOUR FUNDAMENTAL PUR- 
POSES 


At every interview it will be 
easy to state briefly the four 
foundation purposes that make 
most men buy life insurance: 

1. The payment of all debts 
that mature at death. 

2. The unencumbered owner- 
ship of a home for the family; 
or its equivalent in money. 

3. The provision of a fixed in- 
come to the widow, payable at 
stated intervals, that will assure 
her some of the comforts of life 
that the husband was always 
pleased to give. 

4. An old age pension for the 
insured himself. 

Break up the subject into these 
parts, and you do two things: 
you give your man four sugges- 
tions by which to measure for 
himself the protection he is now 
carrying; and you offer the best 
possible invitation to set him ask- 
ing questions.—New England 
Pilot. 
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What Money Could Not Buy 


HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. It stands for perfect protection at 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no money could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company ? 


JOSEPH C. BEHAN, Superintendent of Agencies 
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side of the proposition. He forgets 
that when he buys insurance he should 
be governed, not so much by what he 
can immediately afford—according to 
his own estimate—but what his wife 
will be up against if his niggardly ex- 
penditure for life insurance is all he 
makes before his death. 

Life insurance, it seems, is not all a 


matter of dollars and cents. Many, 
many times it becomes—as in the in- 
stance cited above—a case of does a 
man care enough for his wife and child 
to deprive himself, perhaps, that they 
may never have to face want and mis- 
ery through lack of receiving an ade- 
quate amount of life insurance at his 
death. 











STANDARDIZED METHODS IN 
SOLICITING LIFE INSURANCE 


S 











superintendent of agents of the 
National Life U. S. A., who has 
had an extended experience in life insur- 
ance selling, says that an agent can have 
money, friends, knowledge, culture, and 
while these are splendid assets, they are 
of little value in selling life insurance un- 
less he gets in the habit of actually seeing 
people. Mr. Webb declares that espe- 
cially for the new man the habit of seeing 
many people must actually be adopted at 
the start. An agent can prepare himself 
with extended courses of study, books on 
salesmanship and life insurance, but un- 
less he goes out and sees a number of 
people every day seriously and faithfully 
he will accomplish nothing. He must get 
together a list of available people who 
are likely to take insurance. 
* ok x 


WY spore E. WEBB of Chicago, 


Mr. Webb says that an alert agent will 
cultivate the power of observation. He 
will note appearances and will gather 
from something he hears or sees at this 
time or that, possible prospects. Mr. 
Webb states that the agent must be con- 
stantly on the lookout for such telltale 
signs. 

Then the man must have a certain sys- 
tem in his work so that he will economize 
time and effort to the best advantage. 
There should be a definite allotment of 
time for various duties. Mr. Webb as- 
serts that certain hours should be devoted 
to work, to seeing new people, developing 
future business and a certain time being 
given to closing up cases, delivering poli- 
cies and rendering life insurance service. 

The agent who fails to see new people 
every day or cultivate new prospects is 
losing ground. In other words, as Mr. 
Webb puts it, he must be continually fill- 
ing the furnace with fuel or the fire will 
die out and nothing but ashes will remain. 
Possible buyers must be constantly added 
to the list. 

x ok Ox 

Coming to the standardized sales talk 
Mr. Webb says that while it is a disputed 
point whether a set talk is effective he 
finds a number of big producers who use 
a standardized talk, met with meager re- 


it is a good idea to inject into the pros- 
pect’s mind before he can say “no” certain 
outstanding facts, some of which are 
bound to arouse his curiosity and possibly 
his interest. Mr. Webb states that a 
standardized first interview must be more 


.or less the product of the agent himself, 


He must; try out new thoughts, new argu- 
ments to see which ones have a telling 
effect. Then as time goes on he should 
boil down his talk, cut the corners, elim- 
inate nonessentials and formulate a sell- 
ing talk that will pay. ‘ 


Mr. Webb stresses the importance of 
the first call, saying that it is a success if 
the agent can secure the man’s attention 
and get an interview or an appointment 
which the prospect really intends to keep 
and is not made just to get rid of the 
agent. Mr. Webb declares that the stand- 
ardized sales talk must embody the com- 
plete service offered in the policy that is 
being presented, so that if one item does 
not interest the prospect others do. Con- 
fidence in the salesman, his company and 
in the contract suggested must be estab- 
lished. 

* Ok Ok 

Concluding, Mr. Webb says: 

“Walter Dill Scott, who enjoys an en- 
viable reputation as a student of psy- 
chology in its direct application to busi- 
ness, emphasizes the power of suggestion 
ably supported by directions for carrying 
out the suggestion. And, it is simple, 
when one stops to consider. None of us 
care to profess ignorance—none of us 
care to ask, ‘What do I do next’—or 
‘How do I proceed to spend my money 
for this article?’ 

“Suggest your goods so that your 
presentation appears as a series of log- 
ical reasons—men like to feel that they 
are influenced only by reason—not by 
suggestion. But, it has been clearly 
shown that men act, not only on sugges- 
tion, but more quickly. This becomes 
very simple, also, when you think of the 
time required to reason, analyze and dis- 
cuss anything, pro and con, before ac- 
cepting it. A good suggestion taps the 
spring of action—and action follows, 

provided the suggestion carries with it 





sults with other methods. Mr. Webb said 


sovlinas to possession.” 














HEN I went home that night 

after delivering my first “Ten” 

I felt well satisfied with my- 
self—same as you’d feel if you land- 
ed a big case in competition. A “Ten” 
certainly looked big. That night I sat 
up late. The family had all gone to 
bed and as I sat in my Morris chair 
smoking my pet black pipe I guess I 
must have had a (pipe) dream. 

I saw Jones, to whom I had just 
delivered the “Ten,” in his casket in 
the corner of his parlor where the 
piano had been, and even now I can 
smell the flowers with their overpow- 
ering odor. Then the next thing that I 
saw was the undertaker’s boy going 
up the stocp with the bill. Some way 
or other I could see the figures on it. 
They seemed to be very large and 
black, $805. People said it was rea- 
sonable. Then the next thing that I 


saw seemed to be a few days later— 
the landlord coming up to offer his 
and, 


condolences to the widow, the 








had his 


rent being due, he receipt 





| RENT UNTIL DAY OF JUDGMENT 


erro : =e _.. BY A. H. BATAILLE —— 
Actuarial Department, New York Life 





ready. I could see that figures on the 
receipt. They also seemed to be very 
black, $50. Some way or other those 


figures seemed to be connected, $805 
and $50 per month. In fact there 
seemed to be something actuarial 
about them. I can’t just describe it. 
Whether or not I had fallen asleep I 
don’t know, but from this time on I 
know that I was awake for I’ve some 
figures to show for it. 

* 


The $10,000 policy which I had just 
delivered was just enough to pay the 
undertaker’s bill and to give the wid- 
cw $50 a month for twenty years, but 
] could not get it out of my head that 
what that policy would do would be 
to pay Jones’ moving expenses to his 
permanent abode and pay his rent 
there until the day of judgment, and 
the remainder of his policy would pay 
his wife’s rent for the next twenty 
years. I knew that Jones had nothing 
else in the world but this policy and 
to prove that I was now awake I went 
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MR. AGENT! 


Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 
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MUTUAL LIFE 
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CONSULTING ACTUARY AND 
804-306 Security Building 


to the telephone and called for the 
Western Union and sent a night let- 
tergram to the home office asking 
for an additional $30,000 which, at 4 
per cent, will be sufficient to give 
Mrs. Jones $1,200 a year, $100 per 
month, leaving the principal intact to 
be paid to the kiddies when she dies. 
Jones thought that I was a little bit 





uncanny when I went to deliver the 


policy for $30,000. He didn’t mind the 
“how natural he looks” part of it, but 
he did mind the smell of the flowers. 
He took the thirty. 


It is very hard to believe that some 
persons were divinely created, so many 
seem to have been mechanically assem- 


bled. 




















say the highest courts of the land. 
_Sensible insurance men find conso- 
lation in the fact that we are thus 
exempt from many irksome restrictions, 
while we escape entirely the kind at- 
tentions of the Interstate Commerce 
Commission. Nevertheless, our deal- 
ings touch upon many forms of com- 
mercial transactions and are blended 
closely into some of them. 

As an example of this interweaving 
of interests, we may consider the man- 
ner in which railroad legislation, and 
the railroad situation generally, affect 
life insurance companies. The life in- 
surance companies of the United States 
have assets of nearly $7,000,000,000. Of 
this sum about $2,000,000,000 are in- 
vested in railroad enterprise. Our se- 
curities consist largely of mortgage 
bonds which do not have to be realized 
in times of trouble, but can be carried 
through good and bad times until ma- 
turity. They are, therefore, secured in 
almost any eventuality within the range 
of practical probability. Nevertheless, 
we might suffer heavy losses if the 
railroads, either through precipitate 
action on the part of the government, 
or through restrictive measures which 
vould not permit the proper degree of 
elasticity to meet conditions ever 
changing and developing, were brought 
to such a condition that they could not 
earn a sufficient income to pay the in- 
terest on their obligations with a pros- 
pect of a reasonable dividend return to 
their stockholders. 

Touch on Nearly All Lines 


This railroad situation is mentioned 
only to illustrate one of the many 
phases of commercial life in which in- 
surance companies are necessarily in- 
terested. Directly or indirectly, we 
touch upon nearly all lines of business. 
In life insurance we are more closely 
associated with the financial structure 
of the country. Our business includes, 
as already stated, a large aggregation 
of invested capital and is thus closely 
interwoven with the enterprises of the 
nation. Investments in Liberty loans 
were timely.and generous. More re- 
cently, loans on real estate for home 
building purposes to help relieve the 
congestion in the cities have been prom- 
ised, and are being freely made. Al- 
though life insurance companies, like 
savings banks, have the right to delay 
withdrawa! of funds, yet loans to 
policyholders are generally available on 
request, and many business men now 
appreciate the advantages of this situa- 
tion. 

Taxation has introduced new prob- 
lems in life insurance, especially the 
taxation of inheritances, and life insur- 
ance to meet such taxation should not 
be taxed as it now is. Provision in 
advance of an adequate sum in cash to 
meet inheritance taxes should be en- 
couraged. The social and protective ad- 
vantages of life insurance do not now 
have to be explained to intelligent men: 
they are freely admitted and are rarely 
questioned. Some of the developments 
during the last year or two are of such 
a nature that they will interest you as 
reflecting the trend of thought of the 
nation. 


| NSURANCE is not commerce, So 


War Risk Insurance 


The greatest insurance enterprise of 
all history has been this country’s War 
Risk Insurance. When the government 
proposed to introduce life insurance 





DES MOINES, !OW4 


amongst the soldiers and sailors who 
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BY HENRY MOIR, 
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were being enlisted, some politicians 
expected that the companies would be 
unfriendly toward the action contem- 
plated. To their surprise they found 
that we were willing to cooperate to 
the fullest extent in the work, and our 
willingness had more than one reason 
behind it. In the first place, the risks 
involved in the war were unknown 
hazards, which we as actuaries and 
companies could not scientifically 
assess. We could make approximate 
estimates, but no one could foresee the 
course of the war nor the extent of the 
carnage; accordingly, any accurate 
computation was out of the question. 
This being so, the suggestion which 
came from government officials was 
greeted by many of us with a sigh of 
relief, because they proposed to as- 
sume a burden which was looming up 
like a black thunder cloud, and which 
we viewed with feelings of apprehen- 
sion. 

Moreover, there was another impor- 
tant phase of the situation which soon 
had recognition—namely, the advertis- 
ing effect (using the word “advertising” 
in in its broadest sense) which the gov- 
ernment action would have upon our 
business. The total amount of life in- 
surance in force—chiefly on the lives of 
civilians—prior to the inauguration of 
the War Risk Insurance Bureau could 
be roughly stated at from $25,000,000,000 
to $30,000,000,000. This amount was 
spread over an active adult population 
which might be estimated at more than 
50,000,000. This is a rough estimate of 
the number who ought to carry insur- 
ance policies ——men and women who 
have attained economic independence, 
or whose death would cause a financial 
loss to some dependent or beneficiary. 

Insurance More Than Doubled 


In the course of less than a year the 
War Risk Bureau placed in force an ad- 
ditional $40,000,000,000 of life insurance 
on the lives of some 4,000,000 of young 
men, and a few women. The total life 
insurance of the nation was thus more 
than doubled in a few months, and a 
great proportion of the new prospects 
who became policyholders were youths 
who in civil life would scarcely have 
been solicited. Not only did the busi- 
ness receive the endorsement of the na- 
tion, but thousands (one might say 
millions) of young men, most of whom 
had a very meagre capital, were im- 
pressed with the thought that their 
lives ought to be insured. Moreover, 
it was not for any paltry amount, but 
was urged for as much as $10,000 each, 
while the average on each soldier ap- 
proached well up towards this maxi- 
mum. Here was education on a grand 
scale; and practical demonstrations of 
the real value of the benefits have been 
given by the thousands of claims since 
paid. Then, too, the results showed 
that while the military hazard was 
great, the civil hazard through influ- 
enza was just as important. 

We now see the reflex action during 
1919 in the immense volume of new 
business being written by all life insur- 
ance companies in the country. The 
fathers, brothers, and sisters of these 
young men who were induced (some- 
times almost forced) to effect insur- 
ance came to the conclusion that their 
lives also had an economic value which 
was worth continuing in event of pre- 
mature death. The higher cost of liv- 
ing, the expansion of business gener- 
ally, and the additional remuneration 
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YOU ARE INVITED— 


To consider the advantages of becoming identified with 
the selling forces of the Missouri State Life Insurance 


Company. 


The expansion program of 1920 calls for doubling our 


agency force. 


This will mean opportunities for capable men. 
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HOME OFFICE: SAINT LOUIS 
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LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 
Indemnity and Total Disability Benefits Assures Satis- 


For Information, address: 


THE 


ANNOUNCES 


fied Policyholders. 


Home Office, Des Moines 


1919 


























THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 


are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh **fejuine™ 


Pittsburgh, Pa, «, 
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The OHIO STATE LIFE 


_ LIFE, HEALTH, ACCIDENT «*° MONTHLY INCOME INSURANCE. 


Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 





FOR FACTS 











yo set me 






| 
oe Sikes OF OUR 


UCCESS IS 
ERVICE 


Cash Capital $200,000.00 


~- 


We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


V. D. CLIFF, President 


DETROIT 
MICHIGAN 








further important factors in the devel- 
opment of the business; and these have 
come at a time when the government’s 
educational campaign had already been 
attaining its best results. Many men 
who a year or two ago would have been 
satisfied with a policy of $2,000, are now 
taking $5,000, and sometimes as much 
as $10,000 of life insurance. It is not 
at all infrequent to observe a man with 
an income of $3,000 a year effecting a 
life insurance policy for $10,000, which 
is much nearer the amount that he 
ought to carry than was the common 
practice five years ago. Mechanics who 
would formerly carry a small policy to 
meet funeral expenses are now seeking 

2,500 or $5,000 of family protection. All 
of this development is in the right di- 
rection, and there has not only been an 
increase in the number of applicants 
for life insurance, but the average 
amount taken by each applicant has ad- 
vanced nearly 50 percent. 


Record of 1918 Exceeded 


During the year 1918 the total amount 
of new life insurance effected by all the 
companies of the United States (includ- 
ing ordinary, industrial, and fraternal) 
was, roughly, $7,000,000,000. This amount 
has been far exceeded in the first ten 
months of 1919, and unless some unusual 
condition should arise before the end of 
the year, I believe that the total for the 
calendar year will exceed $11,000,000,000, 
or an increase of about 60 per cent over 
the figures for 1918. The increase in 
the “ordinary section” is much more 
than 60 per cent, but the expansion of 
business in the industrial and fraternal 
sections is less marked. The force and 
effect of this tremendous increase is far 
greater than most people can imagine. 
The premiums for the first year may be 
only some 300 or 350 millions; but there 
is an implied promise on the part of 
those effecting the insurance that this 
sum will be paid year after year, aiming 
towards the accumulation of the capital 
sums insured. Moreover, most of this 
capital sum remains upon the books of 
the company, and a still larger volume 
of new business is likely to be written 
year after year. 


Shows Spirit of Economy 


This is one of the greatest evidences 
of the spirit of economy in the nation, 
because life insurance with its regular 
premium requirements is one of the sur- 
est plans for setting aside part of one’s 
income, and attaining a comfortable in- 
dependence in old age. It is the best 
method devised for the promotion of 
thrift; its progress from year to year is, 
therefore, a barometer gauging the tem- 
perament of the people in relation to 
their foresight. We are as yet in the 
early stages of the rising tide, and it 
does not seem too much to anticipate 
that before many years the total life in- 
surance in force in the United States 
may exceed a hundred billions. 

While the war was in progress thrift 
campaigns were frequent. The sale of 
Liberty Bonds and drives for wur char- 
ities made this necessary; the conserva- 
tion of resources was important to the 
winning of the war, and the people sup- 
ported these movements with whole- 
hearted enthusiasm. The momentum 
thus acquired has now been diverted to 
other channels. Many people show that 
they have been unusually successful in 
their business by an ostentatious extrav- 
agance in private life. We all see the 
unfortunate tendency around us, and bet- 
ter class people should do all they can 
to promote simplicity of behavior. Oth- 
ers of more cautious disposition are care- 
fuly setting aside their surplus, and we 
find that the savings banks, the trust 
companies, and the life insurance com- 
panies are all benefiting from this thrift- 
ily disposed portion of the population. 





Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 
NATIONAL LIFE 


ASSOCIATION 
Des Moines, Ia. 


























Many of the good elements in thig 
world are contagious as well as the bad, 
The principle of thrift is one of thege 
elements; it multiplies and grows in itg 
beneficience just as surely as a germ 
diséase spreads its malevolent influence, 
It has been remarked more than once in 
European Socialist councils that America 
is not a good field for absorbing their 
propaganda, because so many of the 
workmen in this country own their own 
homes, 

The phenomenal growth of life insur. 
ance during the year 1919 is therefore 
one of the most encouraging features in 
the general situation at this time. 

Furthermore, as such thoughts pagg 
from mind to mind, and words from lip 
to lip, life insurance becomes easier to 
write and the expense attendant on writ- 
ing it necessarily is reduced. There hag 
been no need during the current year to 
increase the compensation to agents, al- 
though the high cost of living has af- 
fected them as it has affected all other 
classes. The rate of expense incurred 
by companies operating in New York 
state is strictly limited—yet agents have 
been able to increase their incomes suf- 
ficiently by writing a larger volume of 
business on the basis of the same rate 
of compensation. 


Means Reduction of Expense 


This means a reduction in expense, ag 
affecting the whole business of life in- 
surance. Although for the first year 
the companies’ figures may not bear out 
this statement, yet fundamental condi- 
tions are as thus set forth. The placing 
of new business always causes a loss of 
surplus to a life insurance company. 
This is one of the peculiarities of the 
tusiness which has developed in course 
of time out of the laws under which we 
act. The condition may be expressed in 
another way to the effect that part of 
the surplus is being “invested” in the 
procuring of new premium income; and, 
when judiciously applied, this is the best 
investment it is possible for a company 
to make—the return of the principal is, 
certain, and the gain from year to year 
so definitely assured in the future. 

The two other important elements af- 
fecting the net cost of life insurance, in 
addition to expense incurred, are the in- 
terest rate and the mortality rate. The 
interest rate on all investments has been 
increased tremendously by the war and 
other world conditions. This is accom- 
panied by, and necessarily implies, an 
immediate reduction in the capital value 
of assets and a decrease in the free sur- 
plus. But in the case of life insurance 
companies it means also a steady in- 
crease from year to year in the profit 
carning capacity of the company, be- 
cause the assets are continually grow- 
ing, and further sums are rapidly accu- 
mulating for investment at the higher 
rates. The loss in capital value is imme- 
diate, where as the enhanced interest 
return is a continuing and ever-growing 
function. The higher interest rate, 
therefore, leads to better returns to pol- 
icyholders in the not distant future, al- 
though the decrease in capital values 
may cause the trustees of the companies 
to exercise a wise caution in dealing 
with their reduced surplus in the imme- 
diate future. 


Expects No Return of Epidemic 


The third important element is that of 
mortality. Twelve months from today 
we were suffering from the worst epi- 
demic within the memory of man. It 
continued for six months, until March 
of this year, when it died out; only after 
some 500,000 young men and women had 
passed to the next world. Some pessi- 
mistic people think that a recurrence of 
this epidemic is likely. Personally, my 
viewpoint leans the other way. Even if 
there is a slight recurrence it is likely 
to be of a milder type, of shorter dura- 
tion, and much better under control. The 
usual form of influenza is perennial in 
this country, but not the type of last 
year. I cannot see any good reason to 
believe that the plague of a year ago 
will revisit the United States, or that our 
mortality experience will be other than 
favorable in the future. It is true that 
during the current year, in the three 
months, January, February, and March, 
influenza had an important influence, and 
will reduce to a noticeable extent the 
surplus usually earned from the mortal- 
ity being less than is provided by the 
American Experience Table on which 
the calculations are based. This factor, 
like interest, leads to a present shrink- 
age in surplus, but with the enhanced 
new business on healthy lives the future 
in this direction is full of promise, and 
we may look forward to larger mortal- 
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ity gains than we have ever experienced 
in the past. 

We find, therefore, in a general review 
of the situation, that the three impor- 
tant elements governing the success of 
life insurance companies, namely, inter- 
est rate, mortality rate and expense rate, 
are all leading to a much greater earn- 
ing power in future, notwithstand- 
ing the fact that during the recent past, 
and even during the current year, all 
three elements indicate a diminution in 
surplus. The course of events is such 
that we may view the future with un- 
usual optimism, as promising a continu- 
ance of the largely enhanced volume of 
business and an experience leading to a 
reduction in cost to policyholders, this 
being the highest aim of efficiency in life 
insurance. 


EFFECT OF FEDERAL TAXES 
(CONTINUED FROM PAGE 2) 
eral taxes required for estates up to 

$10,050,000: 


Total al ee Tax 





Eres: 0 
a4 t6 Lia nesh eres ous 500 
DE bined Ciso-c2500ecaxds 2,500 

’ 5,500 

: 13,500 
31,500 

51,500 

101,500 

161,500 

301,500 

461,500 

itt s Skane eine ins ec 641,500 
BY SURG ade cn cnndatee ae 1,241,500 
EY sancdek idan baeena cnay 1,681,500 


On the amount which the estate ex- 
ceeds $10,050,000 the federal tax is 25 
per cent. 

In addition to the federal estate tax 
most of the states of the Union require 
an inheritance tax which adds mate- 
rially to the sum which must be paid 
from the deceased’s estate. In the case 
of the federal government the tax be- 
comes due one year after decedent’s 
death, and unless paid within 180 days 
thereafter proceedings in the United 
States court may be taken, and the tax 
is regarded-as a lien against the estate. 
Each state has its own rules as to the 
time in which state tax must be paid. 

Under the government restrictions a 
man can not avoid the tax by making 
transfer of his property in contempla- 
tion of death unless there is ample con- 
sideration when the transfer of prop- 
erty is consummated—that is to say, 
unless it is in the nature of a legiti- 
mate sale. 

Estates may be very greatly reduced 
through the tax requirements, as funds 
with which to meet the tax may have 
to be secured through disposal of 
stocks, bonds or real estate, at an un- 
favorable time and at a loss. There is 
one way to provide against jeopardiz- 
ing the estate and that is through life 
insurance. Policies should be taken 
out in sums large enough to cover tax 
requirements after the death of the in- 
sured, and in arriving at the amount of 
the policy one ought to carry for this 
purpose, not only the federal and state 
taxes should be provided for, but also 
possible charges by way of administra- 
tion fees and expenses. 

The writer would recommend that 
the policy of insurance taken out for 
this purpose be made payable to some 
trust company and a trust agreement 
drawn up under which the trust com- 
pany will, upon maturity of the policy 
through the death of the insured, pay 
from the proceeds of the policy all 
taxes and other charges due against 
the estate, paying over finally to the 
heirs of the deceased any residue 


Hills Goes to Indianapolis 

C. C. Hills, who for the past six months 
has been an assistant superintendent of 
agencies for the Mutual Benefit at the 
head office, will on Jan. 1 succeed J. R. 
King of Indianapolis as Indiana agent. 
Mr. King, who has represented the Mutual 
Benefit for over 30 years, retires from 
active business. Mr. Hills some years ago 
was a district agent for the company in 
Ohio, where his record was such as to 
— his appointment to the larger 
eld. 
A second important appointment for the 
company is that of B. F. Byer as general 
agent for Oklahoma in succession to the 
firm of Craycroft & Byer, Mr. Craycroft 





Standard Life Insurance Company} 
HOME OFFICE, DECATUR, ILLINOIS 


Address the Company at once tor agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Iowa, Illinois 
Nebraska, Kansas, Oklahoma, Missouri and Indiana 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 


Approximately $35,000,000 insurance tin force. 











THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., 


Capital, $200,000 NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 
build a real life insurance company. 


CLAUDE T. TUCK, Secretary 
Occidental Building 
INDIANAPOLIS 

Surplus, $100,000 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 


We offer agents experienced management, superior policy contracts, a 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 








A live wire fellow who is capable of selecting agents for 
the sale of Accident and Health Insurance in monthly pay 
ment department can secure a position with the undersigned 
Company on salary and commission. When writing state 
full details, past history and references. 


INCOME GUARANTY COMPANY 


SOUTH BEND INDIANA 


WANTED 
A 
MANAGER 








Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 


Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. 


the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. D. RENICK, President 











FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 
WILLARD E. KING, Vice President and Manager of Agencies 


Home Office: 


FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
BAY CITY, MICHIGAN 




















19,712 LEADS 


were 7% among Fidelity field men in 1918— 
the result of our direct mail advertising, This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 

The Fidelity operates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000, 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter Le Mar Talbot, President 


The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 


2nd Vice President St. Paul, Minnesota 











retiring. 
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Why Peoria Life Men 
Make Money 


WE PAY AGENTS what they deserve. Our agencies are the building force 
of the Company. We make them into a Big Happy Family of Success- 
ful men. 


MEN AND WOMEN are insured on equal terms. Women are valuable 
insurance prospects for large policies today. 


PARTICIPATING AND NON-PARTICIPATING POLICIES—We issue both 
kinds. The agent who has both rates to offer can meet any competition. 


SERVICE TO AGENTS—We give it. Every agent is given assistance and 
instructions until he is a success. Every man must make good. He is our 
partner. His success is our success. 


QUICK DELIVERY OF POLICIES. Most every policy is issued the same 
day the application is received. Every agent knows the danger of delay in 
deliveries. 


WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Life Policy and 
pay Dividends besides. This is known as our G. P. A. Policy. Is it a good 
seller? ‘‘Ask the man who owns one.’”’ We have more than Twenty 
Million of it in force. 


ALL PROMOTIONS ARE MADE FROM THE RANKS OF OUR OWN 
AGENTS. They not only deserve but they get all our good positions. Each 
man with us knows he has this opportunity—something to work for 
all the time. 


INCOME POLICIES — They are good sellers today. We issue the best we 
can make—both Par and Non-Par. Low Premium—High face value — 
Total Disability—Endowment feature—and everything—A Check from 
beyond the grave is Daddy’s contribution to the family. 


IT IS SUCCESS THAT SATISFIES. One out of every three of our entire 
Agency Force pays for more than $100,000.00 of business each year. ‘To build 
for — grow—to make money—that’s what really satisfies 
isn’t it 

WE GIVE SERVICE TO POLICYHOLDERS. When the policy is placed 
our service has just begun. Death Claims are allowed within 30 minutes 
after proofs received at Home Office and check immediately issued. No 
delay—no red tape. This service makes our agents popular. We also have 
a Special Policyholder’s Month each year. 


A FARM MORTGAGE BEHIND EVERY POLICY. All our investments 
are made in Farm Mortgages, except Liberty Bonds, Loans on Company’s 
Policies and our Home Office Building. Net rate of interest earned on 
Farm Mortgages, 6.2%. 

WE ARE CONTINUALLY ENTERING AND DEVELOPING NEW TERRI- 
TORY. This offers great opportunity to agents. We make the chance for 
you to make good. 

WE INSURE TOTAL ABSTAINERS AT REDUCED RATES. Business is 


separated into two classes—T. A. and General. This is a great advantage 
to agents in closing business. 
































A LIFE TIME CONTRACT DIRECT WITH THE COMPANY 
IS WHAT WE OFFER TO GOOD CLEAN MEN. 






































GOOD CONTRACTS TO LIVE CLEAN AGENTS | 


PEORIA LIFE, INSVRANCE COMPANY” 


PEORIA. MLLINOIS 
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Why Peoria Life Men 
Make Money 


WE PAY AGENTS what they deserve. Our agencies are the building force 
of the Company. We make them into a Big Happy Family of Success- 
ful men. 


MEN AND WOMEN are insured on equal terms. Women are valuable 
insurance prospects for large policies today. 


PARTICIPATING AND NON-PARTICIPATING POLICIES—We issue both 
kinds. The agent who has both rates to offer can meet any competition. 


SERVICE TO AGENTS—We give it. Every agent is given assistance and 
instructions until he is a success. Every man must make good. He is our 
partner. His success is our success. 


QUICK DELIVERY OF POLICIES. Most every policy is issued the same 
day the application is received. Every agent knows the danger of delay in 
deliveries. 


WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Life Policy and 
pay Dividends besides. This is known as our G. P. A. Policy. Is it a good 
seller? ‘“‘Ask the man who owns one.’’ We have more than Twenty 
Million of it in force. 


ALL PROMOTIONS ARE MADE FROM THE RANKS OF OUR OWN 
AGENTS. They not only deserve but they get all our good positions. Each 
man with us knows he has this opportunity—something to work for 
all the time. 


INCOME POLICIES — They are good sellers today. We issue the best we 
can make—both Par and Non-Par. Low Premium—High face value — 
Total Disability—-Endowment feature—and everything—A Check from 
beyond the grave is Daddy’s contribution to the family. 


IT IS SUCCESS THAT SATISFIES. One out of every three of our entire 
Agency Force pays for more than $100,000.00 of business each year. To build 
for ee grow—to make money—that’s what really satisfies 
isn’t it 

WE GIVE SERVICE TO POLICYHOLDERS. When the policy is placed 
our service has just begun. Death Claims are allowed within 30 minutes 
after proofs received at Home Office and check immediately issued. No 
delay—no red tape. This service makes our agents popular. We also have 
a Special Policyholder’s Month each year. 


A FARM MORTGAGE BEHIND EVERY POLICY. All our investments 
are made in Farm Mortgages, except Liberty Bonds, Loans on Company’s 
Policies and our Home Office Building. Net rate of interest earned on 
Farm Mortgages, 6.2%. 

WE ARE CONTINUALLY ENTERING AND DEVELOPING NEW TERRI- 
TORY. This offers great opportunity to agents. We make the chance for 
you to make good. 

WE INSURE TOTAL ABSTAINERS AT REDUCED RATES. Business is 
separated into two classes—T. A. and General. This is a great advantage 
to agents in closing business. 
































A LIFE TIME CONTRACT DIRECT WITH THE COMPANY 
IS WHAT WE OFFER TO GOOD CLEAN MEN. 
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PEORIA LIFE INSVRANCE COMPANY ? 











PEORIA. ILLINOIS 








